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IN THIS ISSUE: 


Annual Review of Mill Supply Business 
by Manufacturers and Dealers Shows 
That a Feeling of Conservative Opti- 
mism Regarding the Outlook for Nine- 
teen Twenty-four Prevails — The Year 
Just Closed Registered a General In- 
crease in Volume and Business, Good 
Collections and Fair Profits. 

EDITORIALS—As a Man Thinketh—Some Signs of 
the Times—Taking Losses to Save Money—Enter 


the Game to Win—Lessons From the Hawkers 
Away From False Prophets. 


Interesting Questions For All Supply Dealers 


Inspiration for the New Year 


Frank Farrington 
Taking Personal As Well As Stock Inventory 


Kenneth C. Cardwell 
Passing of Prominent Mill Supply Men 


Legal Principle That Forbids Use of Own Name 
Elton J. Buckley 


Many Mill Supply Manufacturers at Power Show 


New Products and Improvements of Interest 








General News From the Field (Six Pages) 


Entered as second-class matter August 3d, 1917, at the post Published by The Crawford Publishing Co., 
office at Chicago, Illinois, under the act of March 3d, 1879. 537 South Dearborn Street, Chicago, - Ill. 
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Bbi be Peed Oilers Standardized for Stock 


HE “Genuine Detroit” Force Feed Oiler, Model JTS, 

has been so designed that it is universally adaptable 
to all types of steam engines, gas engines, pumps, air com- 
pressors, etc. 


a2 


Manufactured in 1, 2, 3 and 4 feed sizes, with shaft extend- 
ing through the oiler permitting it to be driven from either 
end and furnished complete with the necessary connections 
for easy and substantial installation. 


IN ADDITION TO BEING SUPERIOR IN APPEAR- 
ANCE AND FINISH THIS NEW AND BETTER 
FORCE FEED OILER EMBODIES NUMEROUS 
OTHER DISTINCTIVE FEATURES. Let us tell you 
about them. Write for Catalog No. 100 and prices. 





FoR small steam engines and pumps where a correspondingly small 
sized oiler is desired we offer the Model LS. 


This oiler is manufactured in one-feed, one quart capacity only and like 
the Model JTS finished in lustrous black enamel, furnished complete with 
all necessary fittings for installing. 


THESE OILERS ARE, BECAUSE OF THEIR SUPERIOR FEA- 

TURES, READILY SOLD AND CARRY A HIGHLY SATISFAC- 

bg td PROFIT TO JOBBERS AND DEALERS IN MILL SUP- 
IES. 
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G DETROIT LUBRICATOR (OMPANY. G 


DETROIT, U. S. A. 








The words FORD TRIBLOC 
have real merchandising 


value for YOU 


For consistent Ford advertising is mak- 
ing new friendships among your pres- 
ent and prospective customers. Thou- 
sands of Ford Triblocs in daily use are 


This cut illustrates the ef- cementing old friendships, too. 
) fective way in which Ford 


' advertising is constantly ° . ‘ . . 
WY working ‘ad you—carrying Ford Triblocs are easily identified—dis- 


the message of the Ford tinguished by the GREEN Loop Guide; 
Tribloc in current trade A - 
and business publication the mark of a well-built and highly effi- 
advertisements, and popu- . . ° 

larizing the GREEN Loop ; cient chain hoist. 

Guide safety and protec- \ 
tive feature. Made in capacities from % to 20 tons. 


Write for Catalog 6B and Discounts. 


FORD CHAIN BLOCK CO. 








2no & DIAMOND STREETS PHILADELPHIA, PA. 
OVER-SEAS REPRESENTATIVE 
ALLI rd HINE! MP, FAM 
TED GIN, COMPRNY OF ANERCA <SRERD 
PARIS BRUSSELS TURIN BARCELONA RIO DE JANEIRO 
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The power transmission of tomorrow 





For low costs of production and for Only with leather belt drives can man- 
high efficiency the best grade leather ufacturers produce their products at 
belts of today are not equalled by any the least expense. For efficiency and for 
other transmission. Leather Belt trans- volume production there is nothing like 
mission today is between 98.5% and leather belt drives. Among the high 


99.6% efficient on any well designed grade leather belts of today pre-tested 
drive. An effh- 


° Chi Belt- 
ciency not even Chicago keaiiser B, elting «: ing. belts - 


approached by most 


motors—or by belts made of substitute standardized and carry it strongest 
materials. The most successfully de- guarantees of quality. Any manufac- 
signed plants of tomorrow will utilize turing plant with group drives equipped 
group drives with leather belts. No thruout with pre-tested leather belts 
_other method transmits will have the most efh- 
cS so much power at cient power trans- 
so little a cost. mission there is. 














——s Manufacturers of (eatherBelting ..: 
: 119 NorrH Green STREET  .f 
Gocwrosp CHICAGO, USA. 


Chicago Helting Company 











Make 1924a | 
“RED CAP” Year! 


Your sales of industrial brooms and brushes can be made to 
show a big increase in 1924 if you concentrate your efforts 
on the CAPITAL “Red Cap” Line. Jobbers who adopted 
this policy during 1923 found that it paid big. 


AND HERE’S THE REASON: 
CAPITAL “Red Cap” Brooms and Brushes have the su- 
perior quality that sells them under any test against all 
competition. Our manufacturing facilities insure prompt 
delivery. Best of all, we have a unique, time-tested plan of 
sales co-operation that moves the goods, speeds up turn- 
over and brings big, quick profits. 





Write for Catalog 17, and details of our 
selling plan. Let's go for 1924! 


Indianapolis Brush & Broom Mfg. Co. 
126 Brush Street, Indianapolis, Ind. 








Industrial Brooms and Brushes 
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“SATISFIED” 


That Is What You Will Say After Trying 


~ C.D. RAILROAD UNIONS 


The Unions With the Brass Valve Seated Disc 


NO GASKETS REQUIRED 
DURABLE, ECONOMICAL AND SAFE 
ILLINOIS MALLEABLE IRON Co., CHICAGO, ILL. 


Manufacturers of a Complete Line of MALLEABLE AND 
Made of Heavy Pattern Air CAST IRON PIPE FITTINGS Write for Catalogue 


Furnace Malleable Iron 
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is mark is your 


File Insurance 





The Highest 
Grade File Made 


‘“‘The File You Will Eventually Use’’ 





DELTA FILE WORKS, PHILADELPHIA, PA., U. S. A. 
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LIGHT & HEAVY 
ee 


INJECTORS 














500,000 


satisfied users of U. S. Automatic 
Injectors requiring repairs and re- 
placements, together with an as- 
sured and proper profit to the job- 
ber through our established resale 
prices, make U. S. Automatic 
Injectors a satisfactory and profit- 
able line for any jobber to handle. 





6 RE are hundreds of sales of portable 
electric drills to be made in the community 
VC serve 


You can be doubly assured that every sale will 
, tisfied t r if you supply this de- 

utes Portable Electric Drills. 
Write for catalog 21-P 


HALINIIUNUIUUQUOUUQOU0U00000000000000000000000000000000U000EOCUEUUOUUEOLOOULOOLUOUOEOLEUU LUE 


th 


**The Good Mechanic Knows’”’ 











DETROIT, MICH. 


MTU = 


he UNITED STATES = 
ELECTRICAL TOOL : 
es =e = . 2 
oo Oa = cages lcs - oo American Injector Co. 


( l all service stations 


0 
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HERE IT IS— A NEW “TOLEDO” 





TO THREAD 414”, 5”, 6” PIPE 
LIST PRICE $200.00 


This tool has been created for those who already 
have a No. 2 “Toledo” tool and want additional 
threading capacity up to and including 6-inch pipe. 
It is essentially like the No. 2 or No. 3 tools in design 
and has a separate set of dies for each size pipe. Fur- 
nished complete with ratchet handle and driving cross. 


Can be operated most efficiently by the “Toledo” 
Power Drive. 


A tool that is entirely simple and practical and easy 
of operation. 


THE “TOLEDO” ASSURES 
TRADE-MARK “TOLEDO” QUALITY 





THE TOLEDO PIPE THREADING 
MACHINE CO. TOLEDO, OHIO 
NEW YORK OFFICE: 50 Church St. 


JOHNSON 


BronzeBars 


Cast From Ovr Famous Velvet Bronze 


Each bar sand blasted to facilitate ease of machining and guaranteed to be straight 
as a die on dead center. 





















Solid bronze bars in all sizes up to 6” in diameter and 12” in length. 


Cored bronze bars from 1” to 6” outside diameter, 14” to 4” diameter core—all 
12” in length. 
Immediate shipment—any quantity. 


Write today for prices. 


JOHNSON BRONZE CO., New Castle, Pa. 








=e 
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HEWITT 


Transmission Belting 


The conscientious distributor of Belting is always interested in the 
transmission needs of his customers. 


Any given power installation may produce all the energy for which 
it was designed, but 


If the energy cannot be delivered to points of usage in full flow and 
continuously, then 


[here will follow a sharp decrease in machine speed and shrinkage 
in production, which means a costly addition to overhead. 


HEWITT Transmission Belting is made in four brands, each espe- 
cially designed to meet the full requirements of its particular field. 


For Extreme Service HEWITT MONOGRAM 
For Heavy Duty—such as main 

drives HEWITT HEAVY DUTY 
For General Purpose Work HEWITT “TRIPLE H” 


For High Speed Work, as small 
pulleys on woodworking machin- 


ery, motors, blowers, etc. HEWITT LIGHTNING HIGH SPEED 


We have some territory open for Distributors. 


Better write us today. 





HEWITT RUBBER COMPANY 


Factory and Executive Offices 


Buffalo New York 
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Here’s a Mo-lyb-den-um 
Light-weight Shovel 


Averaging from six ounces to one pound lighter 






EET the world’s champion light-weight—the 
Wood’s Mo-/yb-den-um light-weight steel shovel. 

Here is a light-weight shovel that will stand many 
times as much service as a standard gauge shovel. Yet 
it averages six ounces to one pound lighter. 

Figure for yourself the increase in efficiency that this 
new shovel will bring you. It giv es you a bigger day’s 
work from every man. And it makes an immediate 
hit with every man who uses it. 





This newest Wood's Shovel is made of Mo-/yb-den-um 
steel. It has all the strength, elasticity, toughness and 
long-wearing qualities of Mo-/yb-den-um. And _ to 

carry the quality right through, the blade is fitted with 

the finest double-X white ash handle. This puts the 
necessary weight into the handle and makes a better- 
balanced tool. 








Write us for further information about the applica- 
tion of the Wood’s Mo-/yb-den-urm Shovel to all your 
needs. 

THE WOOD SHOVEL AND TOOL COMPANY 
Piqua, Ohio, U.S. A. 


Wood's § Molybdenum Shovels 
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STAND 


sound judgment would select 


“The Reeves’’ Wood Split Pulley. 
They know that “The Reeves” 


Pulley is correctly designed, prop- 
erly constructed and evenly bal- 
anced. It sticks to the shaft and 
grips the belt like a leech. 

They know how promptly and power- 


fully it will respond when emergency 
demands a sudden load. 


REEVES PULLEY COMPANY 


100 LEVEL HEADED FACTORY 
SUPERINTENDENTS IN A ROW 


who have to do with the selection of pulleys 
for the transmission of power in their plants 
and ninty-nine of them, exercising firm and 





ry 
} 2 
( bay 


They are aware that ““The Reeves” Pulley 
is built of select hardwood. Each rim seg- 
ment is glued and nailed. 


if 


WOOD SPLIT 
PULLEY 


Face is turned 
true to the bore, hence, the pulley 
turns perfectly true and stays true. 


And finally, they realize that the 
admirable balance and symmetry 
of “The Reeves’ Pulley means 
steady transmission of power, efficient 
service and economical upkeep. 


What Better Pulley Could 
You Expect to Handle? 


COLUMBUS, INDIANA 








LEIMAN BROS. 


PATENTED NOISELESS 

















POSITIVE 
FORCE-FEED 


LIDSEEN 





OILERS 






The Lever 
Controls 


the Oil 


The Mechanic ostuate: the 
Lidseen Positive Force Feed Oiler 


because he knows he can regulate the flow of oil 
by means of the operating lever. He also knows the 
spout cannot become clogged, as Lidseen Oilers are 
Force Feed and eject all dirt from the spout. 

A Lidseen Oiler will outlast any other oiler made. 
Constructed of heavy steel—All welded. 

You need only to show the Lidseen Oiler to sell it. 
37 different numbers. Copper plated or gun metal 
finish. 

Ask your jobbers’ representative 
or ask us 


LIDSEEN PRODUCTS 


830-840 So. Central Ave., Chicago 


ROTARY AIR and GAS PUMPS 


made in many sizes and operate smoothly, noiselessly and without fluctuation. 
We make many sizes 
Some of the representative concerns who use them— 

United Gas Improvement Co. Ford Motor Co. 

Public Service Gas Co. Franklin Motor Co. 

Consolidated Gas Co. N. Y. American Thermos Bottle Ce. 

Massachusetts Mohair Plush Co., Russia Cement Co. 
Phoenix Cheese Co. 
British American Tobaeeo Co. 
American Tobacco Co. 
Carters Ink Co. 
Splitdorf Electric Co. 
Operating gas furnaces; olf heating outfits for homes, factories, green- 
houses; testing gas mains and fittings; testing gas meters; raising gas 
pressure; reviving exhausted gas wells by sucking; filllng bottles and con- 
tainers; gasoline service pumps, wrap- 
ping machines; blowing balloons; singeing 
sand blast machines; vacuum 


Lowell, Mass. 
Buescher Band Instrument Co. 
C. G. Conn, Inc. 
Mallenkrodt Chemical Works 
Lehn & Fink, Inc. 
















cloth; 


cleaning; agitating liquids. “Take 
Write us about your problem 1 
preferably send a_ sketch with Up their 
sizes—tell us what you ( Jwn 
want to do—name the ay 


pliances to be operated 


LEIMAN BROS. 


60 Lispenard St. 
NEW YORK 


Wear”’ 


35 
Years 
Making 
Good 
Machinery 


Used 
All 
Over 
The 
World 
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For Every 
Conceivable 
Purpose 


from the smallest coupling to a 
giant sheave or pulley, wherever 
a better appliance is desired, the 
accepted standard is the 


Oo 





EQ 
Line of 
Power Transmission 
Machinery 


The question of quality is first 
in every product turned out by 
our factory. We know from in- 
vestigation that in some features 
we exercise more care than other 
manufacturers deem necessary. 
This, together with the use of 
the very best materials we can 
buy, the best help we can employ, 
and the most exacting tests and 
critical superintendence, insures 
an ultimate result that will war- 
rant your serious consideration 
of Wood’s Appliances, whether 
you use or sell them. Just let us 
prove it. 


Our catalog No. 55 is simple, 
concise and to the point. Users 
and dealers alike will benefit by 
it. May we send you a copy? 
Today? 


T. B. Wood’s Sons Co. 


Chambersburg, Penna. 


BY INVITATION 
MEMBER OF 
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You will profit 
by selling 
YALE CHAIN 
BLOCKS 


HEN you sell a Yale Chain Block 
you’ve strengthened your connec- 
tion with that customer. 

There is no come-back. 

Yale Chain Blocks are safe in service 
because every part is made strong enough 
to stand shock loads several times in ex- 
cess of the rated capacity. 

The Yale load-hook is the “safety 
valve” which warns the operator of 
danger. It opens gradually, as illustrated 
below, whenever dangerously overloaded 
and protects the load, the operator and 


the vital parts of the block against injury. 


And the Yale Steel-Plate roller-bearing 


Trolley is economical to stock because it 
is adjustable for various widths of I-Beam 
flange and three methods of suspending 
the block. The Yale Block and Trolley 
are adaptable to every lifting and mov- 


ing requirement. 


The Yale & Towne Mfg. Co. 


Stamford, Conn., U.S. A. 
YALE MADE IS YALE MARKED 








ang Conveyin Systems 
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New York Office 


74-76 Murray St. 





Extra Strength 


where strength is needed 








You can’t judge a MORCO Stillson by its 


face value as well as by its pace value. 


Not 


only good to look upon, but hidden beneath 
the polished surface is a quality that can be 


relied upon. 


others are discarded. In fact, their use 
sometimes outlives their users. 


A built-in super-strength that 
in the long run keeps them in service while 


fulness 


Besides a cash 


profit, they bring a fund of good-will that will 


last as long as you sell them. 


MOORE DROP FORGING CO. 


Sprin¢field,Mass.US.A 


MORCO 


STILLSON WRENCH 


London Office 
27-28 Anning St., E. C. 


Chicago Office 
34 N. Clinton &. 


THE ORIGINAL STILLSON PATTERN PIPE WRENCH 


Paris Office 
18 Rue Corbeau 
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Get This Valuable Book! 


Medart Catalog No. 43 includes tables for computing 
strength, horsepower capacities and sizes of shafting for 
various needs. Suggestions are made for the most ad- 
vantageous use of couplings, hangers, bearings, clutches, 
pulleys, rope drives, etc. Rules are given for figuring gear 
speeds and diameters. These and many other facts make 
it a very valuable book. Well illustrated. Convenient 
pocket size. 


Send for Your Copy Today! 





Everything in Line Shafting Equipment 


“Medart” means everything in line shafting equipment—shafting, 
couplings, collars, hangers, bearing supports, gearing, friction 
clutches, rope sheaves, belt tighteners, fly wheels, etc. Immediate 
service—always—on your everyday transmission requirements. 


Submit specifications for estimate. 


THE MEDART COMPANY 


(Formerly Medart Patent Pulley Co.) 


General Offices and Works, St. Louis, U. S. A. 
Offices in Chicago, Philadelphia, Pittsburgh and New York 


Office and Warehouse in Cincinnati 


| ;} 


| 
| 
| 
| 
















































Dro p Hanger. D 
ora f t-way ad 


E i \ nt | 
| 
Flange Coupling. Press tmer | Cast-Iron Pulley. Sizes 
ate a at 6 : wit ther ring ar, wick | range from 3-in. to 150-in. di 
| sare accurate a or plain oiling bearing ameter, and up to 50-in. face 


means EVERYTHING “LINE SHAFTING EQUIPMENT 
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The 36th Year for O-B Valves 


Thirty-six years ago—in 1888—the 
first valves were produced by The Ohio 
Brass Company. At that time the 
valves, on account of their sterling qual- 
ity, made a big hit among Plumbers and 
Steam Fitters. 





Today, with the numerous improve- 
ments that have been added during the 
years of manufacture the O-B is still 
producing quality valves. Plumbers and 
Steam Fitters realize this fact and the 
result is that each year O-B Valves are 
creating and holding more followers. 








Airplane View, The Ohio Brass Company 
Mansfield, Ohio—1923 — ° i 
Se Are you profiting by their popularity? 





Mansfield: B Jonio.USA. 


NEW YORK, 50 Church Street PHILADELPHIA, TO Witherepecn Bidg CHICAGO, 343 So. Dearborn Street 
WM. P. HORN CO., Pacific Coast Agents San Francisco Portland Seattle Los Angeles 
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Ordinarily it takes special tools in the hands of an experienced shopman to repair 
= broken belts. This is eliminated by the use of 


: BRISTOL'S 
Patent Steel Belt Lacing 


Anyone can quickly lace a belt with them. The only tool needed is a hammer. There 
are machine shops near you who still lace belts in the oldfashioned way. By selling them 
Bristol's you will be doing them a favor, making customers and making money for your- 
self. Send for a sample assortment and Catalog 712-H. 





THE BRISTOL COMPANY 
E WATERBURY, CONN. 
Branch Offices: 


BOSTON New YorRK PHILADELPHIA PITTSBURGH DETROIT 
CHICAGO St. Lovis SAN FRANCISCO 
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N unusually attractive 7 PS 
proposition awaits -% 
the Mill Supply Jobber ‘ Ee 

who will investigate the g ; 
market peasibilities in o Cored and Solid bars of 
. Bunting Phosphor Bronze 
cored and solid bars of /AS& are carried in stock in 31 
Bunting Phosphor Bronze. 4% , sizes, which meet every 
Write for data. = > usual modern need. Bunt- 
47% ing Phosphor Bronze is a 
¢ ¢ bearing metal of preemi- 
(<-> nent qualities. The fine 
yy 2 product of an organization 
<4 that has specialized in bearing bronze 
/ for years, it offers the machinist every 
aT advantage. Absolutely uniform in tex- 
“G ture, free from flaws, easy to machine 
iu and available in bars of convenient 
E sizes, Bunting Phosphor Bronze is the 
; ideal metal for all special machine shop 


work in bearing bronze. Write for 
Stock list No. 9. 





~ 3 Dy leven weutber 














The Bunting Brass & 
Bronze Company 
A TOLEDO. OHIO 


VJ 







The hole in a Bunting Cored Bar ts always straight. The 
same exact proportions exist from one end to the other. 
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Opens the door 
to new ideas 


It was the pioneering spirit of American engineers and pro- 
duction men that made possible the progress from the “horse- 
less carriage” of the early 90’s to the marvelous automobile 
of today. 


Without this will to try new things, without this spirit of ad- 
-\ venture that animates American industry, progress would be 
stopped and civilization revert to the stone age. 


/ ee ree It is to this indomitable spirit that Sterling wheels make their 
\ © ofGrinding appeal. Sterling Grinding Engineers, supported by this old 

and powerful organization, have gone among industries and 
ee 2 by tests shown the remarkable results to be obtained with 


Sterling wheels. 


They have proved to industry the better grinding results ob- 
tainable with Sterling wheels and by these results have opened 
up new and bigger business-building opportunities for mill 
supply jobbers. Write for the details of our broad policies. 





A Booklet Pull of The Cleveland Stone Company 
mrinding niormation 

ree Cleveland, New York and Boston 
Packed from cover fe} sae: 
cover with scociamiiien The Sterling Grinding Wheel Co., Tiffin, O. and 
ng Re tel 0 ao, 30 No. Clinton Street, Chicago, Ill. 


gineer and mechanic. 
Sent free if you will : : se 
write for it L. Best Co.. Ine., New York: The W. J. MeKee Machinery Co., Detroit, Distributors 


STERLING ABRASIVES 


AND STERLING GRINDING MACHINES 


(Sterling Distributors) 
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WALWORTH | 








Everything for Piping 


If it’s for piping, Walworth makes it 


That sums up the manutacturing policy on 
which the Walworth line has been developed for 
more than eighty years. {t explains why there 
are 23,000 different Walworth valves, fittings and 
tools on the market today. 


The great majority of Walworth products are 
standard, bread-and-butter items in the Mill 
Supply field. They are readily salable on their 
individual merits. But the greater profit for you 
is In carrying in stock and selling Walworth as a 
line, complete enough to cover every ordinary 
requirement of industrial engineering. 


Whenever you want specific information in re- 
gard to any item or group of items in the Wal- 
worth line, you can quickly get facts and figures 
from our nearest sales representative. 


WALWORTH MANUFACTURING CO., Boston, Mass. 


Plants at Boston and Kewanee, IIl. 


Chicago Cleveland Glasgou Kewanee, IIl. London New York 
Philadelphia Portland, Ore. Seattle San Francisco Youngstown 


WALWORTH INTERNATIONAL CO., NEW YORK, Foreign Representative 

















23,000 Different Items 


Valves, Fittings, Tools for Steam, Water, Gas, Oil and Air 
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Delivery—_ 
On Time 


HEN you sell Bassick truck casters you 

really sell better internal transportation. 
All that your customers demand in truck 
casters they get in Bassick—exceptional wear- 
ing qualities and long life. 

A patented trussed steel horn strengthens 
the caster and absorbs shock. Spanner bush- 
ings at the hubs reduce friction toa minimum 
and make trucks and trailers easy rolling. Made 

with rubber tires, cushion and iron wheels. 
THE BASSICK COMPANY 


w-.  Bassick 


e 
For thirty years the leading makers of § Ge | AS 
high grade casters for the home, of- t 
fice, hospital, warehouse and factory. 






SPANNER 
BUSHING 





Our Catalog 102F sent on request 
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Real, Old 


That Has Stood the Tests of 8O Years 


The leather used in making our famous Cocheco Belting has 
long been known for its high quality, for the old-fashioned care 
and thoroughness used in every stage of its production. It is 
carefully selected lots of this same leather from which our straps 
are cut. Our check straps, for instance, are cut from heavy, belt 
stock—the finest leather, for the purpose, obtainable. Williams’ 
mill straps are proving a revelation to mill men everywhere, be- 
cause of the superior service they are giving. 


Pee 
i, eet 
‘ilpeaneens 
Bere 





Fashioned Quality Leather 


In our advertising, mill men are told to 
ask their dealers for Williams’ straps. W rite 
us if vou have neglected to stock them. 


I. B. Williams & Sons 


Dover, New Hampshire 


NEW YORK BRANCH 
71-73 Murray st. 


peeae . r the aT CHICAGO BRANCH 
et pa ee 14-16 No, Franklin st 
—_— 4 Sere . 

aa evs 3 eases BOSTON BRANCH 
n rata Pe mw... Gcuce esol 157 Summer st. 

i } A Me 
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THE SKAYEF BALL BEARING COMPANY 




















Remove the Brakes from 


Your Customer’s Shafting 


BRAKEMAN signals for a train to be retarded and a sliding, 
dragging area of metal—the brakes—are applied. An engineer 
wouldn’t think of trying to pull his train while the brakes were set. 


Show your customers how to remove the brakes from their shafting 
by replacing plain bearing hangers with Skayef ball bearing line-shaft 
equipment. Your customers will be enthusiastic over the savings you 
effect for them—you make new friends in addition to good profits. 


Trade paper advertising and an elaborate mail campaign direct to 
your customers and prospects—at our expense—will bring you live, 
active leads which you can easily turn into sales. Let us tell you more 
about the great sales possibilities for Skayef equipment. 


Let us present our attractive jobber-dealer proposi- 
tion and portfolio showing complete campaign. 








SKAYEF 
—the 4-Saving Hanger 


1st Skayef Hangers save from 50 per 

Saving ce" upward of the energy which 

8 plain bearings consume in friction. 

This means a saving of 15 to 35 per cent of 
your power cost. 


2nd _ Considerable time is saved by eli- 

Saving ™inating shutdowns for replacing 

8 or adjusting bearings; forced idle- 

ness of machines and men is a cost-factor 
too big to be ignored. 


3rd _—_s Lubricant consumption reduced 60 

* to 80 per cent as compared with 

Saving plain bearing hangers. Lubricant 

required only at infrequent intervals and it 
cannot leak out and ruin belts or product. 


4th oe is a eee wear of the 
~ ard steel balls and races and ab- 
Saving solutely no shaft wear. Dust and 
grit cannot enter the bearings and Skayef 
self.aligning ball-bearings have the exclusive 
inherent ability of compensating automati- 
cally for shaft deflections. 


Made Under 


KE 
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JONES UNIVERSAL } 
DROP HANGER j 

















A Quality Line—Complete and Dependable in Every Way 


W. A. Jones Foundry & Machine Company 


Main Offices and Works: 4411 West Roosevelt Road, CHICAGO 
Branches: New York—Pittsburgh—Buffalo—Cleveland—Milwaukee 











Power Transmitting Machinery 
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Rubber Goods for 
O - ly Mechanical Purposes 
Indestructible Conveyor Belting 
Inspiration Elevator Belting 
Test Special Transmission 
Belting 
Indestructible Air Drill Hose 
Indestructible Water Hose 


I al truct ‘bl 
Indestructible Steam Hose 
Firo Superheat Sheet Packing 
Indestructible Sheet Packing 
Cobbs Piston Packing 


(onveyor Belt =a 


It’s the plus wear that counts—the wear beyond the ordinary length of useful life you 
Extra tonnage carried over and above what may be reasonably 





























expect of a conveyor belt. 

efficient service is the true test. 

The thorough knowledge of conveying conditions that enters into the planning of every 
Indestructible belt results in a type of wear-defying construction that comes through the 


test of heavy work with cost figures well on the credit side. 
The correct weight and kind of duck in the right number of plies, bonded with a tenacious 


rubber friction and amply protected by a properly resistant rubber cover — these go to 


Our conveniently located branches enable 


make up a conveyor belt possessing inherent quality 
you to put your conveying problems up to 
for competent advice 










our representatives 


and solution. 


NEW YORK BELTING & PACKING CY, 


Chicago Philadelphia 


New York Boston 
St. Louis Salt Lake City San Francisco 
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MATERIAL HANDLING EQUIPMENT 


JEFFREY 





A 


vators and Conveyo 





Is a Complete Standard Line Nationally and Internationally 
known, that for 40 years has been demonstrating its ability to 
withstand hard, continuous service, and has earned big profits 
for users and dealers. 


A Jeffrey Steel 
economical construction, design- 


Boot—light, 


ed particularly for cottonseed 


oil mills, and for use with dou- 
casings. 
15-16-17. 


ble leg Made in 3 


sizes, Nos. 






‘‘Reliance’’ 
Riveted 
Chain 


General Service 
—and for Drives 


good 


é 
i 
soOn Na er 


Chain for Ele 


Fam eo 


Jeffrey Equipment is continuously in 
demand wherever materials are han- 
dled. Users in your own territory are 
looking for the high and lasting qual- 
ities which it offers. 


Stock Jeffrey 


It will mean easy ordering for your cus- 
tomer—profitable selling for your house. 





Write for our Attractive Bucket Elevator using Jeffrey 
D 1 9 P ais “Hercules” Chains, Chilled Rim 
ealer’s Proposition Sprocket or Traction Wheels, 


and Malleable Iron Buckets. 


The Jeffrey Mfg. Co. 


968-99 N. Fourth St., Columbus, O. 





Leading Supply Houses Carrying Stock of 









Jeffrey 
“Hercu- 


Jeffrey Equipment. 


H. C, Freeman Co.—-Boston, Mass. pom 
Ingersoll-Erskine-Healy, Inc.— Rochester, N. Y. les 
Syracuse Supply Co.—Syracuse, N. Y. Square 
Chas. Millar & Son Co.—Utica & Binghampton, N,. Y. Sh k 
Ryther & Pringle—Carthage, N. Y. nan 
H. P. Weller Co.—Erie, Pa. Pin 


Carey Machinery & Supply Co.—Baltimore, Md. 
Jasperson Supply Co.—St. Marys, Ohio 

The Wirthlin-Mann Co.—Cincinnati, Ohio 
Smith-Courtney Co.—-Richmond, Va. 

The Noland Co.—Roanoke, Va. 

raylor-Parker Co.—Norfolk, Va. 

Moore-Handley Hdw. Co.—Birmingham, Ala. 

J. E. Dilworth Co.—Memphis, Tenn, 

Keith-Simmons Co.—Nashville, Tenn. 

Cotton States Belting & Supply Co.—Atlanta, Ga. 
Georgia Supply Co.—-Savannah, Ga., & Jacksonville, Fla, 
Hyman Supply Co.—New Bern & Wilmington, N, C. 
Standard Supply Co.—New Orleans, La. 
Briggs-Weaver Machinery Co.—Dallas, Tex. 
SanAntonio Mach. & Supply Co.—San Antonio & Waco,Tex 
The Central Supply Co.—Little Rock, Ark, 

General Machinery & Supply Co.—San Francisco, Cal 
Salt Lake Hardware Co.—Salt Lake City, Utah 

E. C. Horne Machinery Co.—Denver, Colo. 

American Supply & Machinery Co.—-Omaha, Nebr 
Standard Tool & Supply Co.—-Kansas City, Mo. 
Feenaughty Machinery Co.—Portland, Ore, 


Chain. 


The Square Shank Pin 
wear to inside of solid links—practical- 
ly no wear to outside links. 


confines the 


f 
| saenaiem ~~~ “TEEFREY 





Steel Helicoid Continuous Flight Conveyor, and Steel Spiral Sectional Conveyor, 


and Fittings, Manufactured and carried in stock. 
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The latest developments in 
heat treating of cap and 
set screws have been adopt- 
ed to maintain our stand- 
ard and meet your desire. 





OSTING no more, heat treated-bright-CWP Cap Screws may, through 

smoothness and fine finish of head and shank, impart to your product a 

sense of exacting craftsmanship not available by the use of cap screws of 
qualities not so clearly visible and definite. 


The last word in heat treating equipment and a special chemical treatment is 
employed in giving CWP Cap Screws a bright, lasting finish—brighter than 
the ordinary. This work is performed under just as rigid standards as the 
forming and threading of CWP Cap Screws. In dimensions as in the 
minutest points there is strict adherence to a mechanical standard of ten 
thousandths of an inch for accuracy. No tapered corners or burrs on the 
head, no bulging shank under the heads of CWP Cap Screws. They are uni- 
form—one like a million and a million like one. 


CWP Cap Screws are made in all the known and generally used types and 
sizes of either USS or SAE threads. Not one, but three separate inspections 
insure you positive quality. Packed in standard packages of strengthened 


cardboard, braced with staples—packages that stand handling in warehouse 
or tool room or shop. 





CAP & SET SCREWS 
WASHERS AND 


METAL STAMPINGS 
RIVETING BURRS 


Ihe CLEVELAND 


WROUGHT PRODUCTS CO, 
CLEVELAND, OHIO 


Branch Offices 





San Francisco, Calif., 813 Sheldon Bldg. El Paso, Tex., Mills Bldg. 
Los Angeles, Calif., 716 Higgins Bldg Chicago, IIl., 34 No. Clinton St. 
Seattle, Wash., 1016 L. C. Smith Bldg. New York City, 74 Murray St. 





Buffalo, N. Y., 76 Pearl St. 7 Detroit, Mich., 2-132 General Motor Bldg. 
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“PIONEER” 
STEEL SHAFT HANGER 


ee 






Patented Cums 


“THE PIONEER’, as its name indicates, was the first successful 
steel shaft hanger ever made. 


Having graduated from the school of experience, the 
“PIONEER” of today is perfect—hence its wonderful success as 
testified to by several competitors recently following our lead. 


Stock the “PIONEER ”’, the original, the genuine steel hanger. 


We also make Bench Legs, Pillow Blocks, Couplings, Collars, 
etc. Ask for catalogues and prices on the full line. 


Standard Pressed Steel Co. 


Jenkintown, Pa. 


(THE “PIONEER” STEEL HANGER PEOPLE) 
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Keeping Pace With 
Demand 




















Perfect Bearing 1 — 


Requires New Production Unit 


The first announcement of the perfect bearing wrought by the solution of a problem which had baf- 
metal was made to the trade in October, 1922. This fled chemists for centuries was accorded immediate 
bearing metal was christened Stewart Brons. recognition by bearing metal users everywhere. 


Today, only one year after this announcement, a Stewart is proud to have provided a bearing metal 
new foundry, modern in every detail of buildingand which does not melt until it reaches 1700° F., be- 
equipment, is in full operation, made necessary by _ comes self lubricating when properly installed by 
the constantly increasing demand for Stewart Brons sweating a little lead at 600° F., and will not score 
Bearing Metal. shafts if properly installed up to 1000° F., even 

The revolutionary improvement in bearing metal though lubrication fails entirely. 


By making Stewart Brons bars in 13-inch lengths, machined and finished all over, 
Stewart has performed another great service for bearing metal users—a service 
which eliminates 50.56% of the bearing metal waste in regular shop practice 


STEWART MANUFACTURING CORPORATION 


4504-81 Fullerton Avenue Chicago, Illinois 
Direct Factory Representatives 
L. RUPRECHT Cc. OLFS Cc. W. ROOT J. FRANK LANNING & CO. E. P. GRISMER 
30 Church Street 7321 Wi oodward Avenue 57 Erie Street 327 First Avenue 1982 E. 66th Street 
New York, N. Y. Detroit, Michigan Milwaukee, Wis. Pittsburgh, Pa. Cleveland, Ohio 
UNGAR & WATSON, L. NELSON, 
1366 S. Figueroa St., 820 N. Meridian St., 
Los Angeles, Calif, Indianapolis, Ind. 


Brons <Leum 
Bearing Metal 


The Perfect Metal a Bearings 
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of Trial by Jury 
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Seven hundred yearsrago, on the field of Runny- 
mede, the people of England wrested from the hands of a 












reluctant king what is yet a freeman’s most precious right 
—that of trial by a jury of his peers. 

Embodied in Magna Charta, given only under com- 
pulsion by John Lackland, profligate brother of Richard 
the Lion-Hearted, in the far-off year of 1215 A. D., this 


right still stands as an imperishable monument to man’s 


eternal struggle for expression and human progress. 


TWIST DRILL 
COMPAN.Y 


CLEVELAND 
NEW YORK-CHICAGO-LONDON 
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TRADE MARK REG. U.S. PAT. OFF, 
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And so, too, with Cle-Forge High Speed Drills, in A. D. 1924. Thanks to the 
inspiration of Magna Charta, they ask the right of trial by jury! 


RIGHT—because (on the field of battle) in many machine shops from 
California to Maine they have proven, over and over again, their superior qual- 
ities of Accuracy, Toughness, Speed, Endurance and Productivity. 

RIGHT—because they have made three holes where only two were 
made before; because they have outlived 3 to 1 other high speed drills of good 
reputation; because, by virtue of their accurate work, they have cut reamer 
cost in half; because they have saved two-thirds the time other high speéd drills 
demand for re-grinding and other unavoidable lost motion in toolroom and on 
drill press. 

CLE-FORGE HIGH SPEED DRILLS have earned the right of trial, 


not by force of arms, but by sheer merit in everyday shop use. 


You are the Jury 


CLE-FORGE HIGH SPEED DRILLS are offered 
to you on the basis of their performance record, of definite 
= and tangible results produced, backed up by a cheerful will- 

rn ingness to put them to a thorough and complete test in your 
own shop, on your own drill presses. 


Gentlemen of the Jury—your verdict? 


CLE-FORGE DRILLS 
“Tell their own story” 


















Reamers; 
Reamers; 
Reamers; 


Chucking 





Manufacturers, also, of 
Carbon and High Speed Drills for 
every purpose; “Mezzo” Super-Car- 7 
bon Drills; Hand, Jobbers’ and Shell 


Lathes; Counterbores; Countersinks; 
Sockets; End Mills; and the ‘“Ezy- 


Out” Screw Extractor. 


“Peerless” High speed —_ 
“Paradox” Adjustable 
“Quick-Set Reamers; 


Reamers for Turret 












HIGH 
SPEED | (N 
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There’s a STEADY DEMAND for GANDY 


























When You Stock Gandy— 


You make it easier for your salesmen and your catalog to bring 
home the bacon. Buyers know Gandy quality. For forty years we 
have been building good belts—tough belts. Gandy advertising 
pulls business for the mill supply house that stocks Gandy Belts. 
Write for full particulars of dealers’ contract. 


“It's the Belt with the Green Edge.” 





THE 


GANDY BELTING COMPANY 


MAIN OFFICE AND FACTORY: 757 WEST PRATT ST., BALTIMORE, MD. 
New Y 6 Warren Street 55 





Chicago: 52 West Adams Street 
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Me RESCENT BELT FASTENERS 


‘Make Good Belts Give Better Service” 





Crescent Belt Fasteners are the “link’’ between the sale of a roll or cut- 
length of belting and the belt-satisfaction that the customer must get if you are to 
be sure of his future business. 


Recommend Crescent Belt Fasteners to your customers — sell them with 
every piece of belting that leaves your floor — and you are sure that the belt- 
ing you sell will deliver its Best Service—because properly joined. 


Get Aboard “The BIG 3 Special!”’ 





1 


PROFIT 


Profit’s what you're in busi- 
ness for. There’s a good margin 
of profit for you in selling 
Crescent Belt Fasteners: A 
profit that’s “self-repeating” be- 
cause Crescent resales come au- 
tomatically through satisfaction 
given. 


A stock of Crescent Belt Fas- 
teners takes up little space. The 
investment turns over rapidly 
and repeatedly. And you know 
quick “turnover” means profits! 





2 


SERVICE 


Service is the foundation 
upon which all profit is based. 
To hold your customers you 
must see that they get Service 
from the equipment you sell 
them. By selling Crescent Belt 
Fasteners to your belt custom- 
ers, you render them a Serv- 
ice for getting real service from 
the belting you sell them. Which 
means that you get the order 


for the next belting they buy. 


3 


SATISFACTION 


When your customer is satis- 
fied with what you sell him he 
is satisfied to give you his fu- 
ture orders — this satisfies you. 
To keep your customers satis- 
fied means keeping their busi- 
ness. Keep your belt customers 
satisfied by seeing that the belt- 
ing you sell is joined in the one 
way that gives it the oppor- 
tunity to give complete satisfac- 
tion. Good belting plus Crescent 
Belt Fasteners makes satisfied 
customers—and you make the 
profit. 





























Crescent Belt Fasteners have been called “the mechanical means for mak- 
ing belts endless”. They make the only belt joint that maintains maximum 
strength at the joint—a joint that is permanent for the life of the belt. 


Get the facts (backed by proof) that tell the full story of how Crescent 
Belt Fasteners will boost your business. Write today for the money-making 
message by return mail. 


CRESCENT BELT FASTENER CO. 


381 Fourth Ave. New York, N. Y. 
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Announcin g- 
A Development in 


Rockwood Pulley Service 


OR more than forty years Rockwood has been making 
Paper Pulleys for the electrical trade—in any size or quan- 

1 tity——for the user and manufacturer of motors and belt-driven 
machinery. The user who wanted one pulley of a special size 


A. “} 


could get it from us—or the manufacturer who used thou- 
sands of pulleys in his year’s production could get them here. 
And now comes a development in Rockwood Pulley Service 
of special interest to the man who wants a pulley quickly. 


2186 Popular Sizes in Stock 


To speed deliveries, 2186 popular pulley sizes are now carried 
in stock at the Rockwood factories, ready for immediate ship- 


RO CKWO OD ment. And along with quicker deliveries this means a substan- 


PAPER PULLEYS tial saving in cost for the customer. As these stock pulleys are 


made up in large quantities, we are able to offer them at lower 


a é 5B 
Mit Le iia F 4 


[ Seétion removed to show construétion] 





Rockwood Paper Pulleys consist of a solid block 


of tough wear-resisting fibre, builtaround and into prices than pulleys made up special on order. 

a heavy cast iron hub. The end-grain is exposed as 

a surface to grip the belt surely and firmly—a sur- . 1] . 

face made up of layer upon layer of fibre hydraul- Special Pu lleys up to 72 Diameter 

ically compressed and cemented—a surface that As i h ill . k . f tal 
renews itself automatically as it wears and wears S in the past, we will continue to make any size of specia 
and WEARS. Because of their end-grain fibre Wd; — : : : ce 
construction, Rockwood Paper Pulleys grip the pulley a to 72 diameter but slight changes in specifica 
belt hardest and slip least. tions often will permit use of these stock sizes, resulting in 


quicker deliveries and an acceptable saving in cost. On the 
opposite page are listed the different diameters and face widths 
of pulleys in stock, ready to be shipped the same day your 
order is received. Write for detailed list giving complete di- 
mensions and net prices. 





Stocks of Rockwood Paper Pulleys will eventually be carried 
The Mark of Identification in each industrial center. Dealers interested in this enlarged 
on Rockwood Paper Pulleys. distribution plan should write us for complete information. 


THE ROCKWOOD MANUFACTURING CO., INDIANAPOLIS, IND. 
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2186 Pulley Sizes 
All in Stock—Ready to Ship 






















































































2 S 
BORES vary by 1s” in sizes up to 3”; above 3” by 14”. We do HUB LENGTHS are made three times the bore, less !4” to 2” 
not rebore stock pulleys, but we can quickly make up special when construction will permit. Hub locations conform gener- 
pulleys 72” diameters and under of any face width desired and ae was oes a 
to tit other shaft sizes. ally to the following table. However conditions of design fre- 

: quently require other hubs and locations. If these dimensions 
KEYSEATS in the stock pulleys are as follows: are important, send for detailed list. 

Bore Keyseat Bore Keyseat : ; : F 
¥,” and i” V4" x py! lyk” to 133”........ 36 x Pal Diam. of Hub to Rim Diam. of Hub to Rim 
56” to 16”....... fe x oe” 146" to 2y's"”........ Li" x ly Pulley Mach. Side Pulley Mach. Side 
33” to 114” ae eaees 14”x A 25” to 8/3” oneeneen %"x ye a to OP vi cosseekeauee rd 19” Cocccccccecoces 14” 
For shafts having wider or narrower keyseats than in the pulley 9’and10”.... its i céciccmuvaseaal 
we can supply offset keys. | gl RRR ene emer BO cat aicatenan is 

Diam- Total Belt Diam- Total Beit Diam- Total | Belt 
eter Face Width | Bores eter Face Width Bores eter Face | Width Bores 
\ r 
2 134 lye Yoato % | 6 | 4 4 | %yto 1% | 11 4’ 4 l¥gto 244 
2 2’ | 2 Voto %4 6 5/2 5 | . , 2e 52 5 1% to 23, 
2 3 3 Sato % 6 634 6 l¥gto 2, 1l 634 6 14% to 2Yo 
2\2 134 lla Voto % 6 734 7 1% to 24% i & 734 7 13g to 256 
2'o | 22 2 Yoto 1 6 834 8 13g to 2% || 121 834 8 13g to 234 
2/2 32 3 Seto lls 6 934 9 1Y2to 2/2 : ee 934 9 lY¥ato 2% 
22 4/2 4 3% to 1’, 7 3/2 3 %yto 13%4 } ll 11 10 15g to 
3 |} 1% lyY2 Yoto 1 7 4 4 1 to 1% 11 12 1l 1% to 3, 
S$ | 2Y2 2 Voto 1g Z 5V2 5 l¥gto 2g } ll a3 12 l%to 3% 
k | 3% $s Sg to 14 7 6% 6 144 to 2% Ba 14 13 2 to 3% 
3 | 4Y% 4 34 to 13¢ 7 734 7 13g to 23g | 12 5Ve 5 14% to 22 
3S 5/2 5 3%4 to 13¢ Fs 834 & lg to 2Y2 | 634 6 14%, to 25 
3/2 1% 1Y2 Voto 1 7 934 9 1Y2to 25% | 12 71% Zz 13g to 234 
3/2 2/2 - 5g to 1g 7 11 10 15g to 2% | 12 $34 & 13g to 2% 
3Y2 3/2 3 34 to 13g 8 32 3 %yto 1% 12 93%4 9 1Y2 to 
3/2 42 4 %to 1 & 42 4 1 to 1% 12 11 10 15g to 3g 
3¥2 5/2 5 %yto 1% & 5/2 5 l¥gto 2, 12 12 11 13%4 to 314 
4 134 l'2 Voto 1 8 634 6 144 to 244 12 13 12 1% to 3% 
4 2\2 2 Sgto 14 & 73% 7 l%g to 23, | @ 14 13 2 to 3 
4 32 3 3%4 to 1 & 834 8 13g to 22 | 12 15 14 2’, to 35% 
4 42 4 %yto 1% 8 934 9 1Y2to 2% |} 13 5’ 5 1% to 2Yo 
4 5/2 5 1 to 1% & 11 10 154 to 234 is 634 6 13g to 25g 
4 634 6 1’¥g to 1% & 12 a2 13%4 to 27% 13 7% 7 134 to 23% 
42 2/2 2 5g to 136 9 4’ + 13 834 & l’Yato 2% 
4/2 32 3 % to 1Y> 9 5/2 5 l’¥gto 214 13 9% 9 15g to 3 
4\/n 4/2 + %yto 1% 9 634 6 14% to 23, 13 11 10 15g to 3% 
4 52 5 1 to 1% 9 71% | #7 13g to 2/2 13 | 12 11 1% to 34% 
42 634 6 l¥gto 1% | 9 8% | 8 13g to 25% 413 13 12 1% to 33% 
5 2/2 2 5g to 1 9 934 9 1Y2 to 234 is | 13 2 to 34% 
5 3/2 3 %to 1% 9 pe 10 15g to 2% || 13 15 14 2'’gto 35 
5 4\n 4 %to 1% 9 a2 11 1% to 3 || 14 5 5 13g to 254 
5 5/2 5 1 to 1% 9 13 12 | 1% to 3'2 14 OI 6%4 6 13g to 234 
5 63 6 l’¥gto 2 10 4/2 s l¥gto 2g 14 sO 71% 7 lYato 2% 
5 73% y 144 to 2 10 5a 5 14% to 23, 14 834 & 1Y2ato 3 
5\/2 2'/2 2 3g to 1 10 634 6 1% to 2 14 934 9 154 to 3l 
5/2 3\2 3 34 to 15% 10 7% r 13g to 25g || 14 11 10 134 to 314 
5Ve 4\ 4 %to 1% 10 834 8 13g to 234 || 14 12 a2 1% to 33, 
5\/2 5\/2 5 1 to 1% |} 10 934 9 l¥ato 2% ||} 14 13 12 to 3% 
5/2 634 6 | Wegto 2 10 11 10 15gto 3 14 14 13 2g to 35% 
5!\2 734 7 | IW, to 24 | 10 12 pe | 134 to 32 || 14 15 14 244 to 334 
5/2 834 & | 13%gto 24 | 16 13 12 1% to 3'4 14 16 15 23g to 3% 
6 3Y2 3 34 to 158 || 10 14 13 2 to 23% 
(Write for Detailed List Giving Complete Dimensions and Net Prices) 
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THE ROCKWOOD MANUFACTURING CO., INDIANAPOLIS, IND. 
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THE fou (Lorca Co. 
A SHAFT BEARING 


—that gives you selling confidence 














e — 

‘ 

—that makes a satisfied customer 

—that bri 

that brings repeat orders 
(SECTIONAL VIEW) 
Hill Collar Oiling Beari 
Cleveland Type 
(Patented) 

In Cleveland Type Hill Collar Oiling bearing, instead cated, and thereafter shaft revolves on a continuous un- 
of depending upon a loose ring or chain for conveying broken film of oil. 
the oil to the journal, a fixed collar 1s employed, thus No outside collars are required unless the end thrust 
providing a positive means of elevating the oil. is extremely severe. 

The oil stored in a reservoir in the bottom of the bear- Hill Collar Oiling bearings are furnished in all styles i 
ing is continuously elevated by a heavy split collar. of ball and socket and rigid mountings. i 
Metal wipers deflect the oil, which is then distributed All Bearings are interchangeable, and can be used in . 
along the full length of the journal. Two or three revolu- any of the various styles of mountings with which they 
tions of the shaft and the bearing is thoroughly lubri- are regularly furnished. i 

Special attention , 


is called to our 

Drop Hangers. The 

design is such that 
the entire weight of 
shafting, pulleys, etc., 
is carried directly by 
the hanger frame. 

The Bearings are 
supported by trun- 
nions allowing a ball RIGID COLLAR OILING 
and socket move- BEARINGS 





ment. This combined : WEDGE ADJUSTING FLOOR 
with the four-point are designed for heavy duty, being STANDS 

adjustment, which is of good weight and well propor- With Rigid Hill Collar Oiling 
vertical as well as tioned. Furnished with dust proof 3carings 

horizontal, is of great ends or heavy thrust ends" when have the special advantage of wedge ad- 
importance when specified. Mounted upon screw or justing which is recommended as the 
erecting or re-align wedge adjusting base plates when best construction for heavy duty. The 
ing shafting. desired. top of stand, wedges and base of bear- 


ing are carefully machined. 


The action of the wedges is positive, 
both in raising and towering the bear- 
ing. 


EFFICIENT — ECONOMICAL — DURABLE 


Write for Catalog 


rae HILL CLUTCH ce. 


General Offices and Plant NEW YORK OFFICE 
MANUFACTURERS OF 
CLEVELAND, OHIO COMPLETE POWER TRANSMISSION EQUIPMENT 50 Church St. 
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Type A Drill 
Sensitive, accurate, e 
portable. Drilling The Trail Has 
range, .004” to1/8”. 

Equipped with 
sturdy universal Been Blazed!? 
type motor, oper- & 
ating on either 
alternating or di- 


rect current. A A recognized high quality and 
quality tool rea- ‘ —-— . 
sonably priced. consistent advertising, have giv- 


en the word DUMORE a real 
merchandising value. Those 
who sell DUMORE tools and 
equipment are soliciting a re- 


ceptive market where the work Yo. 3 Multi-Speed 


of introducing the product has Grinder 
been completed. It remains for ——w 
the jobber to form a tie-up to 

the advertising which is building No. 

an ever increasing prestige for 2-AG 


. ‘ Grinder 
No. 2-BD Drill 
Bench type. Capacity 
1/4” in steel. Drills to 
center of 8” piece. Rack 
and pinion feed. Adjust- 
able table. 


the DUMORE line. 


In a varied line of industries 
DUMORE tools have been adopt- 


ed as the easy solution to diffi- a 

cult problems. For the econom- 

ical handling of drilling and No. 2-BG 
ie, ae : ‘ Grinder , 
Type A Motor grinding jobs they are being ac- ill 


Stripped ; a ? 
cepted in ever increasing num- 


bers. The user is always sure a 
of completing his job when he 
uses DUMORE equipment. 


There is a big opportunity for No. 2-CG 
the jobber of hardware and mill Grinder 


supplies. A comprehensive sell- 
Type C ing plan, liberal advertising and No. 2-0G 
Motor ; : aoe 
generous discounts, all contrib- Grinder 
- ute to make the DUMORE prop- ” 


osition of especial interest to 
those who are on the alert for 
a profit-building plan on a line 
of established sellers. Perhaps 
your territory is open. 
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WISCONSIN ELECTRIC COMPANY 


4666 Sixteenth Street °3 + 33 33 Racine, Wisconsin 














L 





When writing to Advertisers please mention M11. SuPPLIEs. 33 



























Diamond 
CONVEYOR BELT 
Length 665 feet 
Width 54 inches 
‘lies 

teoke 12860lbs. 
Diameter 
of Roll 








S4in. | 





Anything you like in Rubber Belts 
A BIG ONE, made for handling rough, heavy 


materials. 


A LITTLE ONE, used for transmitting power 


in electrical machinery. 


AN ODD ONE, for scraping hens, and 


packing dust intostreet sweepers. 
AND EACH THE STANDARD OF EFFICIENCY FOR ITS PURPOSE! 


What is yours? If it’s a rubber belt, we make it 











THE DIAMOND RUBBER COMPANY, Inc., Akron, Ohio 


Diamon 


RUBBER BELTING 
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RECOGNITION 


HE fittest survive. Among men, methods, mate- 
rials—only those best equipped for the conditions 
of the race—only those having certain qualities re- 
quired for successful service are present at the top of 


the heap after having been fairly “weighed in the 
balance.” 








This principle, or law, is broadly applicable to indus- 
try. Each generation brings changed conditions and 
sterner requirements. Methods must be revised and 
materials must be improved in order to survive in this 
race of progress. ‘ 


It is rare, indeed, that an industrial product which 
was popular forty, even thirty, years ago, fulfills 
today’s needs. Those leaders that have maintained 
their position over a number of years have kept in 
advance of, at least in step with, the demands of the 
times for better service. 


When any material has attained recognition as the 
standard of its class, and has held its position for 
more than fifty years, it merits the general approba- 
tion of the fields it serves. 


In return for the recognition accorded “National” 
Pipe, the organization responsible for its manufacture 
is pledged to further promulgate the policy of prog- 
ress that has been responsible for the elevation of this 
material to its position as the Recognized Standard of 
Wrought Pipe. 


NATIONAL TUBE COMPANY 
Frick Building, Pittsburgh, Pa. 
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BROWNING 
PAPER 
PULLEYS 





THE OHIO VALLEY PULLEY WORKS, Ine. 


Maysville, Ky. 


Without obligation t urselves, submit your dealers stocking 
Pulleys It is our 
1 contains the necessar 





“Small First Cost’, “Fixed Cost on Replacements” 


TT 
; = 
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—a better pulley 























UNEQUA 
Cast of a Cle 


cast of Powe 


Strength. Dise and Seat Ring of “lrenew” Valve 


on Your Next Requisition 
to Your Jobber or Dealer 


THE A Wm. PoWELL Co. 


DEPENDABLE ENGINEERING SPECIALTIES. 





IRENEW GLOBE IRON BODY 
VALVE—IRON BODY PILOT GATE VALVE 
Steam working pressure Steam working pressure 
up to 150 pounds. up to 125 pounds 
Sizes 4 to 3 inches Sizes \% to 3 inches 168 


LLED FOR SERVICE 
se Grained Iron of High Tensile 
llium Metal to Resist Corrosion. 


specify “Powell Valves” 





CINCINNATI,O. 
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AS A MAN THINKETH 

It is ninety per cent true that as a man “thinketh 
in his heart, so he is.” The glooms and grouches of 
the world are seldom either physical or financial 
wrecks, but are usually either mental perverts or 
bad actors playing in pessimistic roles. They range 
from standing jokes to social menaces. The chronic 
optimists are not only less in number, but cause little 
real trouble, and are on the whole rather amusing 
companions. 

This preface leads naturally to a look backward 
and forward in considering the business situation 
in the United States. For thirteen years MILL 
SUPPLIES has in January presented letters from our 
manufacturers and distributors covering current 
business history and in many cases venturing pre- 
dictions as to the future. Elsewhere in this issue 
will be found these annual contributions, constitut- 
ing a mighty interesting, heartening and informative 
collection. They are fairly uniform in telling of 
better business conditions, increased production and 
distribution, and belief in fairly prosperous con- 
ditions for the new year. The year just closed has 
on the whole been one of most gratifying progress, 


with the stock market generally out of line. Quota- 
tions for stocks and bonds have been most erratic, 
generally representing losses to even the most cau- 
tious investors. 

The situation abroad is discouraging, but shows 
signs of improvement. The stand of our national 
leaders against entangling alliances promises well 
for the future, and will eventually compel France 
and Belgium to realize that self-interest will be best 
served by easing up on their strangle-hold on Ger- 
many. She must pay for her misdeeds, and pay to 
the bitter end, but an industrially dead Germany 
would make a mighty poor creditor, so there is 
hope. 

teduced taxation is confronting the country as a 
first necessity, with little hope as far as states and 
municipalities are concerned, but under the lead of 
Secretary Mellon and President Coolidge there is a 
well grounded belief that federal taxes will be mate- 
rially reduced. The soldiers bonus is the keystone 
of the taxation arch, with the slogan of the admin- 
istration “everything for the disabled soldier, but 
nothing at the present time for the physically and 
mentally sound man who was caught in the war 
roundup.” Hundreds of millions have been saved by 
cutting down government expenses under a sound 
budget system, with the national administration 
favoring such a reduction in income taxes as will 
enable industry generally to make progress in reha- 
bilitation and expansion. In this connection one of 
the first things to do is to stop the issue of tax ex- 
empt bonds, where the money of the rich now natur- 
ally lodges instead of aiding in the support of indus- 
tries, essential and otherwise. The future health of 
business was never before so dependent on congress, 
and congress never before so menaced by cliques, 
determined to defeat the will of the majority. A few 
leather-lunged patriots, of which La Follette is typi- 
cal, are allowed, under parliamentary rules and sen- 
atorial privilege, to prevent action for days and 
weeks on legislation vital to the country’s welfare. 
There is hope that some of these wrongs will be 
righted by the present congress. 

In the mill supply field there is evidence that busi- 
ness has somewhat slackened during the last two 
months of the year, that collections have generally 
been good, and that stocks in the hands of dealers 
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That fea- 
ture of the industrial situation is one of the most 
encouraging indications of future prosperity. The 
home consumption of everything produced in this 


and distributors are far from excessive. 


country is on an enormous scale. There never was 
a time when so many millions had so much money 
to spend, and they are spending it in kingly fashion 
on better clothes, better food, better homes, automo- 
biles and radio sets. Higher wages and almost uni- 
versal empleyment make this possible, thus contrib- 
uting to our marked prosperity, so do not grieve over 
the high prices you are paying for everything. The 
“good old times” were all right in their way, but 
who wants to return to or relive the historic year 
of nineteen thirteen? In thankfully and apprecia- 
tively kissing good old nineteen twenty-three good- 
bye, it is to be hoped you opened your arms wide 
and embraced with joy and hope unbounded the new 
champion, Kid Nineteen Twenty-Four. 





SOME SIGNS OF THE TIMES 

One of the encouraging signs of the times is the 
noticeable increase during the past year of the num- 
ber of manufacturers who have come to recognize the 
mill supply jobber as the logical distributor of their 
products. The message is being put across to these 
manufacturers. They are sold on the merits of the 
policy. 

This is only part of the battle. The start has been 
made, but now it is up to mill supply jobbers to do 
their part. In other words, the manufacturers who 
have seen the light and followed some of their suc- 
cessful competitors into the mill supply field, must 
be given such support as they merit. This support 
must come from the jobbers. It is easy for a manu- 
facturer who is accustomed to distribution through 
his own sales organization solely, to become some- 
what discouraged over the apparent lack of support 
at the start from those whom he had been led to 
believe would most ardently support him. 

Some of the pioneer manufacturers in the mill sup- 
ply field, too, are at times somewhat put out at the 
methods of some of their distributors. This very 
point is stressed in a warning issued by a prominent 
manufacturer in his statement in the annual review, 
published elsewhere in this issue. 

Many jobbers have been letting their caution lead 
them to the point where they are making the manu- 
facturer ship small lot orders direct to their custom- 
ers. In other words, they are not stocking suffi- 
Such a 
policy cannot but lead to dissatisfaction on the part 
of the manufacturer, who naturally expects his job- 
bers to stock in sufficient quantities to relieve him 
of any such mail-order demands. 

Fortunately, the cases are isolated, and the mill 
supply jobbers as a whole are more strongly en- 
trenched than ever before in a strong position in the 
business world. However, such isolated cases hurt 
the general cause, and are a powerful deterrent to a 
further upward movement in the mill supply field. 

It should be the aim of all mill supply jobbers this 
year to put forth their best efforts to still further 


ciently to take care of ordinary demands. 





advance the interests of the jobbing business as a 
whole, and to take a broad view of what is best for 
the common good. 





TAKING LOSSES TO SAVE MONEY 

The favorite indoor sport during December of the 
two years most recently passed, has been the legal 
recording of losses on stocks and bonds for the pur- 
pose of saving a small something in income tax pay- 
ments. As everyone knows these losses are a direct 
charge against income in reporting to the govern- 
ment, and have an unnatural effect on certain unfor- 
tunate stocks and bonds on both Wall Street and 
local stock exchanges. The listed securities of indus- 
tries or corporations that are in a healthy condition, 
are immune from attack, naturally, current prices 
representing either profit on the original purchase 
price or a fairly negligible loss, while securities that 
are in the dumps as a result of specific or general 
anemia, are helpless. They simply invite the attack 
of both aggressive short sellers and actual owners 
who are anxious to establish losses to save them- 
selves by reducing income tax payments. The lat- 
ter sales, especially, constitute an utterly reckless 
and vicious drive against quoted prices, regardless of 
inherent value. In some cases these holders of 
securities are back in the market in January to 
secure ownership of the securities they so reck- 
lessly threw overboard in December, thus becoming 
an important factor in the usual first of the year 
recovery of security values. There is a fairly strong 
sentiment in congress in favor of cutting down the 
percentage of these losses that can be used in reduc- 
ing income taxes, and such a change in the law would 
seem to have sound business sense behind it. 





ENTER THE GAME TO WIN 

A noted college football coach, who had just turned 
out a winning team from a squad of material that 
was anything but promising at the start of the sea- 
son, recently explained to a group of alumni that 
one of his biggest problems was to imbue his play- 
ers with the spirit that they weren’t going into a 
single game merely to make the best showing they 
could, but to win that game. In other words, regard- 
less of the size and reputation of their opponents, 
the players must enter the game with but one object 
n view—to win. The success of the methods of 
this coach is attested to by the record of the season’s 
games. It is the belief of this mentor that psychol- 
ogy is at least fifty per cent of the battle in any 
game. 

After hearing the remarks of the coach, an old 
alumnus, head of a large manufacturing establish- 
ment, turned to a friend and said: ‘‘That reasoning 
is just as applicable to business as it is to football. 
I would not keep a salesman on my force who is 
merely content to go along the lines of least resist- 
ance, and who dees not show that he is out to win 
at all times.” 

It would be a distinct advantage to mill supply 
manufacturers and jobbers if they would inject 
some of this “out to win” spirit into their salesmen. 
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Not only would it be reflected in increased returns to 
themselves, but it would prove a boon to the sales- 
men. It is all too easy to get into the frame of mind 
that such and such a prospect is a hard “nut” to 
crack, and that this and that competitor is too big 
and too fast to beat, hence the best that can be hopea 
for is to go up against them with a feeling that a 
beating will be taken as gracefully as possible. No 
prospect and no competitor are too terrifyng to the 
salesman who goes up against them with the single 
idea—to win. At this season of the year, when 
resolutions are the order of the day, we think of no 
better resolution to make than that 1924 will be a 
year in which “win” is the motto of all mill supply 
men. 





LESSONS FROM THE HAWKERS 

One of the usual accompaniments of the pre- 
holiday season, particularly in the large metropolitan 
cities of the United States, is the amazing increase 
in the number of street hawkers. Giving these glib- 
tongued individuals due credit for injecting a certain 
amount of street fair glamour into the bustling busi- 
ness community, and without considering the nui- 
sance which they create in cluttering up already 
overcrowded thoroughfares, they offer to the observ- 
ing student an opportunity for gleaning some val- 
uable insights into the gentle art of salesmanship. 

The writer recently paused to observe the methods 
of one of these hawkers. The man was a typical 
product of the carnival world. He left no doubt 
about the fact that his main object in life at that 
particular time was to impress on his audience that 
the little dancing dogs, which he so skillfully manip- 
ulated on the sidewalk by means of a slender piece 
of string, would provide maximum merriment for 
any household, and prove a veritable joy-giver to 
children and grown-ups alike. In the few minutes 
in which the writer watched the antics of the dogs 
on the pavement, several sales gladdened the heart 
of the hawker. He was getting his story across all 
right. During the same few minutes, at least half 
a dozen passersby paused, listened for a moment, 
and remarked: “They don’t work that way when 
you get them home. I bought one once and it never 
did work.” 

Therein lies a real salesmanship lesson applicable 
to the mill supply or any other selling business. A 
man with a smooth tongue, who can make his prod- 
uct appear like the best thing in the line, who acts 
the part and never loses his pep, can sell his goods. 
But, if the goods are not what is claimed for them, 
repeat sales do not follow. The hawker, of course, 
works on the theory that there is another one born 
every minute. The one-time sale suits him. There 
will be another sucker along the next minute. 

A mill supply house cannot do business on such a 
basis. It cannot afford to use high pressure methods 
to put across a sale of any product that will make 
the customer suspicious of the house. It must pro- 
duce repeat business, for the number of prospects on 
which any mill supply house can count, does not, 
like those of the street hawker, become augmented 


by the “one a minute” process. It is good will built 
up by honest service that makes the wheels go around 
in the mill supply field. 





AWAY FROM FALSE PROPHETS 

One of the most prominent of the rapidly growing 
army of statistical broadcasters recently spoke in 
one of the great industrial cities of the United States, 
in which the automobile industry has a predominant 
position. According to some of the mill supply men 
who heard the speech, this notable prophet threw 
large quantities of “cold water’ on the outlook in 
the automobile industry. The result is that some of 
these supply men are at sea as to what the present 
year will bring forth. 

A year ago similar fears were expressed for the 
future of the same industry. Yet the past year 
witnessed a greater production of automobiles dur- 
ing the first eight months than the total production 
in the year 1922. It is estimated that there are now 
more than 11,000,000 motor cars in use in this coun- 
try, and experts figure that as many more cars could 
be sold without wrecking the market. 

An expert in statistical studies, who does not at- 
tempt to sell his service, recently remarked at an in- 
formal gathering that he had made a check of the 
forecasts of various private statistical organizations 
during the past year, and found one of the very 
prominent ones had been 40 per cent wrong in its 
forecasts, and another of the very largest had been 
80 per cent wrong. 

It has been the contention of MILL SUPPLIES dur- 
ing the past year that there is a growing menace to 
business in the extent to which business men are 
guiding their own decisions on predictions made by 
professional statisticians. It would appear far wiser 
for mill supply manufacturers to make their deduc- 
tions from the reports of their distributors in all 
sections of the country, because there are many 
local conditions which affect business favorably or 
otherwise, and of which the local jobbers are more 
aware than those who are not familiar with these 
sections. 

Nothing in this life is certain, and naturally no 
human being can predict with any degree of cer- 
tainty what the future will bring forth. However, 
even the most pronounced pessimists must agree 
that our basic conditions are at present sound, that 
there is plenty of money in this country at the pres- 
ent time, that the building boom still has a long 
ways to go, and that the bright lights on the busi- 
ness horizon more than offset the dark spots. Why 
not do our thinking beneath these bright lights and 
let the professional statisticians have the full swing 
of the dark spots? 

One prominent mill supply manufacturer tells us 
that a synopsis of forecasts issued by eleven statis- 
tical bureaus showed that six were neutral as to 
their attitude towards business, two were slightly 
pessimistic, one was optimistic, and two slightly 
optimistic. On the basis of this synopsis, we’ll say 
that the dopesters are running true to form. As 
for us, we’re optimists. 
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Interesting Questions for All Supply Dealers 


\ QrlONaL .« lssociation A TRS Memb 
literest on Uverdite lccounts 
Do you regularly charge and collect interest on your 
past due accounts, and ii not, is there any reason why 
you should not do so‘ These are the questions which 


the National Supply and Machinery Dealers’ Association 
members during the 


Wy s wnd 
Was sen Ou Una 


nas placed betore its past month. 


»f December 
of the experience which one mill supply 


In a letter which er date 


15 is a statemen 


house has had in charging interest. It is also asserted 


that 


“members who regularly charge and collect interest 
state that not only do they receive a considerable revenue 


from this source—in some cases it more than balances 


the loss from bad debts—but that the custom induces a 

more prompt settlement than would otherwise occur.” 
Here is the method employed by the house whose 

experiences are related for the benefit of other mill 


supply dealers: 


Whenever an account runs past due until the interest 
for one month amounts to as much as fifty cents, the 
interest charge is added to the monthly statement. This 


means that interest is claimed when an account of $100 


has run as much as 30 days past due. Of course, the 
amount may be greater and the time shorter, but the 
equivalent is on the basis as above stated. No initial 
charge is made unless bills have run 20 days past 


maturity. Of course, if all bills are past due, the state- 
ment includes all interest that is properly chargeable. 
The idea is that in claiming interest the house aims not 
to be too exacting, but to apply the rule with moderation 
and judgment that would not be the cus- 
tomer. 

When the initial or accrued interest amounts to $1.00 
or more, it is charged to the customer and a bill for 
it is rendered which usually accompanies the statement 
at the beginning of each month. The charges are made 
month provided the accrued interest is as much 
as $1.00, and the charges are month until 
the account is paid. 

The invoice used has printed at the 
ment in of the 
used as an entry voucher. 
“In this 
the amount we are 


oft carry 


offensive to 


each 
made each 
bottom an argu- 
practice. A duplicate is 
Here is the explanation used: 
desire to explain that 


justification 
rendering invoice, we 
charging is merely to cover the cost 
ing your account a longer period than was agreed 
upon in our sales terms. It does not represent an addi- 
tional profit to us. We are making the charge on the 
same basis as though we had acted as your banker and 
loaned mone} pay the 


at maturity. The banker interest 


you the with which to 


account 


would charge for the 


use of the money and as we have diverted funds from 
other uses to take the place of the amount that was 
due from you, it is proper that we should be paid for 


the 
Here is the dealer’s own story of 

his “Our experience has 

percentage of these interest charges are paid. 


service. 


his experience with 
system: shown that a large 
In only 
a few instances are they refused. 
form letters or other stereotyped arguments in favor 
of making the interest charges, except lately we have 
used a copy of an editorial that appeared in one of the 
trade papers that has been rather effective. 

“Our preference has been to handle each case on its 
merits, and to formulate original letters to cover our 


arguments. There are not enough of these cases to 


We do not have any 


ers 


hy 


and ik: 


They Shouldn't Charge 
vplains a Liability Case 

form letters and we think the force of the argu- 
weakened by the form letters. 
Chey suggest that such experiences are frequent whereas 
we preter to give the impression, which actually is true, 
that they are exceptional. 

“Our invoices and monthly statements plainly show 
that it is our rule to charge interest on past due indebt- 
edness, and through these channels we endeavor to im- 
press upon the customer what to expect in case he 
to pay at maturity.” 

Another interesting question which has been placed 

the members of the national association and is 
interesting to all mill supply the 
liability for injuries caused by salesmen operating their 
own automobiles. A member who recently figured in 
such a case reported his experience. His counsel advised 
that under the general principles of agency, the courts 
of some states would probably hold that the employer 
was liable for injuries caused by the negligence of a 
salesman while in the performance of his duties for 
the employer, and the fact that the salesman owned his 
own automobile would not relieve the employer from 
liability. 

The national that it might be 
well for dealers to secure an opinion from their attorneys 
as to the law in their own states, and that if the same 
as that outlined as above, it would be well to require 
salesmen who own their own carry liability 
insurance, or for the dealer to take out such insurance 
to cover such machines. 

The following is an extract from the opinion of an 
attorney in the Southwest: 

“From this we understand that you employ salesmen 
who, in the their duties as such, use their 
own automobiles, in consideration for which you allow 
them a certain monthly expense account. 

“We have hitherto considered this question in response 
to inquiries from our other clients, and have reached the 
conclusion that, under general principles of agency, the 
courts of this state would probably hold you liable, if 
it could be shown that the injuries were caused by 
your salesmen’s negligence while in the performance 
of his duties for you—and the fact that the salesman 
owned the car and that you did not, would not relieve 
you from liability.” 

A prominent attorney in Pennsylvania has given his 
opinion on the subject as follows: 

“The determining circumstances here, which in my 
judgment would make it impossible for the employer 
to avoid his liability is the payment of an allowance for 
upkeep. Were it not for this fact, driving a car could 
hardly be considered within the scope of a salesman’s 
employment, and if he choose to use his car as a means 
of conveyance while soliciting business I do not think 
that the circumstances that he was on his employer’s 
business would necessarily impose a liability on the 
latter. In the case we are considering, however, the 
employer practically hires the employe’s car and author- 
izes him to drive it so that it is as much a part of his 
business to drive the car as it is to solicit orders. 

“T conclude, therefore, that under these circumstances 
the master is liable and would have to respond in dam- 
ages unless he covered the risk by insurance.” 
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ment is greatly use of 


fails 


before 


equally dealers is 
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cars to 


course of 
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Mill Supply Industry Prosperous 
and Conservatively Optimistic 


Business During the Past Year Has Be 


n Exceptionally Good in All Sections 


Of the United States, According to Statements Received From Many Promi- 


nent Manufacturers and Jol DeCrs 


fwenty Four Wall Not Prove Disappo: 


“Conservatively optimistic” might very well be the 
term used to express the general consensus of opinion 
among mill supply manufacturers and distributors about 
the prospects for 1924 business. The majority of those 
who have expressed their views on the subject feel that 
1924 will be a good year, probably not a phenomenal one, 
and that those who put forth the greatest efforts to 
get business will find it a profitable one for them. All 
agree that the past year has been an exceptionally pros- 
perous one, the reports showing increases in business 
over the previous year varying all the way from 20 per 
cent to what is referred to as a “banner year.’”’ There 
is a generally prevalent feeling of confidence in the 
present administration policies at Washington. Collec- 
tions have been satisfactory in most sections. All in all, 
the outlook is an extremely encouraging one for the 
mill supply business. 

Every section of the United States is represented in 
the reports which have been received by MILL SUPPLIES 
for its annual review. From north, south, east and 
west the messages this year are very much the same. 
The prosperity of the past year has not been a sectional 
one. Of course, there have been a few sectional dis- 
turbances, the inactivity in the coal fields making collec- 
tions poor in mining regions, and the very short cotton 
crop curtailing supply sales in the cotton belt, but even 
in these sections jobbers report that 1923 has been 
an unusually good year for them. 

There has been marked activity along building lines 
during the past year, and indications point to a con- 
tinuance of this activity. In some sections there has 
been a slight curtailment of building because of high 
costs, but in such localities there are signs that this 
year the building programs will be increased. The 
farmers have begun to buy agricultural implements, and 
apparently have more money than the amount with which 
they were generally credited. In some sections, notably 
Texas, debts of two or three years’ duration have been 
settled. 

The expressions of opinion on the political situation 
show that the mill supply industry is a unit in backing 
up Secretary of the Treasury Mellon in the latter’s tax 
reduction program. There is an apparent feeling of 
confidence in President Coolidge’s policies. On the 
whole, the usual unrest of a presidential year appears 
to have been side-tracked. However, there are many 
warnings that business men must impress on their con- 
gressional representatives the need for caution in legis- 
lative affairs. 

The New Year finds jobbers everywhere imbued with 
the desire to spread the doctrine of doing business “for 
profit, and not for volume only,’”’ and many of the letters 
printed in this issue contain references to the need of 
merchandising scientifically. There are some indications 
that the early part of the year will see a slight stiffen- 
ing of prices and increased buying activity, but it is 








Feeling of Confidence That Nineteen 
nting— Nothing Spectacular Expected 

improbable that there will be any rising market period 
during the year. 

In last year’s review of the mill supply field, manu- 
facturers and jobbers were unanimous in the belief that 
1923 would prove a profitable year for all mill supply 
men who employ efficient methods in buying and selling. 
These prophecies have been fufilled. This is proved by 
the reports on the year’s business as contained in the 
following letters: 

From Joseph M. Hottel, secretary, Delta File Works, 
Philadelphia—Nineteen twenty-three has been a most 
successful year for the Delta File Works. As you know, 
we constructed a new factory, increased our capacity 
something over 100 per cent, but we were unable to 
attain its maximum production in 1922, but 1923 got 
us in the running strong. 

While we were not able to produce goods fast enough 
in the first six months of 1923, our increased machinery 
has got us up to where we are serving the trade promptly 
and well, so that 1923 is the banner year for the Delta 
File Works, having more than doubled its business. 

Taking a retrospect, the tremendous amount of pres- 
sure that was brought to bear by our supply friends, 
up to August, was very embarrassing at times and 
difficult to satisfy, because from about August on, the 
great majority of distributors apparently went into the 
brokerage business and ceased to function as general 
distributors, putting up to the factory the orders that 
they had collected from time to time for direct ship- 
ment to their customers, which added tremendously to 
the factory’s cost of doing business. 

It is to be hoped that the general distributor will not 
become a speculator, but give his activities for the best 
interests of the community that he is expected to serve 
by carrying a complete stock based on his careful 
analyzation of his clients’ requirements and thereby serve 
as his creation was intended, to carry sufficient stock to 
meet the requirements of his clients over those periods 
where the manufacturer lapses in various kinds of his 
product. This tendency for small and more frequent 
shipments, making a mail order house out of the factory, 
is not good business and must militate against the 
efficiency and the position that the general distributor 
occupies, and he should carefully analyze this situation 
with his strength as a distributor should, and grow, 
rather than be weakened, by transferring these obliga- 
tions to his factory. 

While there has been a disposition for the last four 
months on the part of the distributor not to stock, but 
buy from hand to mouth, business confidence in the last 
few weeks seems to be returning with a rush and we 
feel very optimistic about the situation for the early 
part of 1924 and we believe that if the administration 
policies at Washington are carried out, we will see the 
greatest impetus that we have known in a great many 
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Tof—Factory Warehouse 
at Mishawaka, Indiana. 


Middle —Unloading  car- 
load shipments from fac- 
tory at Chicago Distrib- 

’ "y 
utors W arehouse. 


Bottom—Part of the pulley 
stock. 





Chicago Distributing 


This Service 
Increase 


Twenty-five hundred package cars 
leaving Chicago daily over 39 rail- 
roads are right now giving Dodge 
customers express service at freight 
rates on Dodge products. 


Thus Dodge is helping its dealers 
make good on their advertised prom- 
ise of immediate delivery from stock. 


The large and complete stock of 
Dodge transmitting appliances car- 
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e} »| Will Help 


e} ‘Your Sales 


ried in the Chicago Distributing 
; ' Warehouse within a stone’s throw 
>» | of the Union Freight Station, of 
t | the Chicago Junction railway, in- 
sures rapid handling of dealers’ or- 
ders as graphically shown in the 
pictures. 
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T of—Y our shipment on its 
way to freight elevator 
in Chicago Distributing 

Warehouse. 


Middle —Trucked around 
the corner to freight 
station, 





Bottom —Into a package 
car headed for your city. 
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SIX REASONS 


| why it pays every manufacturer 
and plant owner to use leather belts 


By actual test, a leather belt will transmit 40 per cent more power than any 
] ibstitute belt made—when width, thickness and tension are equal ests 

made by Mellon Institute and The Leather Belting Exchange Foundation, 

Cornell University.) 

lo make any substitute belt deliver the same horsepower as a leather belt, 
it is necessary greatly to increase the tension. This means that the pulleys 
and machinery have to bear a heavier load, and friction in the bearings causes 
wear and tear and loss of power. a leather belt, delivering 
15 H. P. is put on the pulley with a tension of 225 lbs. To make 
tute belt of equal size deliver the same power, it is necessary to increase 
the tension to 425 Ibs. 


There is less “slip” in a leather belt because it grips the pulley better. This 
> is demonstrated plainly by tests made under actual shop conditions. With 

only 114 per cent slip, a leather belt usually will deliver 40 per cent more 
substitute. At 214 per cent slip, the leather 
belt will deliver ne arly three times the horsepowe r. When needed, a leather 
belt will stand from 60 to 100 per cent overload, while a substitute belt has 
no overload capacity whatever. 


For example, 


1 substi- 


horsepower than the same siz 


Leather lasts two to six times as long as a substitute belt, and has a high 
salvage value even when worn out as a belt. This is because leather is inher- 
ently more durable. Leather is composed of thousands of tiny, interlaced 


Most 


substitute belts are made with the same cross weave as a fabric automobile 


fibres that bend, flex and “give” naturally without internal friction. 


tire, and the bending over a pulley wears them out by friction, just as the 
flexing over a road wears out a fabric tire. 


Leather belts can be repaired and easily made endless right on the pulley. 
This is not true of substitute belts. 


Leather belts are adaptable to every demand. They can be used on pulleys 
where the ratio is so large that substitute belts will not operate. When water- 
proofed, they can be run under water or outside in exposure with the most 
satisfactory results. There is hardly a single use for transmission belting 
where leather will not save its cost many times over in better, longer-lasting 


service, 


Nothi ng takes the place 
of Leather 








TYNHESE are a few of the sound reasons why 
l nothing takes the place of leather for eco- 
Con- 
as well as highly valuable data on 


nomical, dependable power transmission. 
clusive tests, 
power transmission and the latest developments in 
belting, are contained in our six booklets on power 
transmission, prepared in the interest of better 











belting for industrial users. ‘These booklets may 


Address—Research Division 
THE LEATHER BELTING EXCHANGE, Forrest Building, Philadelphia 
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AMERICAN SOLE and BELTING LEATHER TANNERS, 17 Battery Place, New York City 


operating for a profit or for selling belts. It was 
rica in the de 
1 acturers, engineers, and technical schools It 
in Philadelphia and at Cornell University who will gladly 


leading Sole and Belting Leather Tanners in their nation-wide 
For information regarding leather, itself, address 


help you save thousands of dollars. They will be 


sent you free, upon request. Just send in the 


attached coupon. 








Manufacturers are invited to write us regarding Z 
their belting problems. ‘These will be taken up by 





power transmission experts and answered without 
cost or obligation whatever, 


sire to furnish im- 


nm the broader interest 








“Why should I use leather?” 


ind your business 1s selling 
Wi beleve that for pertect 
, i le ithe r. 


laren part of our job to answer this 


UR business 

( ) lenther belts. 

power transmission there is notl ing like 

And it is 

manufacturer’s question, “Why should I use 
leathe 6 

Here are six straight-from-the-shoulder shots 


six actual tests of leat he r belting in 


compe 


tition with substitutes, that prove that nothing 
takes the plac e of leather. 

This advertisement will appear in twelve pub 
lications during January, read by important 
users of belting and transmission, and by which 
they are influenced when it comes to buying. 
Read this advertisement carefully. It contains 


unbeatable leather arguments. 
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years, so, you see that we are feeling very optimistic 
about 1924. 

From Benjamin Carpenter, president, Geo. B. Car- 
penter & Co., Chicago—Our business for 1923 was very 
active and our volume the largest, with one exception, 
in our history. Collections have been good and our 
losses from bad accounts well inside of our average ex- 
perience. As to 1924, we are not so confident. It looks 
a bit foggy ahead, and as a presidential year is generally 
very windy, we propose to navigate with caution and 
under slightly reduced canvas. We will give you the 
details of the trip a year from now. In the meantime 
“prayers for those at sea” are in order. 


From R. McPeake, assistant director of sales, The 
Diamond Rubber Company, Akron, Ohio—Business dur- 
ing 1923 has fulfilled our expectations, and the quota 
which we set for ourselves has been accomplished. The 
vear 1924 should, and no doubt will, bring further 
increases in volume of sales and profits. 

Prices on mechanical rubber goods are certain to be 
higher, for cotton is higher than it has been since 1919, 
and rubber prices also have increased since the last 
increase was made*in the price of the finished product. 
We learn from the experierice of the past that rising 
prices and prosperity accompany each other, and we 
welcome both. 


From S. P. Browning, vice-president and treasurer, 
The Ohio Valley Pulley Works, Maysville, Ky—I note 
I said in my letter of last year that we considered the 
outlook for the future promising. That thought has 
been borne out by results. 1923 has been, in every 
respect, a more satisfactory year for us than 1922, and 
our volume of business has exceeded that of last year, 
as last year exceeded 1921. Our transmission pulley 
business is larger than it was last year, and our motor 
pulley business has more than doubled in volume. During 
the year we have put on the market Browning paper 
motor pulleys, and the business received has been most 
gratifying. 

The future looks more promising to us than it did in 
December, 1922. To be sure, 1924 is a presidential year, 
but I can see nothing in that fact which should cause 
It is not likely that the present congress will, 
on account of the alignment of parties, enact any drastic 
legislation which will adversely affect business generally. 
President Coolidge has, by his very able address at the 
opening of congress, gained the confidence of the entire 
country, and even those who differ with him politically 
have confidence that we have at the helm of the ship 
of state a sane and conservative pilot. 


concern. 


The secretary of the treasury in his report to the 
President states that reduction in taxation may be had, 
providing no new legislation is enacted calling for a 
large expenditure of the public funds. The President 
has given his hearty approval to the recommendation 
that taxes may be reduced, and if congress follows these 
wise and very sound economical recommendations, the 
business future of the country seems unusually bright. 

The foreign situation seems to be greatly improved and 
while, of course, Germany, Russia, Mexico, and a few 
other countries, will stand a lot of improvement, we 
believe the foreign situation generally is’ better than it 
has been at any time since the war. We have improved 


our domestic position, and if the building trades and 
railroad labor were in somewhat closer relation to labor 
in other lines, I would feel perfectly certain that 1924 
The farmers and 


would prove a most satisfactory year. 


unorganized labor have had too much readjustmeni, and 


railroad labor and the building trades too little. If this 
situation can be remedied, and the tax reduction recom- 
mendations of Secretary Mellon be carried out, I am 
strongly of the opinion that we may look for continued 
and increasing prosperity during the coming year. 
From Puchta, president, The Queen City 
Supply Co., Cincinnati—Our sales for 1923 show a large 
increase over 1922 and our collections have been satis- 
factory. Prices are not as firm as they were a few 
months ago, but we do not feel that they will go much 
lower unless there is a decline in the price of and 
demand for labor, which is not likely in the near future. 
We look forward to the coming year with confidence, and 
expect to do a larger business in 1924 than in 1923. 


George 


From Alvin M. Smith, president, Smith-Courtney Co., 
Richmond, Va.—Our business for 1923 has been very 
satisfactory, showing a continued improvement the first 
nine months of the year over the same months for 
1922. Since October Ist there has been a gradual taper- 
ing off, and we do not expect the last three months of 
the year to be any better than the same period of 1922. 
On the whole, our business for the year will be about 
one-third greater than 1922, with a reasonably satis- 
factory margin of profit. Collections on the whole have 
been very satisfactory. 

We believe that 1924 will be equally as good as 1923, 
but no better. Certainly, the first six months should 
be good, for we believe price levels in our line have 
reached the low point for sometime to come and possibly 
will be stable throughout 1924, though there may be 
some slight fluctuations here and there. 

Jobbers in this line will have to merchandise scien- 
tifically in 1924 if they expect to make any money, for 
I am of the opinion that speculative buying will be of 
no avail, as it is doubtful if we will have any period of 
rising market in 1924. 

Reduction in taxation, federal and state, also should 
take place, and business men must take an active interest 
in politics, if they are to receive fairness at the hands 
of the politicians. We talk much in business about our 
rights and do little. Politicians keep their ears to the 
ground, and if business—both big and little—does not 
look out for its own interest, it can expect no kind of 
treatment from the government. I trust that all business 
men will take an active interest this vear in the soldier 
bonus, taxation and other public matters. 

[ hardly believe the presidential election will affect 
business this vear, though it may to some extent during 
the latter half. 

Altogether, our company is optimistic and we expect 
to go after our share of the business vigorously and 
upon lines which we expect to bring us a reasonable 
margin of profit, without regard to unfair competition 
that may be indulged in by some who call themselves 
merchants, but forget that to be a merchant, cost of 
business is the first consideration. 


From Howard Coonley, president, Walworth Manufac- 
turing Company, Boston—The year 1923 for fabricators 
of steel and iron has been an unusually good one, fully 
up to the prophecies of twelve months ago. The estimate 
of 1924 does not indicate so active a demand, but still 
leaves us with the prospect of a year slightly above 
normal. The liquidation of stock throughout the country, 
the continuance of the activity in building, and the 
development of purchases of farm implements by the 
Western farmers, who have found that they have more 
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money in the bank than they expected, lead us to believe 
that the major activity will be in the first six to nine 
months of the year, with a definite falling off in the 
last quarter. Early year buying should counteract the 
present weakness in prices and bring merchandise to 
the early fall levels. 

People are beginning more and more to realize that 
no permanent betterment can be expected until the 
European tangle is unraveled. 


From S. Duncan Black, president, The Black & Decker 
Mfg. Co., Towson Heights, Baltimore—We have no cause 
for complaint about 1923 business, as our volume last 
year will show an increase of 60 per cent over 1922. 
Collections have been very satisfactory, due, we think, 
to the fact that we sell exclusively through the leading 
mill supply and automotive jobbers of the country and 
no business is taken direct. Another factor that has 
contributed largely to our growth, is our policy of operat- 
ing on a fixed percentage of profit, without regard to 
what the traffic will bear, and passing the saving, due 
to our continually increasing production, on to the ulti- 
mate consumer. The result of carrying out this policy 
has been the continued lowering of prices on our products 
as our volume increases, and we see no reason why this 
process should not continue for sometime to come as the 
potential market for portable electric tools is practically 
unlimited. 

It is our ambition to make it possible for every hand 
tool worker to save his labor by substituting electric 
tools. In other words, we are gradually putting electric 
tools in the hammer and saw class, and at the same time 
not only maintaining but actually improving our product 
in design and quality of workmanship. 

We believe that 1924 is going to be a bigger year than 
1923 for those concerns operating along broad con- 
structive lines. We are planning for a larger output and 
are increasing our sales organization. 

We further believe that the coming election is going 
to have less effect on business than usual, and that 
business generally will be nearer normal in 1924 than 
any time since the war. 

I have recently talked with jobbers from every state 
in the Union and Canada and have not found one pes- 
Simist among them. Our motto for 1924 is “let’s ge.’ 


From G. L. 
Pulley Company, Columbus, Ind.—This annual ‘“com- 
posite pen-picture letter” you ask is really about the 
toughest thing I have to tackle in the whole year. I 
can’t find any way out of it. If I just file your request 
away and forget it, then when the big January number 
comes out and there is nothing from Reeves, somebody is 
liable to say Reeves is a dead one. So will try the letter, 
and first in order is a retrospect. 


Reeves, secretary and treasurer, Reeves 


Now, if you have really had a good prosperous year 
and say so, either of two things may happen. The tax 
gatherer may, in some way, get wise to your “trombone 
solo” and bring you to earth with a sickening thud; or 
some fellow not so blessed, hearing your “cackle of ela- 
tion” may start a competitive nest. 

If you have had a poor year and admit it, you might as 
well order the lilies and tell the boys to oil up the dead 
wagon. You’re down and out for sure. You wouldn’t 
print such a letter, anyway. 


Now, for the prospective side. If you say it’s going to 


be “tough sledding” in ’24; that volume is going to be 
restricted; prices shot; and competition fierce, well, you 
might just as well call your sales force in; 


feed them a 
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slab of frozen blubber; and salt them down in the ice 
house. 

If, on the other hand, you grow ecstatic, and spring a 
few pyrotechnics, and paint a picture of the inflow and 
overflow of the spring order freshet, and the said freshet 
does not “fresh,” then the boys will say the old man has 
gone dippy for sure and they guess it’s time for a change, 
and out I go. 

You see, I must keep the respect and confidence of the 
boys to keep my job, and must keep right with MILL 
SUPPLIES to stay in the procession. So there ye is and 
where am ye? , 

Now, just on the q. t., Brother Cooper, we have had a 
glorious good year, both in quality and quantity, not 
ashamed of anything we have done and all buckled up and 
ready for the fight of our lives in 1924. 

We have a sales force of the brightest, liveliest, 
squarest bunch of boys who ever packed a striped shirt 
in a traveling bag. We have a line of manufacture 
about five jumps ahead of our nearest competitor. We 
have the biggest and best mill supply salesmen hollering 
our wares from San Francisco to Bangor. 

We are going to treat everybody so nice next year they 
just can’t resist us, and incidentally we are going to 
keep up a right considerable noise in that “Bible” of the 
supply store, MILL SUPPLIES. 


From Edward H. Ball, president, Chicago Belting 
Company, Chicago—The Chicago Belting Company 
during the year just closed has had a volume of sales 
equal to the best previous year in the 35 years that we 
have been manufacturing leather belting. We have 
done this notwithstanding the fact that during the war 
our normal volume of business was greatly increased by 
the very large orders which we executed for the govern- 
ment. 

We are expecting a fairly normal year for 1924. 
Business probably will fluctuate from month to month, 
or quarter to quarter, but on the whole we feel that 
the year should end with a satisfactory total of volume. 
We expect the total volume of business among manu- 
facturers to be equal to, if not greater than, the total 
volume of 1923. In our own company we expect to 
secure our customary increase in sales, as our volume 
of sales for each year has shown a steady increase for 
the last ten years, with the one exception of 1921, when 
all business underwent a relapse. We not only expect 
a substantial increase in our own sales but also in the 
belting sales of each of the forty-two mill supply dealers 
who have our exclusive territory contracts. 


From Raymond Seabrook, secretary, Nason Manufac- 
turing Company, New York—We have had a very good 
year with increasing business. There was a temporary 
setback early in the fall, when for two or three weeks 
there was a break in business which seemed to indicate 
that a period of depression was at hand, but contrary 
to all expectations things came back to a very satisfac- 
tory extent. 

Collections have been very good throughout the year, 
and are satisfactory at the present time. The path of 
the prophet is always unsatisfactory and beset with 
danger, and we hesitate to go on record with any beliefs 
for the coming year. However, we would say that from 
present indications, 1924 is starting with the assurance 
of a certain amount of business, and there is no indica- 
tion that business should not be increasingly good. 

However, there is nothing to warrant a belief in 
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increasing prices, in fact, indications are in the other 
direction, and in view of this and unstable world condi- 
tions it would be the height of folly to enter into any 
agreements in the expectation of business which is at 
the present time in a somewhat nebulous state. 

There has been one factor within the last few days 
which is distinctly encouraging, and that is the almost 
immediate satisfaction and stabilization noticeable in 
public opinion responding to the message of the Presi- 
dent. 


From S. H. Simon, vice-president, The Carlyle Johnson 
Machine Co., Manchester Conn.—As regards our business 
during 1923, it has been exceptionally fine in comparison 
with 1922. Our sales have increased approximately 50 
per cent over last year, which is a good healthy increase. 
As the bulk of our sales is to the machine building firms 
of the country, and the greater percentage of these to 
machine tool manufacturers, the indications are that 
these fields are again rapidly coming into the market. 
As regards collections we can only advise that these 
have been satisfactory. 

From W. S. Kerr, sales manager, Marine Decking & 
Supply Co., Easton, Pa.—Our average during 1923 was 
considerably higher than 1922, but declined during 
October and November. However, December came back 
very good, and the general outlook for 1924 is very 
bright. 

Building and shipping are the barometer by which we 
are guided, and the program as mapped out by both 
would indicate that the coming year would far exceed 
anything in the immediate past. 

The oil fields have been inactive for several months, 
and from facts gleaned from newspaper reports, the 
price war is about over, and we can look for marked 
activity from this source. Prices are fairly well stabil- 
ized and the jobber can buy without any fear of a 
decline in price. Collections are fairly good with a 
few remote cases of credit extension being asked. 

We are very optimistic. The coming year will show 
a good volume of business on a sane and healthy basis, 
is our belief. 

We wish to take this opportunity of congratulating 
you on the many improvements made in MILL SUPPLIES 
and the untiring efforts of the editorial staff. 


From Frank S. 
Fastener Company, New 


Voss, sales manager, Crescent Belt 
York—Fundamentally every- 
thing is right—and right now—for American business 
and industry to begin getting its momentum toward 
normal and wholesome prosperity. Here’s the proposi- 
tion: The structure of business is founded squarely 
upon the ability of consumer to buy. The ultimate 
consumer is the wage earner and today he is better fixed 
than ever before. Buying power depends upon employ- 
ment. Employment depends upon demand. And demand 
depends upon confidence. Confidence is merely enough 
faith in the immediate future to spend today. The 
present is good. Production is strong and on the 
Wages are high and the constant demand for 
workers is keeping them high. These steady wages are 
giving the masses the power to buy. There is a con- 
stantly growing, insistent demand for larger and larger 
production of consumable goods, buildings and every 
known kind of creature comfort and want. 

The great American people are settling down to work. 
They are looking at the future squarely and fearlessly 
and are making up their minds to bigger, better business. 





increase. 


So we feel that now is the time for everyone of us 
who can influence another, to smile and put our optimism 
to work. 





From W. G. Bess, The Crescent Machine Company, 
Leetonia, Ohio—In our opinion the outlook for business 
during the year 1924 is very satisfactory but may 
possibly prove a disappointment to those who were 
expecting wild inflation and boom times. From present 
indications there is going to be a volume of business 
that will be satisfactory to all who will go after it, and 
who will deserve it through the merit of their services 
and the goods they have to sell. There is not the slight- 
est indication in our minds that business is going to 
be easy to get, but those who will work hard for it and 
who will concentrate on serving their customers will 
have nothing to regret at the end of the year. 

Recent developments indicate that the affairs of gov- 
ernment are in capable hands, and if business men will 
look after business and allow public servants to look 
after the other, the year 1924 will be good to all of us. 

The political situation should not be permitted to 
interfere with our close application to business, and 
we believe it is the general feeling among politicians 
that unnecessary meddling in the affairs of commerce 
at this time cannot help but result disastrously for all. 
It is our intention to work hard and earnestly to serve 
our customers in the best possible manner and we have 
absolute confidence that the year 1924 will return its 
proper reward for service faithfully rendered. 


From J. A. Carson, manager gage glass department, 
The Libbey Glass Manufacturing Co., Toledo, Ohio— 
In reviewing the business of the gage glass department 
of this company the past year, we are very glad to 
state that it shows a splendid increase in sales over 
the previous year. From the reports we receive from 
our different distributors throughout the country, they 
have found that Libbey material has given them satis- 
factory service. This is very gratifying, considering 
that the United States markets have been supplied with 
foreign material for a period of about fifty years. 

We look for a greatly increased business the coming 
year, past experience convincing us that. American 
consumers will buy American made material when they 
are assured of quality. 


From John D. Nicklis, manager of supplies and pur- 
chases, Manning, Maxwell & Moore, Inc., New York— 
We are very well satisfied with the sales and progress 
made in our mill supply department during the year 
now ending, and are very optimistic about conditions 
and prospects for good business in 1924. 

It has been a hard task for the mill supply jobber 
and dealer to adjust himself to the after-war conditions. 
It has been necessary to give considerable attention to 
the ever present overhead expense, and many curtail- 
ments have been made. A large number of manufac- 
turers heretofore selling direct seem willing now to 
distribute their products through the mill supply dealer, 
and this we look upon as a splendid sign, emphasizing 
as it does that the dealer is the logical distributor of the 
many manufactured lines of mill supplies. 


From F. Alexander Chandler, president, Chandler & 
Farquhar Company, Boston—Our volume during 1923 
has been slightly larger than that of 1922 in our general 
supply lines, and in addition, we have been developing 
a radio department which has given us quite a satisfac- 
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If your present distribution is spotty and you want more representation in territories where you are not repre- 


sented now, MILL SUPPLIES is your medium. 
If you want to keep your present dealers sold and informed and enthusiastic, MILL SUPPLIES will do it for you. 


If you are running a national campaign that sells through the mill supply dealers at all—key your campaign around 
MILL SUPPLIES and you will have more turnover. 


Let MILL SUPPLIES aid you in getting more dealers, more sales out of your present dealers, in keeping your old 
customers safe from the competition of new lines. 


If you sell or want to sell through mill supply dealers, MILL SUPPLIES can help you. 
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tory added volume. Our collections have been a little 
hard the last few weeks so that we are about two days 
slower in our average collection than we intend to be, 
and are driving a little harder to overcome this condition. 
We have recently gotten out an edition of 5,000 radio 
and amateur tool catalogues and an edition of 15,000 
calendars, and within the next very few weeks shall have 
off the press an edition of 15,000 mill supply catalogues. 

We take inventory this month and are approaching 
1924 with rather hopeful expectations that the first 
quarter and perhaps the first half will be a trifle better 
than has been the last quarter of 1923 all through the 
store. 

We feel that our able and unusual New England 
President in his extraordinarily simple, clear and cour- 
ageous message to Congress has done a whole lot toward 
the stabilization of domestic and international business 
affairs. Even in a most non-partisan way, may we 
express the belief that President Coolidge is sure to 
succeed himself and as this condition becomes more 
obvious generally, we feel that by a continuance of his 
frank and clear observations and operations, all will 
tend to an increased confidence in undertaking strong, 
complete and effective programmes of business, trans- 
portation, financial, and general conditions. 


From G. S. Tracy, The National Acme Company, 
Cleveland—Briefly, we experienced better business in 
1923 than we did in the year or two preceding. We 
hope that the year 1924 is going to bring forth still 
better business and, building on this belief, we are going 
to dig in and get as big a share of this better business 
in 1924 as our energies will permit. 


From W. C. Longenecker, treasurer, The Toledo Pipe 
Threading Machine Co., Toledo, Ohio—The twelve month 
period just closed constitutes our banner year, and 
through your medium we desire to express our thanks 
and appreciation for the co-operation given us by the 
jobbers and dealers throughout the country. We can 
see no reason why the year 1924 should not produce an 
equally satisfactory volume of business. 


From Irving W. Lemaux, president and treasurer, 
Indianapolis Brush & Broom Mfg. Co.—Nineteen twenty- 
three was a splendid year for our company, one of the 
best that we have ever had. I predict that 1924 will 
be a year for good business, and that the business 
interests of this country, irrespective of politics, will 
get behind proposed tax legislation, and I think that we 
may expect a revision downward of our federal taxes. 

This is the most opportune time for business men of 
this country to express to their representatives in 
congress their wishes regarding tax legislation, and I 
hope that every business association throughout the 
country will urge its members to communicate with their 
congressmen and senators on this important piece of 
legislation. 

From T. W. Lewis, president, Lewis Mill Supply Com- 
pany, Helena, Ark.—Business for the past twelve months 
has been very satisfactory, with fair profits, largely due 
to the fact that the first six months of the year we all 
did business on an advancing market, bought heavily 
and made contracts wherever possible to protect our- 
selves against market advances. All these contracts have 
disappeared, and for the past four or five months we 
have found it impossible to make a fair profit from the 
today’s cost on account of severe competition. For the 
past sixty days sales have fallen off considerably. This 
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especially applies to the cotton oil mill industry and the 
cotton gins, on account of the very short cotton crop 
in this section, and we really do not look for very much 
business from this source until another cotton crop is 
made. 

Collections have been very good during the entire year, 
with few exceptions. 

With reference to the prospects for 1924, will say that 
we are not discouraged, but at the same time we feel 
that it is very uncertain as to just what business condi- 
tions will be, especially for the first six months. We 
are moving along cautiously, and buying more or less 
from hand-to-mouth to take care of our immediate 
requirements and to keep our stock in fairly good shape. 


From J. E. Dilworth, president and treasurer, J. E. 
Dilworth Company, Memphis, Tenn.—Our business ex- 
perience for 1923 has been entirely satisfactory, and 
somewhat beyond our expectations. The outlook for 1924 
seems to the writer to be promising, and we believe we 
will have a fair volume, at least the first part of next 
year. 

Collections in the main have been very satisfactory, 
although the cotton situation in this territory has slowed 
down payment on account of the very short crop of this 
staple produced in the Memphis district. 

We might say we have purchased a lot in Vicksburg, 
Miss., covering 45,000 square feet, on which we propose 
to erect a steel and concrete building for the accommoda- 
tion of a branch house, which certainly shows some 
optimism on our part. 


From Robert M. Williams, president, Thos. Cox & 
Sons Machinery Co., Little Rock, Ark.—Our volume for 
1923 has been very gratifying, having shown an increase 
of over 40 per cent over our sales for 1922. Recently 
business has fallen off to some extent due to the cotton 
situation in our state. Arkansas usually produces in 
the neighborhood of 1,000,000 bales of cotton but this 
year’s crop will be in the neighborhood of 600,000 bales. 
However, the high price of cotton right at this time has 
in some respects offset the size of the crop. Our collec- 
tions have been very satisfactory. 

As to the outlook for 1924 we predict a further increase 
in our volume. We have been somewhat worried of late 
due to some declines, as in the steel market and in pipe 
fittings, but the information we gather is that the steel 
situation is looking much better and that there is a 
chance of an increase which will bring the price back 
up to those figures just before the recent decline. 

Our state is growing very rapidly due to its unlimited 
natural resources which, of course, makes business In 
our line look very promising. We believe that a reduc- 
tion in taxes will stimulate business and it is up to the 
business men of the country to see that their representa- 
tives in congress leave no stone unturned until taxes 
are reduced. 

It is up to all of us to be optimistic. We believe the 
present depression is not only slight but temporary and 
look forward to a very prosperous 1924. 


From Frantz Haverstick, president, Haverstick & 
Company, Rochester, N. Y.—Business for 1923 has been 
far better than we had reason to expect early in the 
year. Sales generally throughout this section will easily 
average over 25 per cent more than in 1922. In our 
own particular business, certain departments have run 
far ahead and others have been about stationary. On 
the whole we think power transmission sales have not 
shown the increase that steam supplies, contractors’ sup- 
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RONZE BARS have become an 

everyday necessity in the world of 
machinery. As machinists and other 
buyers of bearing metals learn that they 
can secure from their local supply 
houses cored and solid bronze bars from 
which finished bushings can be made, 
they are discarding the expensive and 
unreliable method of having bronze 
bushings cast for them. 


HarBronz is the highest grade of 
bronze, rich in tin and thoroughly al- 
loyed. Its quality never varies. The 
name “HarBronz”’ is cast on each bar. 
After the first purchase your customers 
will order it by name and your trade 
will be established. We say this be- 
cause we know that a better bar cannot 
be made. 


As a supply house line you will like 
HarBronz. It is made in 12-inch bars, 
both cored and solid, in all diameters 


There’s Profit in Selling 
HarBronz Bars 


from '% inch to 5 inch. With a com- 
paratively small stock you can meet all 
requirements. And back of HarBronz 
is a house of brass founders and copper- 
smiths that for forty years has been 
making good, reliable brass and copper 


products for a variety of industries. 


The New Year offers new opportuni- 
ties. One of yours lies in the sale of 
HarBronz. Don’t wait for a salesman. 
Write or wire for full details. 


Arthur Harris & Co. 


210-218 Curtis Street 


Chicago, I}linois 


Brass Copper 






Founders Smiths 
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plies and other equipment have shown. 


The coming 
year will, in our opinion, be a good fair year, with no 
prospect of radical change one way or the other, from 


conditions as they are at present. We do not look for 
any advance in prices, and possibly there may be some 
declines, but we rather doubt this, in view of the high 
cost of manufacture at present. 


From F. W. Swanson, general manager, Globe Machin- 
ery & Supply Co., Des Moines, Iowa—The first few 
months of 1923, we showed a very satisfactory gain 
over the same months of 1922. The latter months of 
the year have shown quite a decided letting up in busi- 
ness. The past three or four weeks have been especially 
light, and we hear from all lines that there has been a 
decided slowing up of business in this state. Were it 
not for this situation, we would feel quite optimistic 
about 1924. 

The business this year has come principally from the 
cities and in the slowing up of business in the cities, 
we find that the buying power of the country districts 
is still small. We know that the country districts some 
day must again come into the market strong but 
whether the year 1924 will be the year in which normal 
buying is again done in this territory, we do not know. 
Our farm products are worth 10 or 11 per cent more 
than they were last year; with this increased wealth, we 
should have increased buying movement. 

We look for a good year in 1924 but not much heavier 
than the year we have just had. 


From E. C. Roos, secretary, Schlangen Bros. Co., 
Chicago—Our business for the year 1923 has been very 
satisfactory. Sales of our products have increased 40 
per cent over last year, and while there has been a 
slight decline in business during the months of October, 
November and December, we have a larger share of 
orders for delivery after January 1, 1924, than ever 
before. 

There is absolutely no question that business in the 
United States is on the upward trend, and with condi- 
tions the same as 1923, the year 1924 is bound to be a 
fairly prosperous year. Should the European situation 
clear up, we can expect still greater rewards. 

Collections are considerably better than last year, 
which shows that money is circulating faster, and rapid 
turnover of currency means prosperity throughout the 
country, just like quick turnover means more profit for 
the manufacturer, jobber and retailer. Let us all get 
together and try to make 1924 a real banner year. 


From H.1. Struppa, secretary and treasurer, Columbus 
Iron Works Co., Columbus, Ga.—We are pleased to state 
that our 1923 business has been very satisfactory, and 
in spite of the boll-weevil our collections have been very 
good indeed. Business for 1924 looks exceedingly good. 


From Ed. L. Humphreys, vice-president and general 
manager, Southern Saw Works, Atlanta, Ga.—We are 
very well pleased with the results of our business year 
ending September 30, 1923. While the preceding year 
showed an increase over our normal, yet the increase of 
the fiscal year just passed topped our normal by 28 per 
cent. While this is due to some extent to the natural 
growth of our business, we are inclined to the view that 
business conditions in general have gradually improved, 
and we hold a conservative optimistic view for 1924. 
We believe that inventories, as a rule, are low, and that 
even a normal demand for manufactured products will 








insure an uninterrupted schedule of for 


another twelve months. 
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From Chapin E. Harris, general manager, The Chas. C. 
Lewis Co., Springfield, Mass.—Our experience for 1923 
has been very satisfactory. The last two months have 
shown a quiet condition of business but not unusually so. 
While the manufacturing concerns in our territory are 
curtailing production the general sentiment seems to be 
that there will be an expansion soon after the first of 
the year, and a very good business year ahead. For 
ourselves—we are very confident. 


From Edro Richardson, president, The Edro Richard- 
son Brass Co., Baltimore—Business in 1923 has been 
better than anticipated and we feel grateful that it has 
been so. We believe 1924 will be at least as prosperous 
as the year just ended. Favorable signs we see are, 
that an active interest is manifested in world affairs as 
well as in national affairs and, we believe, a desire to 
see justice done to all is more widespread than ever 
before, with labor fully employed, wages fair to high, 
the purchasing power is in existence, along with fair 
crops to hold business steady for next year. 


From William W. Taylor, president, Arkansas Mill 
Supply Co., Pine Bluff, Ark.—December, 1923, brought 
us to the closing month of a successful year’s business 
with an increase of 20 per cent in sales for the year 
over 1922, a stock turnover of over three times, and book 
accounts showing a loss of less than half of one per cent 
of sales. 

We regard the mill supply outlook for the year 1924 
as encouraging and fraught with large possibilities. In 
recent years we have faced the situation of probable 
declines in value of inventories on hand due to lowering 
of factory and raw material costs, but feel that the 
markets have become sufficiently stabilized to justify 
buying in quantities which will enable the jobber to keep 
a well stocked warehouse, insuring prompt service and 
deliveries to customers. 

The lumber business will probably increase gradually 
as the building situation improves, in proportion to the 
necessary lowering of excessive labor costs in certain 
lines. 

The cotton oil mills, of course, face a very short 
season’s run owing to the scarcity of seed; but the 
manufacturers of miscellaneous products in general are 
on a firm foundation, and their increased requirements 
should offset the curtailment of business from other 
sources. 

The general economic condition of the country, we 
feel, is very satisfactory, despite the disturbing factor 
of uncertain political developments and the nebulous 
state of taxation problems, and is basically sound. 

These facts, together with the splendid railroad out- 
look and recent beneficial freight rate readjustments, 
form the basis of a profound optimism in our particular 
line of business, as well as business in general. 


From M. J. O'Fallon, president, The M. J. O'Fallon 
Supply Company, Denver, Colo.—Relative to our experi- 
ence as covered by our line of mill supplies, we are 
referring to a line that, in my opinion, has not been 
good with the dealers in this territory during the past 
three years. It has been only fair with us. Now, how- 
ever, the outlook is better. I believe that 1924 will see 
an improvement in this particular branch of our busi- 
ness in the territory in which we do business. Of 
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course, we must recall that the mill supply business 
suffered quite a set-back in 1921, and at least in the 
west, it has been recovering steadily, but slowly. 


From J. W. Wright, president, Colcord-Wright Machin- 
ery & Supply Company, St. Louis—Nineteen twenty-three 
has been quite satisfactory. In fact, up to about Septem- 
ber lst it promised to be a big year. However, since 
that time there has been a decided falling off, not only 
in business, but also in inquiries, and at the present 
time cperations are very quiet. However, we have no 
complaint to offer on the year, and would say that it 
turned out fully as well as we were justified in expecting 
when it started. 

Up to quite recently we considered the 1924 outlook 
rather discouraging, but it would seem to us that there 
is now an upward trend, and we are hopeful that after 
the first of the year we may see a decidedly better 
demand. We do not consider conditions as promising 
as at this time last year. 





From T. R. Barnes, secretary and general manager, 
The Barnes Manufacturing Company, Mansfield Ohio— 
The year 1923 has been a very satisfactory one to us, 
and our belief is that 1924 will be a very busy year 
especially in the building line and, therefore, a large 
demand for goods of our manufacture, especially sani- 
tary enameled ware. The pump line is showing a steady 
improvement in demand, and we are: looking forward 
to a larger business next year. 

Our contractors’ line of power pumps has been excep- 
tionally good. We, therefore, look forward to 1924 with 
confidence and feel that underlying conditions are sound. 
Collections have been satisfactory. 


From E. B. Flack, president, Flack-Pennell Company, 
Saginaw, Mich.—On the whole we have had a very satis- 
factory year. Our business has increased considerably 
and shows healthy signs of growth. 

However, there ‘have been some shady spots of which 
to take account, and money has been very difficult to get, 
and some of our customers seem to be hard pressed to 
pay their bills. Our local situation has not been as 
satisfactory as it should be, and there have been quite 
a number of manufacturing concerns in our city not 
doing as well as they should. 

We have had considerable of a slump in the last sixty 
days, but now business is beginning to look better, and 
we are looking forward to 1924 with good prospects, 
although we do not expect any greater amount of busi- 
ness this year than last outside of a natural increase. 

To make the equipment and supply business boom in 
your local territory requires industrial expansion, and 
we do not seem to have it in our city at the present time. 


From J. G. Belding, secretary, Lombard Iron Works 
& Supply Co., Augusta, Ga.—We are very glad to state 
that we have had a very satisfactory business during 
last year, and the prospects for 1924 seem to us to be 
very bright. We wish you continued success in the 
publication of MILL SUPPLIES. 


From L. D. Gray, manager, Irving D. Booth, Inc., 
Elmira, N. Y.—We found 1923 business very satisfactory 
and our records show an increase of 35 per cent in sales. 
At the present time the outlook for 1924 would indicate 
a very good year ahead of us. 

Our collections for the early part of 1923 were very 
slow, but within the last couple of months they have 
been much better and we are going into the new year 





with a feeling that it is going to be one of the best years 
in our history. 





From E. R. Brayton, president, Belcher & Loomis 


Hardware Co., Providence, R. I—Business during 192¢ 
in this section of the country has been far in excess 
of 1922, and to quote our figures it is practically 20 per 
cent plus. 
and we see no signs of any curtailment in that line. To 
us it looks very promising for at least six months of 
1924. Our collections have been very satisfactory for the 
past year and we are certainly very optimistic. 


3uilding has been very brisk in this territory 


From M. D. Larkin, president, The M. D. Larkin Com- 


pany, Dayton, Ohio—In 1923 we experienced an increas- 
ing volume of business, but the profit on the goods we 
sold has been reduced to a point where the mill supply 
business is not a very profitable one. It seems to us that 
jobbing houses are more concerned about securing orders 
than they are on making a profit. This, in connection 
with the fact that manufacturers of certain lines are 
quoting very low prices, with which jobbers try to com- 
pete, makes the margin of profit very small. 


We believe the mill supply houses should co-operate 


with one another so that at least a fair margin of profit 
could be had on the goods we sell. 


Collections during the year have only been fairly satis- 


factory, and lately have been very poor. In fact during 
the past three months we feel there has been a consider- 
able slump and that business was not nearly so good as 
the period from March 1 until August 1. 


We do not look for an improvement at least during the 


first three months of next year, although we are hopeful 
that conditions will improve after that time. 


From Ben Heer, president, Power Supply Company, 


Terre Haute, Ind.—Prior to August 1, our sales each 
month during the past year represented an increase over 
our five-year average for that month, as well as a nice 
increase over the corresponding months of 1922. «Since 
that time, there has been a noticeable slacking up in the 
mill and mine operation in this territory, with a result 
that we will close 1923 with about our average annual 
volume of business. As we usually do a larger proportion 
of our business in the second half of the year, we would 
have had a very nice volume had a proportional increase 
been made at that time. 


The outlook for 1924 in this district depends somewhat 


on what is done in the settlement of the bituminous coal 
contract, which comes up on April 1. 
occurs, which does not seem improbable, we look for 
somewhat the average volume of business for the first 
half, with a large volume the second half, which should 
enable us to close 1924 with our average output for the 


If the strike 


year. 


From G. K. McMullen, president, McMullen Machinery 
Company, Grand Rapids, Mich.—Our business for 1923 
will run about 20 per cent ahead of 1922, and our col- 
lections have been good. As most of the prophecies for 
next year are for a good year, and we believe this should 
be the outcome, we are figuring on this basis. 


From Joseph A. Scallan, president, Harker Manufac- 
turing Co., Cincinnati—We are very pleased to advise 
that 1923 has been a very successful year with us. We 
find that fire fighting appliances have become an item 
with all mill supply jobbers, as the public has been 
awakened to the fact that it is necessary for them to 
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Mill Supply Jobbers— 
Attention! 


We believe you are necessary links in the chain 
of economical distribution. 


We have the courage of our convictions. 


The strict Black & Decker Sales Policy is well 
known in the trade. We sell through the jobber 
only. That this policy is rigidly lived up to is 
unquestioned. 


Our Mill Supply distribution is not entirely 
complete in all sections. 


Perhaps you could handle the Black & Decker 
Line prohtably. 
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protect and provide against fire, and help to reduce the 
terrific fire losses, which amount to upward of $500,- 
000,000 a year. 

Collections have been somewhat slow in some locali- 
ties but, on the whole, we find that they have been satis- 
factory. We look forward to 1924 with a great deal of 
confidence. In our opinion, 1924 will show an improve- 
ment over this year. 





From W. W. Henderson, president, The W. K. Hender- 
son Iron Works & Supply Company, Shreveport, La.— 
Nineteen twenty-three closed as one of the best years 
in the history of our business. It has been eminently 
satisfactory from every standpoint. However, volume 
during that year was determined by service given. It 
was not a sellers’ market. 

As to 1924, I am not so optimistic and think that more 
effort than ever will be required to keep volume up to 
where it should be. 

I think that manufacturers are realizing the situation, 
too, and that interesting concessions may be expected 
from them. 


From C. T. Lykins, Hide Leather & Belting Co., In- 
dianapolis, Ind.—The year 1923 has been very satisfac- 
tory, greatly exceeding our expectations. We feel very 
optimistic regarding the present year, and although we 
do not look for a year of phenomenal business, we have 
every reason to expect a substantial increase over the 
year just ending. 


From Link-Belt Company, Chicago.—The year 1923 
has been very gratifying. In many ways it has exceeded 
our expectations. This success has, in a large measure, 
been due to the powerful influence for good exerted by 
the trade and technical press. We feel, therefore, that we 
owe to you an equal measure of thanks and appreciation. 


From W. D. Trotter, vice-president and treasurer, 
Briggs-Weaver Machinery Company, Dallas—We delib- 
erately set about to make 1923 a good year, and the 
results have been most gratifying. The southwest’s re- 
sources, and therefore her industrial enterprises, are so 
varied as to make progress in some directions inevitable. 
At this time the outlook for 1924 is very flattering. 
Texas, for the second time, has produced a billion-dollar 
agricultural crop. Debts, some of them two and three 
years old, have been paid, and the mass of the people 
have money in the bank. Moreover, the people of this 
section are more keenly alert to the possibilities of indus- 
trial development than ever before in history. By the 
same token our people are waking up to the importance 
of encouraging and patronizing home industry. Nat- 
urally these things are making for a healthy industrial 
outlook. Old institutions are finding a ready and profit- 
able demand for their products; new industries are being 
organized, financed and built by both local and foreign 
capital, to utilize and convert the virgin resources of this 
section. The movement for textile mills is very active 
and many are being planned, financed, or built. 

The oil industry, one of the outstanding new wealth 
producers of the southwest, has been stripped of its 
tawdry tinsels, has gone through a period of readjust- 
ment, and now is on the upward trend. Oil men are 
highly optimistic over the outlook. 

There is no impending boom for the new year. Prog- 
ress is on a solid foundation, and growth and develop- 
ment are more stable and healthy. The people have con- 
fidence and determination in their hearts, and the banks 


have an abundance of available cash for meritorious 
enterprises. Indeed, from where we now stand, 1924 
will be a great year for Texas and the southwest. 





From E. A. Neupert, manager, Portland branch, Wal- 
worth Manufacturing Company, Portland, Ore.-—My im- 
pression of the year 1923 can best be expressed by a 
series of “high lights” which are outstanding in their 
relation to our business: Extreme shortage of material, 
in spite of tremendous increased production and, conse- 
quently, premium prices in many lines; an exceedingly 
heavy demand from consumers, which developed an at- 
tractive increase in volume over 1922; as a result, sales 
have been very pleasing and collections exceedingly good 
throughout the year. 

It is my impression that 1924 will bring forth a period 
of comparative quiet during perhaps the first half, with 
an increasing volume and speeding up of business during 
the second half. Total sales for the year should be good, 
but not equal to the year just past. Profits will no doubt 
be modest in comparison. 

To the aggressive business man who has trimmed his 
sails to meet changing conditions, the new year should 
bring peace and prosperity. 





From Hugh E. Ray, president, Corinth Machinery Co., 
Corinth, Miss.—Nineteen twenty-three has been one of 
the best years in our history, considering the decline in 
sales for November and December. But, this was re- 
garded as late season and to be expected. We believe 
1924 will be a fairly good year, but possibly not quite so 
good as 1928. 

Our collections during the last quarter have not been 
up to par on account of decline in lumber, but lumber is 
now advancing and the outlook is better. 


From W. M. Pattison, president, The W. M. Pattison 
Supply Co., Cleveland—During the first five or six months 
of 1922 conditions were such that we believe practically 
everybody in our line was losing money. About July 
1st conditions changed and we shifted into black figures 
and since that period we have enjoyed a prosperous busi- 
ness. Each month of this year has shown an increase in 
volume over the same month of last year with the excep- 
tion of November, which showed a slight decrease. 

We feel that 1924 will prove to be a fairly satisfactory 
year when volume alone is considered. We look forward, 
however, to a competitive market and to some reduction 
in values, and do not expect to enjoy a speculative profit 
such as was made on our sales during the latter part 
of last year and the early portion of this year. We will 
probably be doing business on a declining market, which 
makes it most essential that this should be considered 
in establishing our selling prices. We feel that unless 
this is realized and a satisfactory profit made on such 
business as we may do, this profit may be neutralized in 
a very large degree by reductions in values that may 
occur during the year. 


Farnham Yardley, president, Jenkins Bros., New York 
—Our business experience during the past year has been 
such as to make us willing to record the fact that we 
have had a very fair year. Our collections have been 
satisfactory. We are hopeful that 1924 will be a good 
year, but it will be our policy to pursue a conservative 
course. 

You may be interested in knowing that a synopsis 
of forecast issued by eleven statistical bureaus, which 
forecasts had to de with present conditions, general 
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GREASE 


LBANY Grease has the biggest 
consumer demand of any lu- 
bricating grease in the world. And 
by means of our advertising in the 
leading engineering and mechanical 
publications, every Albany Grease 
consumer in America is directed to 
his local dealer to supply his needs. 


Amongst lubricating greases 
“Albany” has stood supreme for the 
past 56 years. There is no better line 
for you to feature because Albany 
Grease is absolutely unfailing in its 
satisfactory service; and _ satisfied 
customers mean steady trade, and 
steady trade means steady profits. 


Whether you order a barrel or a can 
—prompt delivery is guaranteed. 


You don’t have to carry large stocks—your 
annual fill orders will protect you on 
earning better prices. 


Write us to-day for our special proposition. 


ADAM COOK’S SONS 


708 WASHINGTON ST., NEW YORK 
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forecast of financial conditions, stock market prices, pro- 
duction, agriculture, building, transportation, domestic 
trade, foreign trade, and labor conditions, showed that 
six were neutral as to their attitude towards business 
conditions in general for the future, two were slightly 
pessimistic, one was optimistic, and two slightly opti- 
mistic. 

From George H. Laib, president, Laib Co., Louisville, 
Ky.—Building activity for 1923 has been so tremendous 
as to total around the three billion dollar mark, and yet 
the demand appears only partially satisfied. Construc- 
tion contemplated during the closing months of the year 
will be effective mainly in next year. Permits in this 
connection totaled over 300 millions of dollars in con- 
templated cost for the month of October alone. With 
these facts on hand, and indications pointing to a record 
building program for 1924, it is difficult to visualize a 
poor state of business for the new year. Pig iron is in 
increasing demand, reflecting increased proposed manu- 
facturing activities. Employment should be widespread, 
guaranteeing heavy consumption of both manufactured 
and agricultural products. Buyers are cautious. As the 
new year advances, their needs will increase and con- 
fidence should crystallize in renewed buying on a large 
scale. Car loadings have of late maintained an average 
of a million cars a week, and bid fair to hold this figure. 

Nineteen twenty-four should prove a good business 
year. 

L. D. Goff, treasurer and sales manager, Armstrong 
Machine Works, Three Rivers, Mich.—We can best reply 
to your letter of December 8th asking for a letter covering 
our business experiences for the past twelve months and 
the prospects for the future twelve months, by quoting a 
sentence which recently came to our attention as fol- 
lows, “A greater joy knoweth no manufacturer than 
when his product truly fills its mission.” 

Our business in 1923 has been most satisfactory, and 
we look for an equally satisfactory business in 1924, 
even though there seems to be some prospects of a slight 
lull in general business because of presidential election, 
etc. 

Our customers are boosters because our product makes 
good. Our employes are faithful and productive, for they 
receive a very satisfactory bonus, which is in effect a 
profit sharing proposition, and because of this they find 
their work interesting as their profits increase directly 
in proportion to the quality and quantity of their output. 

There is little more we can say excepting we wish 
everybody the same happiness and prosperity that we 
enjoy. 

From E. T. Cregier, The Medart Company, St. Louis— 
Should our business bulk as satisfactorily in 1924 as dur- 
ing 1923 we would be much pleased, and judging by 
fundamental business indicators it now appears that 1924 
will provide twelve months of favorable production and 
consumption in general, notwithstanding the national 
election. Throughout the year our collections have been 
exceptionally good, but due, frankly, to vigorous “follow- 
ing through” methods. 


From Stanley D. Petter, Henry A. Petter Supply Co., 
Paducah, Ky.—Business conditions in this district have 
shown a steady improvement in almost all lines, with 
perhaps the exception of the coal mining industry. Some 
of the coal operators are contemplating shutdowns next 
April 1st, because of another miners’ strike, while on the 





other hand, there are others who are working away 
with little thought of the prospective strike. 

With us, this year has been a record for sales, as we 
have an increase of approximately 30 per cent over our 
previous best year, 1922. 

Large activity has been shown in this territory on the 
part of railroads in construction work of double track- 
ing, replacements and new lines. The construction of 
state highways is progressing nicely and with the large 
amount of prospective work, it should continue through- 
out next year. The future looks most. favorable to us. 


George C. Pascall, secretary, The Pickering Governor 
Co., Portland, Conn.—We are noticing a seasonal reduc- 
tion in business volume at this time, but all in all are very 
well pleased with the progress made during 1923. The 
recent restoring of depleted stocks on the part of the 
jobber trade, we consider a very favorable omen for 
1924, since it is not likely any house would purchase 
goods for which they did not see a demand in the near 
future. 

Our business with mill supply houses during 1923 
showed a decided increase over 1922 in the steam gov- 
ernor line, and the types recently introduced for gas, 
gasoline and crude oil engines have been accorded a very 
favorable reception, assuring greater volume for 1924. 

Our collections have been very good throughout the 
year, and we have no accounts on our books greatly 
overdue—except in a few instances where untoward 
external conditions have made it impossible for these 
concerns to maintain their usual prompt settlements. 

We anticipate a good volume of business in 1924, and 
with a resumed buying on the part of the western farm- 
ers in former frequency—following excellent returns 
from 1923 harvest—our farm engine trade will doubt- 
less take up production again to further increase the 
demands on it. 

In view of improvements throughout 1923, after an 
unfavorable start, we are optimistic as to the future— 
if the saner minds of congress will join forces for the 
best interests of the country at large, subordinating party 
affiliations to that end, and put down any radical legis- 
lation, which would impede the logical flow of good busi- 
ness in all lines. 





From Charles Bond, president, Charles Bond Company, 
Philadelphia—Taking the year 1923 as a whole, it has 
been fairly satisfactory. The first three months of the 
year were not quite up to expectations and the last three 
months have fallen off somewhat. However, the grand 
total was sufficient to make us feel that we had no cause 
to complain. The total volume was all right, but we had 
to spend a lot of effort and money to get it. 

We are quite unable to prophesy for 1924, except that 
we feel that the first three months should probably run 
along without any further decrease in business. A few 
of our Philadelphia industries are quite busy, but the 
majority of them are marking time. Collections during 
1923 have been about up to the average. 


From Martin G. Sperzel, manager, Royersford Foun- 
dry & Machine Co., Royersford, Pa.—The outlook for 
1924 is very encouraging. We, as well as most manu- 
facturers in our line, had good business for the first six 
months of the year, but since that time it has dropped 
off considerably. While we have received a number of 
orders, most of them have been for direct shipment, 
which gives us to understand that the jobbers are not 
stocking very heavily, and convinces us that there is no 
































Without Oil 


This Arguto Bearing was in constant use on the 
countershaft of an 18-inch Lodge & Davis engine 
lathe for twenty-two years—and when taken 
down showed only .0124” wear (inside diameter), 
not a cut or scratch and an inner surface that 
was polished like a mirror. 

The shaft diameter was 1-7/16”; R. P. M. 230; 
wear on shaft. 003” to .004”. The bushing was 
55%" long; 2%” outside diameter; 1-7/16 inside 
diameter. Wouldn’t such service be of value to 
you? 
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Republic’s Proposition 
to jobbers in 1924 


1924 must be a year of co-operation. Never 
before in the history of the Rubber Industry 
has the necessity for a perfect understanding 
between jobber and manufacturer been more 
clearly indicated. 


The Republic Rubber Company realizes this. 
It has shaped its policy accordingly. The guid- 
ing thought has been, “what does the jobber 
want—what has he a right to expect?” And, 
in answer to this double question, Republic 
presents the following as the planks of its 1924 
selling platform: 


1. A line of rubber items sufficiently com- 
plete to permit effectively supplying the 
requirements of trade solicited. 


2. A quality of product uniformly good and 
capable of delivering service results that 
should reasonably be expected. 





3. A price basis including and making pos- 
sible aggressive competition with reason- 
able profit return. 


4. Freedom from competition from his 
source of supply, either direct or indirect, 
among the trade covered by his day 
to day solicitation. 


5. Selling help of reasonable amount, so 
that his sales force may be given ad- 
vantage of specialized training and 
knowledge of the product sold. 


The success of this policy rests with the job- 
bing trade. Without the co-operation of the 
jobber, the manufacturer’s effort will be of no 
avail. Republic feels confident, however, that 
this co-operation will be forthcoming. Secure 
in the knowledge that its part has been faith- 
fully performed, Republic requests for its rep- 
resentatives the opportunity to present its 
proposition in full detail. 


THE REPUBLIC RUBBER COMPANY 


Youngstown, Ohio 


Division of Lee Tire & Rubber Corp., N. Y. 


REPUBLIC BELTING 
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demand by the consumer for such materials as we manu- 
facture. Nevertheless, we have some encouraging pros- 
pects for the New Year, and feel optimistic about trade 
conditions for 1924. 

Collections have been very satisfactory, in fact better 
in 1923 than for several years previous. 





Edward Blake, Jr., vice-president, Greenfield Tap and 
Die Corporation, Greenfield, Mass.—We have finished 
1923—possibly not in an elated condition—with the feel- 
ing that it has really been a year of accomplishments. 
It has the advantage of not having been so spectacularly 
successful but that 1924 gives very excellent promise for 
itself. 

We believe there will be a very healthy demand for 
goods beginning very soon after the first of the year, 
and we see nothing to indicate anything but a continued 
good demand going well into the year. Collections are 
good. Dealers’ shelves we do not believe are filled, and 
everything points to activity. We are decidedly opti- 
mistic as to our prospects for the year. 





From H. W. Strong, treasurer, Strong, Carlisle & Ham- 
mond Co., Cleveland—Our analysis of the conditions 
which confront us at the present time leads us to believe 
that the next six months will show us a fair amount of 
business without very much swing to the market one way 
or the other. During 1923 prices have gone both ways, 
and we believe the average today is around five or ten per 
cent in advance of a year ago. What the last six months 
of 1924 will be like is a good deal of a question with us, 
but we do not look for any serious disturbance before, 
say July or August. 

There are some of our lines which have done better 
last month than we had any reason to believe they would 
do. In fact the last two months have shown quite a little 
recovery from the decline that occurred in volume during 
August and September. We shall be interested to know 
what the consensus of opinion is. 


From H. P. Usher, president, Smith Booth Usher Co., 
Los Angeles, Calif—Perhaps we can answer yours of the 
8th about the outlook for 1924 business by reference to 
our own New Year’s cards; this intending to be a short 
letter or epic, if you please. Our cards read: 

“The New Year will be good in the opinion of Smith 
Booth Usher Co., the Machinery House of the West—San 
Francisco, Los Angeles.” 

This is our effort to make it easier for our friends to 
follow us. 





From H. L. Jobson, secretary-treasurer, Richmond Belt 
Dressing Manufacturing Co., Richmond, Va.—Our sales 
during 1923 have been the greatest in our history, and 
more jobbers are now handling our material than ever 
before. Therefore we feel very grateful for 1923 and 
optimistic as to 1924. We cannot see any reason to antic- 
ipate a reverse next year unless the country is disturbed 
by radical legislation. Our collections have been more 
prompt than in 1922. Our best wishes for MILL SUPPLIES. 





From H. L. Coats, sales manager, Flexible Steel Lacing 
Co., Chicago-——Our business, which is international in its 
scope, is not affected to any great extent by conditions in 
any single locality. Sales for 1923 have shown a con- 
sistent gain for every section of the country. We have 
made a profit and have tried to do the same for our 
jobbers. 

We are inclined to be optimistic, and believe in con- 
tinued intensive sales effort. Create a demand, allow 
the supply house a fair profit, and deliver quality goods. 





A strict adherence to this policy is all that is necessary 
to make for better business. 

The business outlook is good. We will make the best 
of what comes, and feel confident that 1924 will check up 
and compare favorably with any preceding years. 





From J. A. Vann, vice-president, The Young & Vann 
Supply Co., Birmingham, Ala.—The year 1923, taken as 
a whole, has been the most satisfactory year we have 
ever had in business. We, of course, have had some 
trouble in getting a sufficient supply of pipe, but all 
other goods have been coming in the regular way and 
taking it altogether, as stated above, this has been the 
most satisfactory year of our business experience. 

This is true of collections; they have been better. We 
have had less trouble with our employees than ever 
before, so we review the year 1923 with a great deal 
of pleasure. However, the writer, on looking back, finds 
that he has had some very great worries, in that his 
partner, Mr. I. F. Young, died and after an association 
of nearly thirty years it makes one feel very sad. In 
addition to that, he has lost two other very close personal 
friends. 

As far as we can judge, the year 1924 will be one of 
good business for a while and then we expect unsettled 
conditions. This, however, should not occur if our law 
making powers in Washington would go ahead and attend 
to business and not be thinking of politics all the time, 
but judging the future by the past we have no hopes 
of their doing as we would like. That, in our opinion, 
will upset business to a large extent. We are especially, 
however, optimistic in reference to business in the South. 

We have had good crops, with the exception of cotton, 
and what cotton has been raised has been sold at a very 
high price. 

In our own particular district we feel very optimistic 
as we have wonderful resources of coal, iron and lime 
rock, all the ingredients for making iron and steel, and 
we have, we think, the most ideal labor conditions, so 
taking it altogether, we see no reason why we should 
not have an average year for 1924. 





From Paul Armstrong, Armstrong Bros. Tool Co., 
Chicago—We are well satisfied with the year just closing. 
It has been a year of conservatively increasing business 
with moderate profit, one which will, in our judgment, 
furnish a solid foundation for the bigger business com- 
ing in 1924. 





From T. F. Bailey, president, Banks Supply Company, 
Huntington, W. Va.—Our business in 1923 has been 
good, but due to the coal business being largely the 
dominant business in this district, collections in the 
last six months have been very bad. However, our total 
sales for the year were about 25 per cent in excess of 
the year previous. 

We expect a good year for 1924. There is a large 
building program, delayed from last year, that will 
mature in 1924, and we think this will add largely to 
the buying ability in this tri-state district, namely— 
Kentucky, West Virginia and Ohio. With the money 
situation in good shape, and with a strong, intelligent 
character in the White House, we can look confidently 
to the year 1924. 


D. H. McPherson, vice-president, Chas. A. Schieren 
Company, New York—During the first ten months of 
last year our sales were approximately fifteen per cent 
better than during the corresponding period of 1922. 
We have noticed a slowing down in business during 
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Wet Vacuum Reilly Advantages 


1—Certainty of action—no dead center. 
Type 2—Widest practicable range of speed. 
3—Moving parts brought to rest by cushion of 
*“‘Good Pumps , steam. 


° 2” : . P 4—Safe if pump “races” from broken suction line. 
since 1891 ; : . 


5—Minimum of moving parts. 

6—Absolute interchangeability. 

7—Impossible to “short-stroke.” 

8—Uniform discharge flow. 

9—Easy and noiseless action. 

10—Valve mechanism entirely enclosed 

11—Minimum “slip.” 

12—Perfect lubrication. 

13—Efficient in steam consumption—small ‘“‘clear- 
ance. 

14—Valve mechanism easily examined or removed 
without disconnecting any pipes. 

15—Maximum valve area, low liquid velocity. 

16—Minimum number of “packed”’ joints. 


17—Made in a thoroughly equipped modern plant by 
VAUT BRATH ERS MFG. LA. competent mechanics with the ideal of 
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For Your Customer For Yourself 


Cored and Solid Bars 
All 12 in. Long. 


Send for Code, 


Size and Weight Chart 
Free of Off Center 
Mill Supply Jobbers 
Cores, Sand or 
Blow Holes. Inquiries Solicited. 





Cored to 6 in. outside diameter, to 4 in. inside diameter. Solid to 6 in. outside diameter by eighths of an 
inch. Avail yourself of the services of our Missionary Salesman. “BETTER BUILT” Quality Bars— 


Made possible through our twenty odd years of foundry experience. 


The Home of Quality Bronzes 


THE BUCKEYE BRASS & MFG. CO. 


Brass and Bronze Founders and Finishers Since 1900 


Cleveland, Ohio 
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the last two months, but believe this is seasonable, 
and from what we can ascertain there are no large 
stocks of belting in the hands of mill supply houses 
or with consumers, and we are looking forward to a con- 
siderable volume of business right after the holidays. 
Our collections have been good, and we might add that 
we are very optimistic for the coming year. 


From Dixon C. Williams, president, Chicago Nipple 


Manufacturing Co., Chicago—Business may be charac- 
terized as having been good during 1923 as a whole but 


not equalized. Readjustments have apparently not been 


completed and liquidation is still an economic process. 


Failures have been and are abnormal in number, and 
losses thereby were unusually heavy. 
Since May there has been a gradual and slight reces- 


sion in volume, and prices have lacked stability with a 
declining tendency. Jobbers have been buying cautiously 
and their stocks generally are evidently low. 


The prospect for the first quarter of 1924 seems better 
Beyond that it 


may prove a depressing factor, and the fear of radical 


congressional legislation is generally entertained. 


High federal and state taxes with high transportation 


charges threaten to delay progress. 


The European situation is still chaotic and an unfav- 
We suffer for lack of markets for our 
manufacturers and agriculturists. 

If congress can be constrained to give relief in the 
way of reducing taxes, business will immediately mani- 
fest recovery. The prospect for a strong building pro- 
gram all over the country is most encouraging. With 
our foreign trade revitalized, 1924 should be as good as 
1923 has been, if not better, and we have seen many 
worse years than 1923. 





From F. Leslie Hayford, Economic Statistician, Gen- 
eral Motors Corporation—The present situation has its 
favorable factors, and in spite of the uncertainty as to 
the more distant future, there is nothing to indicate that 
any marked reduction in business will occur in the 
months immediately ahead. 

It appears probable that during the next few months 
business will continue to be nearly, if not quite, as active 
as at present. If a decline in activity should occur, there 
is nothing in the present situation to indicate that it 
would be other than a slow and gradual recession, nor 
that it would result in anything like a severe depression. 
At the present time the indications are that the slowing 
down of business which has been occurring has been in 
the nature of a readjustment to a more conservative 
level of activity than that prevailing early in the year 
rather than the beginning of a long decline. 

Among the factors upon which the above conclusions 
are based, the following are the most important: The 
recent decline in business activity has not been accom- 
panied by any evidence of forced liquidation which would 
have been likely to occur if commodity markets had 
been generally overloaded. 

Credit strain has been lacking and commodity prices 
have turned upward again. 

Readjustment of manufacturing activity has proceeded 
in an orderly manner in nearly all trades where such 
readjustment was required. 

Building construction, which has been an important 
factor in the business situation, continues at a high rate, 
with little likelihood that it will experience a severe reac- 
tion in the near future. 

The continued Jarge employment of labor at relatively 





high wages and the larger aggregate value of farm prod- 
ucts this year than last afford a considerable purchasing 
power. 

Consumer demand continues to be above that of last 
year, as evidenced by the reports of department stores, 
chain stores, and mail-order houses. 

While little information is available regarding stocks 
of goods in the hands of dealers and jobbers or regard- 
ing industrial inventories, the absence of signs of forced 
liquidation and the evidence of cautious buying during 
the past half-year indicate that except possibly in a few 
lines unwieldy inventories have not been built up. 

In view of the cautious spirit which prevails and of 
the readjustment of business activity that has been going 
on, there is no reason to expect business to improve 
markedly in the near future. On the other hand, in view 
of the orderly course of the recession of the past six 
months and of the absence of influences tending to 
depress business sharply, there is no reason to expect a 
marked decline in activity in the next few months. The 
most probable development, then, is a continuance of 
business activity at not far from its present level. 


From J. L. Pitts, general manager, Brown-Roberts 
Hardware & Supply Co., Ltd., Alexandria, La.—We are 
very glad indeed to report that we have had one of the 
most satisfactory years in the history of our business, 
having shown about 33-1/3 per cent over 1922, with col- 
lections closer and slow accounts at the close of the year 
fewer than we have had in the past five or six years. We 
are closing with a large stock, due to the fact that our 
business has held up wonderfully well right up to the 
present time. 

While we believe 1924 will be ushered in with conces- 
sions here and there on the part of manufacturers who 
need orders, and will probably continue throughout the 
first half of the year, we see no reason why the volume 
of business should not continue good throughout the next 
twelve months. , 

In the writer’s opinion business all over the South is 
in a very healthy condition, with few failures and appar- 
ently all business seems to be on the up grade. Barring 
the little peaks and valleys which must appear in all busi- 
ness from year to year we see no reason for interruption 
in 1924 with the satisfactory business conditions that 
have prevailed throughout the past twelve months. 

We might take this occasion to thank MILL SUPPLIES 
for your earnest effort in behalf of the legitimate jobber, 
and the splendid information which has been given from 
time to time in your columns. 

—~<ter 


Our Electrical Industry 
There were 1,333 establishments in the United States 
engaged in manufacturing electrical machinery, appa- 
ratus and supplies, according to the census figures for 
1921. The industry employed 218,660 persons. The 
value of the products manufactured was $833,985,443. 
Leading states in order of value of product include IIli- 
nois, New York, Pennsylvania, Ohio, New Jersey and 
Massachusetts. 
te - 
Canada’s Leather Exports 
The United States imported from Canada during the 
six months ended September, 1923, hides and skins valued 
at $2,678,366, and leather valued at $2,207,079. When 


it is realized that Canada’s total exports of hides and 
skins for the period were valued at $2,749,428, and that 
the value of the leather exported was $2,938,185, it be- 
comes apparent that this country is Canada’s greatest 
leather market. 
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Since 1867 the ALEXANDER | 


BELT has had an enviable rep- 


ee 


utation for Highest Quality. 


It’s a belt you can always de- 





pend on absolutely. 





ALEXANDER BROTHERS 


414 N. Third St., Philadelphia 


"TEFOTHER BELTING. 


Ball Bearing Casters 


Swivel Easily Under Heaviest Loads 
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Bond Casters were designed to 
correct that common failing of 
ordinary truck casters — failure 
to swivel under heavy loads. A 
glance at the illustration shows 
that it is impossible for the king 
pin to carry the load or side 
thrust. The king pin is used 
only to hold the parts together, 
the entire load falling on the 
ball races. This is a patented 
Bond feature and they are the 
only casters so designed. 





To Truck Users — 


Bond casters are made in styles and 
sizes for all kinds of truck service. 


Swivel and stationary, medium and Under long, hard tests of actual serv- 


ice and under the most rigid laboratory 
trials, Bond Casters have proved their 
rugged strength and smooth operation. 


ae 


heavy duty, plain iron and rubber 
tired wheels, fitted with thread guards 
for textile mills and with wheel 
asco ay A lect integt e The supply house that sells Bond 
Casters sells the best caster service that 
money can buy. Are YOUR custom- 
ers getting the best from you? 


If your supply dealer does not stock 
them, ask us for a copy of Catalog 
K-5, from which you can select the 
proper casters for your requirements. 


Your only regret will be that you 


BOND FOUNDRY & MACHINE 
CO., Manheim, Lancaster Co., Pa. 


did not equip with Bond Casters 


sooner 


CHICAGO—Reeves-Bond Sales Co., 39 8. Clinton St. 


Consult MeRae’s Bluebook for the Nearest Bond Distributor NEW YORK—Bond Foundry & Machine Co., 173 Lafayette St. 
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Presidential Year Fallacy 


Ohio Congressman Points Out Foolishness of the Accepted Notion 


The generally accepted conviction that a presidential 
year means poor business is characterized as “false and 
foolish” by Congressman Martin L. Davey of Ohio, in 
an article on “Why Fear a Presidential Year?” in the 
current number of The Nation’s Business, the publica- 
tion of the United States Chamber of Commerce. 

Mr. Davey, who writes as a business man rather than 
a member of congress, declares that when business was 
below normal in past presidential years, this condition 
was due to some underlying economic cause and not to 
the fact that a president was to be elected. Since 1880, 
according to Congressman Davey, there have been five 
lean presidential years and five fat years. The last 
presidential year, 1920, had six months of good and six 
months of poor business. 

Congressman Davey predicts that “‘unless a majority 
of us get the foolish notion that business is bound to 
be bad in a presidential year,” 1924 should be a period 
of substantially normal business conditions. 

“The most serious recent depression,” he writes, “was 
early in 1921. It was estimated that there were five 
million people out of work. There are probably not less 
than twenty-five million people in this country who have 
regular employment of one kind or another; so this 
worst period of business depression saw not more than 
20 per cent of the people out of work, thus largely 
stripped of their buying power. It might be argued, 
then, that the difference between peak prosperity and 
this more serious depression was not more than 20 
per cent. 

“By the same process of reasoning, it would seem 
that the difference between ordinary prosperity and 
ordinary depression is not over 10 or 15 per cent. 

“The demands of the American people, even in periods 
of depression, are so enormous that they stagger the 
imagination. What we call prosperity would appear to 
be the extra 10 or 15 per cent demand above that of a 
period of depression. 

“Therefore, if the American people in a period of 
depression could by any sudden change in thinking be 
induced to buy 10 or 15 per cent more, we would forth- 
with enter a period of prosperity automatically. On the 
other hand, if the American people in a period of ordi- 
nary prosperity should begin to buy 10 or 15 per cent 
less, we would have a period of depression automatically.” 

In reviewing the business history of presidential years 
during the last half century, Congressman Davey writes: 
“Business was bad in the last half of 1920—yea, that 
was a presidential year—but business became worse and 
worse after the election and reached its lowest level about 
the middle of 1921. There was a very slow recovery 
from that time until the spring of 1922. Doesn’t this 
seem, then, that it was not the election of 1920 that 
caused bad business, because conditions became worse 
after the election? That depression was due to under- 
lying economic causes. 

“The year 1916 was also a presidential one. The chart 
shows that in that year business was between 10 and 
20 per cent above normal. Why did we have prosperity 
in 1916? Simply because the demands of the war were 
so insistent and widespread that even a blind man could 
see it. Everybody forgot about the effect on business 


of a presidential year, and we prospered during that year 
because the economic conditions were right. 
In the preceding year 


“We had an election in 1912. 


business was a little below normal, but in 1912 business 
ran from 5 to 10 per cent above normal. 

“Go back then to 1908, which was also a presidential 
year. In the fall of 1907 we had, as most of us recall, 
bad times which continued until about the middle of 
1908, when business started on the upgrade again. It 
started up several months before the election. 

“There had been depression in the latter half of 1903, 
and then followed the election year of 1904, during 
which business was generally on the up-grade, although 
there was a slight reaction about the middle of 1904. 
It did not go back as far as the depression of 1903, and 
it continued steadily and rapidly upward from the middle 
of 1904 for a period of about three years. In other 
words business in 1904 apparently ignored the election 
altogether. 

“With the exception of the unprecedented year of 
1920, there have been five presidential years since 1880 
when business was above normal and five presidential 
years when business was below normal. In all of these 
subnormal years except 1896 the business trend continued 
upward or downward right through the period of the 
election. 

“Business in the year 1924 may be below normal; but 
if so, it will not be because a President is to be elected. 
It might be a year of real prosperity, but not because 
it is a presidential vear.” 

—tor 


Becoming Prominent Factor 


Shadbolt & Boyd Iron Co., Milwaukee, long recognized 
as a prominent factor in the sale of iron and steel, wood- 
stock, heavy hardware and automobile supplies in the 
Milwaukee territory, has recently been’ increasing its 
stock of machinery and mill supplies, and is now carry- 
ing these latter lines as a special department of the 
business. The company’s store is located at 129 West 
Water Street. The business was established in 1863 and 
incorporated in 1888. The officers of the company are: 
President, Mrs. Sara M. Boyd; vice-president, Frank R. 
Ellis; secretary, John S. Blakney; and treasurer, Irwin 
R. Shadbolt. 


tee 


New Detroit Headquarters 


The Philadelphia Belting Company announces that 
Karl Parks has been appointed district sales manager in 
charge of the company’s Detroit territory. The company 
also announces that it has moved its Detroit headquarters 
from 5219 Trumbull avenue to the General Motors Build- 
ing, where office and warehouse space has been leased. 
The company is the only one in the building occupying 
space with warehouse facilities. Mr. Parks, the new 
manager, has had considerable experience in the sale of 
leather belting and is well acquainted with the trade. 

Chicago Building Permits 

Up to December 18th, building permits issued in 
Chicago were for a total of $327,000,000, or $100,000,000 
more than the total for the entire year 1922. The best 
year previous to 1922 showed a total of $140,000,000. A 
significant feature of the situation in November and 
December has been the marked activity in large apart- 
ment building construction. Fully 45 per cent of the 
permits issued in November and during the first half 
of December were for the larger apartment buildings. 
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GAUGE GLASSES 


Quality Means Safety 
Safety Means Everything 


Libbey does not manufacture gauge 
glasses upon any consideration of 
cost, except the cost of making them 
absolutely safe. Tests have proved 
their quality. Leading industrials and 
railroads have approved their safety. 
By buying Libbey High Pressure 
Gauge Glasses you purchase with 
them an ample margin of safety 
which is good 1 insurance. Li bbey High 
Pressure Gauge Glasses remain 
crystal clear in service and stand up 
under terrific strain. They are uni- 
form in size 


Order from any progressive supply 
dealer or direct, if he has none on 


hand. 


Libbey Glass Manufacturing Co. 
Toledo, Ohio 























ALWAYS 





It’s never necessary to 
ask a Royersford dealer 


if he has what you want— 


Just tell him to send it. 


Royersford Dealers carry full stocks 
and all sizes. This applies to the en- 
tire line, bearings, hangers, couplings, 
collars — everything in transmission. 


Royersford Dealers make immediate 
deliveries. Think how important this 
is when something goes wrong on a 
rush job—and it’s proverbial that this 
is just the time when things do go 
wrong. 


We would like you to try out this 
immediate delivery feature of Royers- 
ford Dealer service. 


Something else, when equipment out 
of the ordinary is needed in a hurry a 
Royersford Dealer will tell you how 
long it will require to get the needed 
thing—and he will keep his word. To 
help him do this we have often gone 
to considerable expense to ensure the 
needed part arriving on time. — But 
a Royersford Dealer, in giving fast 
service to you, expects the same serv- 
ice from us. 





So the next time try a Royersford 
Dealer—first. 


Royersford Foundry & Machine Co. 


43 North 5th Street Philadelphia 


For dealer nearest you see MacRae’s Blue Book 
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The Bearing that is past the experimental stage 
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Has the practice of making New Year resolutions gone 
out of fashion? Apparently it has, perhaps because they 


were so seldom kept. And yet I will leave it to anyone 
whether there is a better time for making resolutions, 
for resolving to do better work. It is the natural time 
for starting in anew. 

The store where I worked as a kid had one customer 
who used to “get religion” every time there was a series 
of revival meetings. These meetings might come a year 
apart, or two or three years. Every time he went through 
one of these revival experiences this man would come 
into the store and pay up the account that we hadn’t 
been able to collect before. After one or two such occur- 
rences we began to feel that it was safe enough to trust 
him, even though he was a dead beat under ordinary 
conditions, because he would settle up after the next 
revival. Unfortunately the old cuss died just before 
instead of just after a revival. 

I am afraid the reason for the failure of so many good 
resolutions made periodically at the first of the year, 
has been that the individual has backslid just as regu- 
larly as he has made the resolutions, and in the end he 
has been judged by his backsliding rather than by his 
resolutions. 

Men found it so much trouble to live up to New Year’s 
resolutions that they just stopped making them. And 
yet, the man who is going to achieve much success must 
do something that is the equivalent of making good reso- 
lutions. He must be continually determining to do better 
work. What sort of a success would a salesman be who 
never tried to be more of a success, just because he was 
afraid he would fail? 

The beginning of the year is the logical time for turn- 
ing over a new leaf and setting out to grow into some- 
thing bigger. It is a time when it is easy to wipe the 
slate and start with bigger ideas and better plans. There 
is a clear cut dividing line between last year and this 
year. Other times are good times for making resolu- 
tions, and I don’t for a minute believe a man ought to 
wait until New Year’s day to resolve, but that day is a 
day when some resolving ought to be done. 

That wasn’t a bad parody on “Where De We Go From 
Here?” that was sung at a January convention last year: 


“What’ll we do this year, boys? 
What’ll we do this year? 
The last twelve months we may have set 
A pretty rapid gait. 
It doesn’t pay to start out strong 
And then sit down and wait. 
Oh boy, oh joy, let’s make things hum this year!” 


This is the time to make up your mind to make things 
hum, and many a manufacturer has had a big year be- 
cause his salesmen started in the year determined that 
they would make things hum. It certainly is important 
to get a good start when you set out to do anything, and 
whatever objections a man may have to New Year’s reso- 


uccessful Salesmanship 


Inspiration for the New Year 











By Frank Farrington 
All Rights Reserved 


lutions, there is no getting around the fact that New 
Year’s is the beginning of something and a particularly 
good time for getting a fresh start. 

A few years ago the Chicago Tribune made use of the 
slogan, in reference to the year 1921, “Nineteen Twenty- 
one Will Reward Fighters.” It was expected to be, and 
it was, a year when it was important that a man fight 
for business if he wanted to get it. Well, 1924 is not 
going to be the kind of a year that 1921 was, but 1924, 
or any other year, will be a year when men who are ready 
to fight to get business will get it. Business always goes 
to the fighters rather than to the waiters. In 1924 there 
will be plenty of failures, plenty of salesmen who fall by 
the wayside, but it will not be because of the year. It 
will be because of the lack of the right qualities in those 
men, because they fail to live up to such resolutions as 
they make. Take this little near-poem to heart: 


Is business going to boom with you 
Through nineteen-twenty-four? 
Will you feel that you have prospered when 
At last this year is o’er? 
Will your boss next New Year’s day 
Praise you for your keenness? Say, 
Are you putting up a fight this year 
To make your business more? 


Because you may get less than some 
In salary or pay, 
Does that provide a good excuse 
For failing day by day? 
Will you settle in a slump, 
Sir, or keep right on the jump? 
You surely won’t hang back and wait 
For things to come your way. 
This year, of course, will see the end 
Of many salesmen when 
Their nerve so fails, that once they fall, 
They can’t come back again. 
If you are in that class, 
Step aside; let others pass, 
For this year is, like other years, 
A year for fighting men! 


Even when business is booming and orders are easy to 
get, it’s a “Year for fighting men,” and the men who 
fight for business will get most of it. The man who has 
no fight in him has to be satisfied with what the other 
fellows leave. He takes the leavings. In boom times 
there may be enough of these leavings to enable a man 
to earn a living, but it isn’t much of a salesman who is 
satisfied with that much business. 

As you start out in January you see conditions very 
much the same as they were on your last trip. It might 
cause you to exclaim if you could see what the situation 
will be by the end of the year. I don’t mean the condi- 
tion in regard to general business, but the situation in 
its regard to you and your territory. I don’t know what 
will happen, but it would be strange if in a year there 
were not some upsets in your calculations. There will 
be unexpectedly strong competition in certain ways. 
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Tried and Proven 


Over thirty years of service have 
established the reputation of the 
Cyclone Lubricator in all parts of 


the world. 


The Cyclone is made in various 
models to suit every requirement 
and is carried in stock by all the 
leading jobbers. 


Write for Cyclone Circular 


Michigan Lubricator Co. 
Detroit, Mich. 
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To Fill Your Requirements 


Whether they be for lots of 100 or 100,000 















Cap Screws—U. S. S. and S. A. E.—Milled or Upset. 
Set Screws—U. S. S.—DMilled or Upset. 
Nuts—Plain and Castellated—S. A. E. 


Milled Brass Nuts Milled Battery Nurls. 
Milled Studs 








Bar cut parts that are produced in depart- 
ments specialized in just that class of work 
in which yours falls and that are made 
accurately to your specifications. 











Parts Hardened and Ground a specialty. 


IN STOCK 
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There will be other salesmen who will put something 
over on you, perhaps. You will meet with disappoint- 
ments and failures. There will be times that will try 
your nerve and your patience. You may even resent 
some of the things said to you by your own sales man- 
ager. Much may happen in a year. It is a pretty good 
plan to number among your resolutions one to the effect 
that you will put up a good stiff fight for the business in 
your territory, that you will not allow anything that 
happens to discourage you or cause you to let up in your 
efforts. 

Why not be specific in one or two resolutions? There 
are some men whose business you have been wanting for 
a long time. Pick out those men, half a dozen of them, 
and pass a resolution in your own mind that they are 
going to buy from you this year. Keep those half dozen 
men in mind. When you find yourself with time on your 
hands, on a train, or waiting for a train, or in the hotel, 
think about those men and what you can do to interest 
them in listening to you and in yielding their orders to 
you. 

There are some salesmen whose minds are filled with 
the thought that they want to get more business. They 
may even make resolutions to that effect, but they don’t 
boil it down to concrete ideas. They think of it all only 
in a general way and that gets them nowhere. Consider 
each difficult prospect as an individual problem, and do 
what you can to solve that problem by thought. I think 
it is sometimes the case that active, energetic salesmen, 
hard workers, do not use their brains enough. They go 
from one thing to another, trying hard to sell their 
customers, but they don’t give enough time to thinking 
what they are going to do and say. They trust too much 
to the inspiration of the moment, and sometimes that 
inspiration fails them. 

Inspiration is fine and valuable and the object of this 


PENNSYLVANIA POWER SURVEY 
To Determine Needs of State’s Industries for the Future and to 
Find Ways of Conserving Energy 

As a commission from Governor Gifford Pinchot, a 
power survey of the state of Pennsylvania has just been 
instituted by the commercial engineering department of 
Carnegie Institute of Technology. Dr. W. F. Rittman, 
head of the department, and Professor Sumner B. Ely 
are making the survey under the directorship of Morris 
L. Cooke of Philadelphia. As the purpose of the study 
is to determine the approximate consumption of horse- 
power necessary to operate Pennsylvania industries over 
a given period of future years, the survey is considered 
to be one of the most important in the state’s history. 
In order to make such an estimate possible, the Carnegie 
Tech engineers have been asked to survey the total con- 
sumption of power used in the state industries in the 
past twenty years. 

An important possibility coming from the survey, says 
an announcement, concerns conservation of power and 
energy in the operation of the state industries. The need 
of power conservation either through drastic curtailment 
of energy or by methods of distribution to the points 
most needed, is receiving serious consideration by the 
United States Government, and many state engineering 
departments. In Pennsylvania, power conservation is 
considered to be even more serious than elsewhere be- 
cause of the tremendous consumption of energy in the 
Pittsburgh district. 

Because of the relative importance of the state survey, 
Dr. Rittman and Professor Ely have been assured of the 
utmost co-operation by engineers and heads of industries 








little screed is in part to develop a little first of the year 
inspiration, but better than feeling merely inspired to 
act, is action itself. Better than resolving that you will 
think more about your work is actually doing that think- 
ing. 

I don’t care how much business you secured in 1923, 
you can better that record in 1924. If by any possibility 
a few orders, due to exceptional conditions, made your 
sales for last year remarkable, and if you cannot meet 
such conditions again this year, you are not prevented 
by that from making your business better on the aver- 
age, even though the sales do not reach last year’s peak. 

I would like to think that the following may have value 
of a sort as an inspiration to greater effort in 1924: 


It’s a New Year. 

Whether it will be a good year or not 
is up to us. 

Let’s see what we can do with it. 

Take the old methods, for instance. 
be made better? 

And the old habits that hamper us. 
we reform them? 

And the old equipment. 
improve it? 

Our personal appearance could be improved. 

And so could our salesmanship. 

We have grown careless about these and a 
good many other things. 

We know less about our business than 
we ought to know. 

We don’t know as much as me might about 
what our competitors are doing. 

Let’s see how much we can learn in 1924. 

Let’s give more time to reading business books 
and trade journals. 

We didn’t gain in efficiency in 1923 
as much as we might. 

We ought to make a better use of 1924. 

It’s a New Year! 


Can’t they 
Can’t 


Can’t we 


—<or 


throughout the commonwealth. The investigators, who 
have just completed a power survey of the Pittsburgh 
district upon their own initiative, will have a wealth of 
information derived from this study upon which to con- 
struct their state-wide research. They plan to complete 
their survey by the end of summer of 1924. 


—to > 


Maker of Steel Belts Found 

Oliver Stangland, manager of the engineering-auto- 
motive department of the Colonial Supply Company, 
Pittsburgh, has forwarded information relative to the 
name of the manufacturer of endless steel belts. The 
original inquiry was received from the New Jersey 
Engineering & Supply Co., Passaic, N. J., and was pub- 
lished in the December issue of MILL SUPPLIES. Mr. 
Stangland states that his company has been selling end- 
less steel belts for several months and that these belts 
are manufactured by a company in Youngstown, Ohio. 
Similar information was sent direct to the New Jersey 
supply house by the Warren & Bailey Co., Los Angeles. 


oe 


Belting and Rubber Exports 


Exports of mechanical rubber goods in October in- 
creased over September. Shipments of rubber belting 
amounted to 339,545 pounds, of rubber hose 373,286 
pounds, and of rubber packing 127,933 pounds. Exports 
of leather belting for the first 10 months of 1923 
amounted to 883,520 pounds valued at $1,383,618, a 
slight increase over the exports of this product for the 
corresponding period of the previous year. The greatest 
increase was shown in the shipments to South America. 
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Fig. 133. Acute Heel Shelf 
Bucket, heavy duty, especi- 
ally adapted for Landling 
coal, stone, cement, ores, 
etc. May be attached to 
either chain or belt. 


Fig. 668. Extra heavy 
“Salem™ Elevator bucket, 
suitable for ores,coal, broken 
stone, and similar heavy 
substances. 
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Elevator Buckets «x. iar 


used for a variety of service 
conditions. Pours its load 


Since 1880, when Salem Buckets were awarded instead of throwing it. 
first premium for superiority, no other make of 
bucket has approached the Salem in quality, long 
wear, or unusual service. It is made in many dif- 
ferent sizes and gauges of steel ranging from 24 
gauge to 6 gauge, and is adaptable for handling 
materials of practically any size, shape or weight. 
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Our large stock of standard sizes and gauges and 
our ability to furnish buckets made up in accord- 
ance with your specifications, enables us to offer Fig. 132. Round Heel Shelf 


excellent service and prompt delivery. ae Ee Sane Soeee 


charge readily from other 
styles of buckets. 


Write for Price List 3625 
MULLINS BODY CORPORATION 


Successors to W. J. CLARK CO. 
102 Mill St. Salem, Ohio 






































Sell 


Themselves 


SAGINAW MANUFACTURING COMPANY 








Design 
Material 
Workmanship 
Finish 
Reputation 
Service 





SAGINAW, MICHIGAN 
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Size Up Yourself at the Start of the New Year to See Whether 


KULL QUPPLIES 


Taking Personal as Well as Stock Inventory 











You Have the Goods and Whether You Have Been Delivering Them 


KENNETH C. 


Once upon a time there was a merchant who didn’t ° 
believe in taking an inventory of his stock, either at the 
end of the year or at any other time. Just as he figured 
that his profits were whatever he had in the cash register 
and the bank, he declared that the goods he could see in 
the store gave him all the information he wanted about 
the state of his stock. It is reported that this chap went 
into bankruptcy, and that he managed to pay three cents 
on the dollar to his creditors. 

Nowadays, however, this sort of lapse is highly ex- 
ceptional, as far as tangible goods in a dealer’s stock are 
concerned. Much less exceptional is the case of the man, 
whether he is at the head of the business, or out on the 
road earning money for the head of the business—and 
for himself—who never thinks of taking inventory of 
himself, and of sizing up his stock, so to speak, to see 
whether he has the goods, and whether he has been de- 
livering them. 

Once a year is none too often to do this, especially in 
these days of rapidly-moving affairs, when a man or a 
business house can wake up from an ill-advised slumber, 
to find that everything on the road has zipped by during 
the nap. And it is a sad and important fact that there 
are very, very few who can take such an inventory and, 
after giving it any sort of careful analysis, fail to see a 
lot of places where there are gaps in the stock that badly 
need filling. 

And right here, before somebody passes off the sug- 
gestion, with more or less good-natured contempt, as a 
good deal beneath the dignity of a grown-up business 
man, be it said that most of the big men, who know 
enough to take themselves and their work seriously, do 
just that. They size themselves up not only once a year, 
but much oftener than that. They try to see, and they 
do see, whether they are following a course that will take 
them where they are going. They do not despise the 
idea of laying down for themselves rules which, if fol- 
lowed, will carry them along steadily. It is the little 
chap who is too big to map out a stiff course and follow 
it; and, curiously, it is he who in the end usually finds 
himself in the tough going, while the other man is having 
the easy road. 

Just for example, suppose the head of the house should 
have a little heart-to-heart session, somewhere around 
the beginning of the year, with himself, his sales man- 
ager, and any other members of the organization he 
might feel like calling in, and present to the group for 
frank answers a list of questions something like this: 

Did we make any money last year? If so, why? Was 
it luck or brains or work or conditions? If not, why not? 
Are we keeping pace with other members of the trade? 
Are we meeting the needs of our customers, or do we 
wait for the other fellow to do it first? Are we keeping 
most of our old customers and getting our share of new 
ones? If not, what’s the matter? Are we alert to new 
lines and other new developments, or not? Are we build- 
ing a reputation for ourselves as being a house of the 
progressive, go-ahead sort, or of the other kind? Do 
people really like to do business with us? If not, why 
not? Do we do our share of the trade’s work of educat- 
ing itself and those who deal with it, by belonging to 
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and attending meetings of the trade organizations, sub- 
scribing to and reading the trade periodicals, and the 
like, or do we belong to the dead and selfish minority 
who “let George do it?” 

This list could be multiplied almost indefinitely, but 
the questions indicated are suggestive of the things 
which it is fairly obvious a growing and active house 
should be doing. If it is not doing these things, then 
somewhere there is something wrong with it; some- 
where, regardless of apparent prosperity, if any, there 
is the seed of ultimate failure; somewhere there is a 
lack of leadership which in the end is bound to be fatal. 
There isn’t any question about it, because the other fel- 
low, the live outfit coming down the road stepping on 
the gas, will see to it. Competition, being in this country 
an inevitable corollary of our business conditions, is 
absolutely certain and absolutely merciless. It will in- 
fallibly take care of the dead ones. 

And something resembling these same questions can 
with profit be used by the salesman who wants to know 
how he stacks up. Considering the fact that the average 
member of the tribe, with the best of intentions—a sales- 
man just naturally has to be optimistic—usually manages 
to find an alibi for himself, he probably needs an honest 
look at an honest inventory more than most. Being 
taken so seldom, such a look is likely to be‘all the more 
enlightening, and by the same token the more needed. 


A salesman might ask himself, quite confidentially and 
without publicity, if he really put in the last ounce of 
effort, the final hopeless call, in every case where it 
might have landed the order; whether it was always a 
case of necessity that he waited to make calls until after 
10 o’clock, so that his prospects could get their mail out 
of the way, and made none after four, so that they could 
sign their letters, to say nothing of the luncheon lay-off 
from 11:30 to 2:30. And he might with profit reflect on 
the small towns, or the out-of-the-way streets, passed 
up as not worth visiting, even though he had a few cards 
indicating prospects there on which the house had been 
spending money in its advertising. 

Yes, there are lots of weak spots to be probed in the 
salesman’s inventory; there are lots of places for him 
to strengthen his stock, if he is really interested in doing 
it, as he certainly should be. The very fact that he is so 
largely his own boss, on his own initiative, not to say 
his own honor, as to the amount of time he works and 
the way he works when he is going through the motions, 
affords endless temptation to “kid himself” into letting 
up here and there—while the young fellow who is work- 
ing his head off to make a record is picking up the little 
orders and the new accounts here and there. 

This hasn’t anything to do with New Year’s resolu- 
tions. The writer hereof has an insane prejudice against 
New Year’s resolutions, and never made one in his life. 
This is just a matter of getting a slant on yourself, for 
the good of the business. The merchant who, after in- 
ventory, finds that he has too much of certain items, 
which have lain dead in stock, tieing up money and tak- 
ing up shelf room, does not need a formal resolution to 
go ahead and get rid of the stuff. H« just naturally 
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The Only Solid Woven Belt 
Made With Three Sets of 


Interlocking Binders 
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Solid Woven Construction is probably the 
latest, or newest method of putting to- 
gether or building a power transmission 
medium. In principle it is mechanically cor- 
rect, but the method of construction to suit 
actual working conditions determines its 


real value. We claim, and can prove 
that the construction, or weave, of 
“WOOSTER” BELTING comes nearer 


perfection than other types, and is therefore 
a more desirable and safe selling proposition 
for the Jobber. Belting made up to sell 
cheaply must be constructed accordingly, 
and cannot be considered a business builder. 

















Illustration represents quan- 
tity of yarn tightly woven to 
produce WOOSTER Belting. Ninety 
per cent of this yarn runs lengthwise of 

belt, accounting for the strength, endurance 
and high percentage of power transmitted by WOOSTER belting. 











“WOOSTER” BELTING has stood the 
test of service and can be offered with con- 
fidence. Our business has been built up on 
quality. Will it pay you to follow the same 
principle ? 
As Jobbers, you have many transmission and con- 
veyor problems presented to you which require an 
intimate knowledge of basic requirements. Let us 


help you in satisfactorily meeting these conditions. 
Our experience and knowledge are at your disposal. 


DURYEA MANUFACTURING COMPANY 
Bayonne, N. J. 

f HAN-DEE Belt Dressing, a semi liquid, put 

collapsible metal tubes. Handy and economical. 


manusacturers 
up im one-p 
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does it. 
them. 
Just so, the executive or the salesman who finds, on 
looking over the inside records for the year, that he has 
been slipping, that he hasn’t been getting the action that 
he should, for certain reasons which he can place his 


And if he finds that he needs goods, he gets 


finger on, does not need any such formality as a definite 
resolution to enable him to remedy the difficulty, al- 
though this may help. He knows where the trouble is, 
and he knows what caused it. If he wants to be on the 
map for another year, the chances are that he will know 
what to do. Wherefore, more power to him in doing it! 


Official November F igures 


Show Slowing Up of Basic Industrial and Commercial Movements’ 


The Department of Commerce announces the following 
figures representing basic industrial and commercial 
movements in November: 

Principal business indicators for November show the 
following changes in index numbers from October, 1923, 
and November, 1922, based on the 1913 average as 
100: Pig-iron production at 113 as against 123 in Octo- 
ber and 111 a year ago; steel-ingot production at 123 
as against 141 and 136, respectively, unfilled steel orders 
at 74 as against 79 and 116, defaulted liabilities at 221 
as against 349 and 177, and sales of mail-order houses at 
306 as against 335 in October and 277 a year ago. 

Complete figures for October, based on the 1919 aver- 
ager as 100, show manufacturing production at 119 as 
against 110 for September and 113 a year ago, mineral 
production at 151 compares with 138 and 121, respect- 
ively, crop marketings at 184 with 144 and 168, and 
marketing of animal products at 121 with 108 and 113. 
Stocks of commodities at the end of October stood at 
125 as against 124 a year ago, while unfilled orders, 
relative to 1920 as 100, stood at 54 as against 72 a 
year ago. 

Iron-ore movement through the Sault Ste. Marie 
canals totaled 5,364,000 tons in November as against 
8,461,000 tons in October and 3,658,000 tons a year ago. 
The output of pig iron, at 2,894,000 tons, compares with 
3,149,000 tons in October and 2,850,000 tons a year ago, 
while steel-ingot production at 3,114,000 tons compares 
with 3,548,000 tons and 3,430,000 tons, respectively. 
Unfilled orders of the United States Steel Corporation 
at the end of the month totaled 4,369,000 tons as against 
4,672,000 a month before and 6,840,000 tons a year ago. 
Locomotive shipments of 299 compare with 310 locomo- 
tives shipped in October and 159 a year ago, while unfilled 
orders of 691 locomotives compare with 977 a month ago 
and 1,619 a year ago. Freight-car orders for 5,050 cars 
in November compare with 1,125 in October and 18,500 
a year ago. 

Receipts and shipments of zinc at St. Louis were 
smaller than either the previous month or a year ago, 
while receipts and shipments of lead exceeded October 
but were smaller than last year. Tin stocks of 1,072 tons 
compare with 3,677 at the end of October and 2,699 a 
year ago, while deliveries from warehouses aggregated 
6,785 in November as against 5,540 in October and 4,812 
a year ago. 

Automobile shpiments by railroad, boat or own power, 
were smaller than in October but larger than a year ago. 
Building-material costs as of November 1 remained the 
same for a frame house, at 103 per cent above the 1913 
average, while the brick-house index at 106 per cent 
above 1913 compares with 107 per cent above 1913 
recorded in October. 

Receipts and shipments of wheat in November were 
less than a year ago, while the visible supply of 185,549,- 
000 bushels compares with 127,409,000 bushels a year 
ago. Receipts, shipments and visible supply of corn 





and oats were all less than a year ago, while grindings 
of corn for glucose and starch amounted to 5,576,000 
bushels as against 6,424,000 bushels in October and 
6,403,000 in November, 1922. 

Employment in 1,428 factories totaled 2,015,642 work- 
ers in November, comparing with 2,025,847 in October 
and 1,862,433 a year ago. Dun’s price index at 158, 
based on 1913 as 100, on December 1 compares with 158 
a month ago and 153 a year ago, while Bradstreet’s index 
at 146 compares with 143 and 145, respectively. 

Sales of the two largest mail-order houses totaled $34,- 
528,000 in November as against $37,743,000 in October 
and $31,201,000 a year ago. Postal receipts of $26,531,- 
000 compare with $27,235,000 in October and $24,812,- 
000 a year ago. 

Business failures amounted to 1,704 in November with 
liabilities of $50,292,000 comparing with 1,673 and $79,- 
302,000 liabilities in October and 1,737 with $40,265,- 
000 liabilities a year ago. 
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GEORGIA STATE LICENSE CASE 


May Mean Saving to Many Mill Supply Manufacturers and Jobbers 
Who Maintain Offices in the State 


Jobbers and manufacturers doing business in the state 
of Georgia, but who do not actually carry any stock in 
the state, cannot be forced to pay a state license to the 
state of Georgia, according to a decision which has re- 
cently been handed down by the Georgia Supreme Court. 
The court held that the imposition of a license in such 
cases would interfere with interstate commerce. 

Under the general tax law such companies were obliged 
to pay a license, which in some instances amounted to 
several hundred dollars. A test case was brought, the 
decision being the result. A manufacturer or jobber 
may maintain an office in Georgia, travel salesmen in the 
territory, and carry a sample stock, but if the orders are 
shipped from outside the state, he cannot be forced to 
pay the state license. 
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Backs Standard Price Bills 

The Kelly-Stephens and the Merritt bills, legalizing 
control of resale prices by producers of branded goods, 
will have the united backing of more than 600 commer- 
cial organizations at this session of congress, according 
to Edmond A. Whittier, secretary-treasurer of the 
American Fair Trade League. Both bills have already 
been reintroduced by their sponsors, Representatives 
Clyde Kelly, of Pennsylvania, and Schuyler Merritt, of 
Connecticut, respectively, and it is expected that the 
militant support of organizations like the American Fair 
Trade League, the United States Chamber of Commerce 
and other commercial associations will bring about an 
early hearing before the committee on interstate and 
foreign commerce to which they have been referred. 
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Philadelphia: Widener Bldg. 


WATSON-STILLMAN 
HYDRAULIC FITTINGS 


MADE FROM SOLID FORGED STEEL 
FOR HIGH PRESSURES 


Too much care cannot be taken in the selection of 
hydraulic fittings. You do not want to take down a line 
of piping to replace defective fittings when this necessi- 
tates a full or partial shutdown of your plant. Watson- 
Stillman fittings are tested far beyond their rated strength 
and insure you against this loss and annoyance. We 
build everything necessary to the installation of hydraulic 
systems from pipe to press. Our experience of nearly 
70 years is at your disposal. 


Write for catalogs. 





THE WATSON-STILLMAN CO. 


198 Fulton St., New York 








CHICAGO, McCormick Bldg. 
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GRAY STRAND 


Wickwire Wire Rope is made within our own organization—all the way from the mines to 
We mine the ore, make the steel, draw the wire and strand the rope. 
Each stage of production is carried out with a definite object in view, and that object is to 
make Wickwire Wire Rope true to its high reputation—a reputation gained by actual perfor- 


the finished product. 


mance. 


We shall be glad to tell you how Wickwire Wire Rope—identified by its Gray Strand—will 
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prove a good will builder for your business. 


Wickwire Spencer Steel Corporation 


A\ orcester 


General Offices 41 East Forty-second Street, New York 
Buffalo Philadelphia Detroit 


Chicago San Francisco 


\ A Good Will Builder 
for Your Business 


Organized Sales Co-Operation 
and Top Quality Product 






Los Angeles 





























When writing to 


Advertisers please mention M1Lt Supp.igs. 




































OSBORNE JOINS SCHIEREN CO. 


Former Clipper Belt Lacer Sales Executive Has Succeeded J. A. 
McGee as Chicago Manager 

H. W. Osborne, who will be remembered by mill supply 

men as former sales executive of the Clipper Belt Lacer 

Co., Grand Rapids, Mich., has returned to the leather 

belting field in the capacity of manager of the Chicago 





H. W. OSBORNE 
office of the Chas. A. Schieren Co., New York, manu- 
facturer of leather belting. Mr. Osborne has succeeded 
J. A. McGee, who has been appointed sales manager of 
the Schieren company for the west coast territory with 














J. A. MC GEE 


headquarters in San Francisco, and with supervision of 
the Seattle and Los Angeles branches of the company. 
Mr. Osborne is neither new in the belting game nor in 
the Chicago territory, as he spent several years as a rep- 
resentative of belting manufacturers in that city. He 
has had a wide and varied experience in the belting line. 
Mr. McGee also has had a wide experience in the 
leather belting field. He was formerly manager of the 
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Detroit branch of the Schieren company, and in 1921 was 
transferred to Chicago to succeed V. A. Seuberth, who 
had resigned to enter business for himself. He has made 
a fine record in the Chicago territory, and his new posi- 
tion, it is believed, will offer him an unusual opportunity 
for developing the western territory. 
—~—to > 
BUSINESS TO BE DISCUSSED 
Meeting of the Eastern Division of United States Chamber of 
Commerce January 17 and 18 

Important business subjects, including taxation, trans- 
portation, immigration and merchant marine, will be 
discussed at the first mid-year meeting of the eastern 
division of the Chamber of Commerce of the United 
States in Philadelphia, January 17 and 18. This will be 
the first meeting held under the decentralization plan re- 
cently put into effect by the national chamber. Similar 
regional meetings will be held in January in Chicago, 
New Orleans and San Francisco. 

It is estimated that more than 1,000 leading business 
men representing about 700 commercial and industrial 
organizations, will attend the meeting. The eastern divi- 
sion includes all the states along the Atlantic seaboard 
from Maine to Florida. 

Among those who will address the meeting are: Julius 
H. Barnes, president of the Chamber of Commerce of the 
United States; Samuel Rea, president, The Pennsylvania 
System; A. C. Bedford, chairman of the advisory com- 
mittee of the eastern district, and Chairman of the Board 
of the Standard Oil Company of New Jersey; Willis H. 
Booth, vice-president of the Guaranty Trust Company, 
New York, and president of the International Chamber 
of Commerce; Garrard Winston, undersecretary of the 
treasury; and Colonel George A. Post, New York. 
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Steel and Rolling Mills 


The Department of Commerce announces that, accord- 
ing to reports made to the Bureau of the Census, the 
value of products of establishments engaged primarily 
in steel production and the rolling of iron and steel 
products amounted to $1,481,659,000 in 1921, as com- 
pared with $2,828,902,376 in 1919 and $918,664,565 in 
1914, a decrease of 48 per cent from 1919 to 1921, but 
an increase of 61 per cent for the seven-year period 
from 1914 to 1921. In 1921 reports were received from 
494 establishments, a decrease of 6 from the number 
reporting in 1919, but an increase of 67 over those re- 
porting in 1914. Of those reported for 1921, 190 were 
located in Pennsylvania; 85 in Ohio; 32 in New York; 
28 in Illinois; 24 in Indiana; 17 each in New Jersey and 
West Virginia; 15 in Wisconsin; 13 in Massachusetts; 
9 each in Alabama and California; 8 in Michigan; 6 in 
Missouri; 5 each in Connecticut, Kentucky and Mary- 
land; 4 each in Delaware, Rhode Island and Washington; 
Colorado, Georgia, Maine, Oregon, Tennessee, Texas and 
“+ in Minnesota; 2 each in Iowa and Virginia; 1 in Utah. 

ter 


Held Big Anniversary Sale 

The Western Iron Stores Co., Milwaukee, Wis., held a 
big anniversary week celebration during the week of 
December 3. The company made it a memorable occasion 
with special events for each day, a real merchandising 
sale week. The windows of the big store at 147 W. 
Water street were attractively decorated during the week, 
and many manufacturers’ representatives were on hand 
to help demonstrate their products. John A. Camm, 


president of the company, is highly pleased with the re- 
sults of the week’s efforts. 
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W hen the customer asks: 


profits. 





“What size rope should I use?” 
“Should I use Manila or wire rope?” 


“What size block is best for my average load?” 


Nothing gives a customer greater confidence in your ability 
than a prompt, authoritative reply to a technical question that 
means dollars and cents to him. He wants to buy from peo- 
ple who know. 

With the catalog of Madesco Tackle Blocks handy for refer- 
ence, your clerks will always be able to give the correct answer. 

Be sure to get a copy of this INFORMATIVE catalog of 
the blocks that stand the gaff of sale and use. Every block is 
pictured and all necessary technical facts and figures are 
grouped with especial attention to making sales for you. 


Send for your free copy—put it to work for bigger 1924 


MARINE DECKING & SUPPLY CO. 


EASTON, PA. 


Tackle Blocks 
Stand the Gaff 
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Armstrong Traps 
bring repeat orders 


HE Armstrong Steam 

Trap is reaping a har- 

vest of repeat orders for 
the many dealers who are 
handling it, because of its re- 
liability, enviable service rec- 
ords, low cost—and chiefly, 
because the Armstrong sells. 
Repeat orders are the biggest 
sales recommendation that 
the Armstrong has. 


The Armstrong operates on 
the inverted submerged 
bucket principle. It is a dif- 
ferent principle, but one that 
long service has shown bet- 
ter. The Armstrong has 
greater capacity. It seldom 
requires cleaning. It can’t air 
bind. There is no scoring of 
valves from excessive wire 





Southern ice 
and Cold Stor- 
age Co., San 
Antonio, has re- 
placed all other 
traps with Arm- 
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drawing. It is small in size, 
and the price is low. 


Are you getting your share 
of the orders for Armstrong 
Traps? When you receive 
orders for Armstrongs, will 
you be able to fill them or 
will you have to let the cus- 
tomer go to some other 
house? 


The demand for Armstrong 
Traps is increasing. Write at 
once for full details of the 
liberal dealer plan, for a trap 
for you to test and approve, 
and for the complete Arm- 
strong catalog. Write the 
Armstrong Machine Works, 
318 Maple St., Three Rivers, 
Michigan. 
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Every jobber 
should stock 
and catalog 


Armstrong 
Traps 
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Francis E. Myers 

Francis E. Myers, founder and head of F. E. Myers 
& Bro. Company, Ashand, Ohio, pump manufacturer, 
passed away at his home in that city Sunday night, 
December 2, at the age of 74. He had been seriously ill 
for about a month. His death brought to an end a 
remarkable career, for Mr. Myers started life amid 
humble surroundings on a farm and became a nationally 
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FRANCIS E. MYERS 


known manufacturer and financier, the most noted citizen 
of his home community. Funeral services were held 
from his home on Wednesday afternoon, December 5. 
The Myers factory was closed all day Wednesday as a 
tribute. Interment was in Ashland Cemetery. 

Mr. Myers was born in Perry Township, about six 
miles east of Ashland, on March 16, 1848. His boyhood 
days were spent on the family farm, but at the age of 
22 he decided upon a business career, and moved to 
Ashland where he secured a job as clerk in a dry goods 
store. His remuneration was $100 a year and board. 
He worked in this store one year and then secured a 
position with M. C. Goucher as a farm machinery sales- 
man at a salary of $65 a month. The firm later went 
into the hands of a receiver, and in 1875 Mr. Myers 
started a little agricultural implement shop in the rear 
of the Whiting machine shop on Center street. He later 
accepted a position as salesman for the Bucher & Gibbs 
Plow Company, of Canton, Ohio, and worked his way 
to the head of this company. 

While working his way up in the plow company, he 
became interested in an invention which his brother, 
P. A. Myers, had patented. It was a double acting force 
pump. That was in 1879. The two brothers started 
manufacturing the pumps in the basement of their 
agricultural implement shop. The business grew rapidly 
and in 1885 a factory was. erected. The partnership 
prospered and the business soon became Ashland’s 
greatest industry. In July, 1921, the firm was changed 
to a corporation under its present name. 

Mr. Myers was a director of the Union Trust Com- 





FRANCIS E. MYERS 


HENRY M. COOLEDGE 
HENRY FITTS 


pany and the Guarantee Title and Trust Company, Cleve- 
land, and of the Nickel Plate Railroad; president and 
director of the First National Bank, of Ashland; director 
of the Faultless Rubber Company; former president and 
builder of the Cleveland, Southwestern & Columbus rail- 
way; former director of the Aurora, Elgin & Chicago 
Railroad Company and of the Mansfield Traction Power 
& Light Company; and connected with many other enter- 
prises. He was prominent in the Masonic fraternity, 
being affiliated with Ashland lodge, F. and A. M., a 
Knight Templar at Mansfield and a member of the 
Shrine at Cleveland. He was a member of the Colonial 
club, the Elks, Rotary club and the Ashland Chamber 
of Commerce. He was a former president of the Farm 
Equipment Manufacturers’ Association, chairman of the 
Panama-Pacific International Exposition Commission of 
Ohio and a member of the international jury of awards 
during the exposition. He was a trustee of Wittenberg 
College, Springfield, Ohio, and a generous contributor to 
that institution, he and his brother, P. A. Myers, 
financing the remodeling of the old Wittenberg dormitory 
which is now named Myers Hall. He was also a large 
donor to Ashland College. 

Mr. Myers was married on January 18, 1871. Mrs. 
Myers died March 28, 1923. Of six children, three pre- 
ceded their father in death. The three surviving chil- 
dren are Mrs. Mary Parker of Westfield, Mass., Mrs. 
Helen A. Miller of Ashland, and John C. Myers, vice- 
president and advertising manager of the Myers com- 
pany. He is also survived by three brothers and three 
sisters. Of the three brothers, Phillip A. is the original 
member of the firm, and A. N. and G. D. are both di- 
rectors in the company. 

An Ashland newspaper, commenting editorially on the 
loss to the community in the death of Mr. Myers, stated: 
“The career of F. E. Myers is an inspiration and a whole- 
some lesson to the generation of young men embarking 
in business. No advantage of wealth was his inheritance, 
and his schooling was obtained in the university of hard 
knocks. Elbow grease, courage, honesty, initiative and 
judgment were his outstanding essentials, and he used 
them persistently.” 





Henry M. Cooledge 


Henry M. Cooledge, founder of the Chase & Cooledge 
Co., Holyoke, Mass., one of the long established mill sup- 
ply houses in Western Massachusetts, died Tuesday, De- 
cember 18th, at his home in Holyoke. Mr. Cooledge had 
remained active until last June when he retired and 
turned the business over to a group of old-time employes. 

Mr. Cooledge was born in Lowell, Mass., July 11, 1851. 
He received his early education in the schools of that city 
and in Chicopee Falls. In 1866 he went to work in 
Holyoke, entering the employ of the old Hampden Mills. 
Three years later he was made paymaster of the com- 
pany. In 1878 he formed a partnership with John E. 
Chase to deal in manufacturers’ and mill supplies, and in 
1898 the firm incorporated under its present name. On 
the death of his partner, Mr. Cooledge took over the en- 
tire business. 

He was a past chancellor of the Connecticut Valley 
Lodge, Knights of Pythias; a charter member of the Bay 
State Club, the Holyoke Canoe Club and Mt. Tom Golf 
Club and a member of other fraternal and social organi- 
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“ RONG BROS” 
ARN CAGE usa 


“ARMSTRONG 
BROS.” 


PIPE TOOLS 


A GOOD LINE FOR YOU, MR. DEALER 


Patent applied for 





Pat. Applied for 


EFFICIENCY is the basic quality built into 
every ARMSTRONG tool, and our trade mark 
and name are universally recognized by expert 
mechanics as a guarantee of the highest quality 
obtainable. 





At Your Service! 


HIGH QUALITY— 
QUICK DELIVERIES— 


From the newest, most modern and up- 
to-date Electric Welding Chain Plant 


in the world. 


FOUR large, conveniently located Fire- 
Welding Plants. 


TECHNICAL SERVICE— 


From an organization of EXPERIENC- 
ED CHAIN MEN in connection with 


inquiries and orders. 


Make a GOOD Chain Connection! 
Link up with 


United States Chain & Forging Co. 
Union Trust Bldg., Pittsburgh, Pa. 


Makers of Complete Lines of Chains for 
All Commercial and Industrial Purposes 


Plants at York and McKee’s Rocks, Pa.; Columbus and 
arietta, Ohio; Huntington, a. 














Thirty years of experience as designers and 
makers of High Grade Tools, and our excel- 
lent system of Jigs, Gauges, Tests, and inspec- 
tion insures our ability to deliver Pipe Tools of 
Superior Quality at Fair Prices which will merit 
and hold the wide preference given Armstrong 
Tools by skilled workers in the metal trades. 
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Armstrong Bros. Dies Cut Like a Lathe Tool. 





Write for Free Catalog 


ARMSTRONG BROS. TOOL CO. 
‘*The Tool Holder People’’ 
305 No. Francisco Ave. CHICAGO, U. S. A. 











ESTABLISHED 
1905 
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TRADE MARK 


FLEXIBLE SHAFTS 


AND 


EQUIPMENTS 


STRAND flexible 
shafts and equipments 
have been on the mar- 
ket for many years and 
are used in a great 
variety of industries. 
They are made in sev- 
eral types and sizes and 
for many purposes. 





WE ORIGINATE, 
DESIGN 
AND BUILD 





We wind our own flex- 
ible shaft cores in our 
own factory. 








Type MP5 


ALP. -_ - by 
N. A. STRAND & CO. 


5001-5009 No. Lincoln St. CHICAGO 


Send for Catalog 
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zations in his adopted city. He is survived by his wife, 
two daughters, and two brothers. The funeral was held 
from his home Thursday, December 20, Rev. Franklin 
Knight of St. Paul’s Episcopal church officiating. Burial 
was in Forestdale cemetery, Holyoke. 

The following editorial in Holyoke’s leading daily 
newspaper portrays the success of this old mill supply 
dealer in his life work: 

“Bring me to the test,’ says Shakespeare. A prom- 
inent Holyoker who has just passed on needed no such 
injunction. His long life in Holyoke was his test. Henry 
M. Cooledge, head of the Chase & Cooledge Co., was the 
man. Mr. Cooledge is one of the very last of the old 
guard of Holyoke’s early business men. He came to 
Holyoke from Chicopee Falls in 1866 to work for the old 
Hampden Mills Co., now the Mackintosh & Sons plant. 
He soon became paymaster and remained with the Hamp- 
den Co. until 1878, when, with the late John E. Chase he 
established the firm of Chase & Cooledge, manufacturers’ 
and mill supplies. The business has always stayed in the 
same location, first in the old 10-footer and later in the 
new block built and owned by the company at Nos. 12 
and 14 Main street. 

“All these years—45 in all—Mr. Cooledge has been 
the moving spirit. He was a man of rare good judgment, 
one of the safe and sane kind. He was a man of few 
words in his business office, yet he long ago gained the 
respect of the employes and the business world by his un- 
failing honesty, fairness and kindly attitude towards 
other men. He kept everlastingly at it, to use a trite 
phrase. It was this tireless industry and devotion to his 
business that made it one of the Rocks of Gibraltar. As 
the city grew the Chase & Cooledge supplies house grew 
with it, until it became one of the most thoroughly 
equipped houses of the kind in the mill supply world. 
Mr. Cooledge was the force at headquarters. 

“It is such men as Henry M. Cooledge, who in their 
lives of doing and helping and loving find joy in living 
beside the road.” 








Henry Fitts 
Henry Fitts, president and general manager of F. E. 
Fitts Mfg. & Supply Co., Boston, died at his home in that 
city on Saturday, December 8, after a short illness with 
pneumonia. Mr. Fitts succeeded his father, Frank E. 
Fitts, in the business, which had been established in 
1888. He was well known in the mill supply field in New 


England. 
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APPROVE TAX REDUCTION PLAN 


National Association of Brass Manufacturers Sent Telegrams to 
President Coolidge and Secretary Mellon 


The National Association of Brass Manufacturers held 
its thirty-fifth annual convention at the Hotel Astor, New 
York, on December 11, 12 and 13. The association went 
on record as unanimously approving the stand of Presi- 
dent Coolidge and Secretary of the Treasury Mellon on 
tax reduction and opposition to the soldier’s bonus, and 
sent a telegram to both of them stating the views of the 
association. The association adopted new nomenclature 
for certain articles manufactured by members. 

Here are the changes as adopted; bibbs to faucets; 
stop and wastes to stop and drains; reversible stop 
and stop and wastes to reversible stop and stop and 
drains; urinal cocks to urinal stops; sill cocks to lawn 
faucets; garden hose valves to garden hose faucets; boil- 
er drain cocks to sediment faucets; ball cocks to float 
valves; drain and well water cocks to drain and well water 
valves; basin cocks to lavatory faucets; bracket basin 














cocks to bracket lavatory stops; pantry cocks to pantry 
faucets; double pantry cocks to double pantry faucets; 
double basin cocks to double lavatory faucets; double 
shampoo cocks to double lavatory shampoo faucets; slop 
sink cocks to slop sink faucets; bath cocks to bath fau- 
cets; group key stop and waste to ground key stop and 
drains; corporation cocks to corporation stops. 

The next quarterly meeting of the association will be 
held at West Baden Springs Hotel, West Baden, Ind., 
March 12, 13 and 14, 1924. 
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HOUSE CLEANING INEVITABLE 


Jobber Gives His Opinion of Conditions in the Coal Mining 
Industry in the Midwest 

Ben Heer, president of the Power Supply Company, 
Terre Haute, Ind., in the last issue of his company’s 
house organ, published the following editorial opinion 
of the condition of mining and industrial business in the 
territory which his company serves: 

“In spite of the many optimistic utterances contained 
in bulletins, market surveys and other similar sources, 
the condition of mining and industrial business through 
the Midwest can best be described as ‘dormant.’ With 
an unusually large number of ‘no bill’ cars on tracks, 
with a low price for screenings and mine run coal which 
well informed operators claim does not meet the cost 
of production, the mining industry is in a ‘slough of 
despond.’ The situation has the earmarks of the be- 
ginning of a fight for the survival of the fittest which 
will bring about a much needed house-cleaning in the 
coal industry and reduce the number of operating mines 
to that where the conservatively capitalized, efficiently 
operated property will have an opportunity to earn a 
real profit. That this is inevitable is the opinion of well 
informed leaders in the coal industry. 

“The present situation seems to be the result of a 
lack of demand for steam coal which must be due to a 
letting up in industrial operations, since the amount of 
coal in storage is not unusual at the present time. 

“In other industries, the lull seems to be general. 
Some authorities claim it is only the backlog of increased 
industrial activity last spring and that the business 
structure is fundamentally strong. This claim seems to 
be supported by the action of the Steel Corporation in 
declaring a small extra dividend on its common stock— 
the first in several years. 

“However the situation may develop, it seems that 
the well managed, conservatively financed business is, 
as always, in a favorable position and that purchases of 
most supplies over a reasonable period would be war- 
ranted.” 

tor 
Cast Iron Pipe Production 

According to official reports based on returns from 12 
establishments, the cast iron pipe produced during the 
month of October amounted to 88,696 tons. The ship- 
ments of this product during the same period totalled 
88,000 tons. Orders for pipe specified to be shipped 
from stock totalled 17,431 tons, while orders specified to 
be made totalled 119,747 tons. 


tor 


Locomotive Business Good 
American locomotive manufacturers had on hand at 
the end of October unfilled orders for 977 locomotives. 
They shipped during the month a total of 310 locomotives, 
compared with 145 shipped during the month of October, 
1922. For the ten months ending October 31, the ship- 
ments of locomotives have totalled 2561. For the similar 

period of 1922 the shipments were only 905. 
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Greatly Reduced 


Prices on 


BELT HOOKS 
Through increased production 
over a period of years our vol- 
ume of business has grown to 
the extent that we are now in a 

position to offer lower 

prices on Clipper Belt 


Hooks to the user. 


For full particulars ask 
your dealer or write 


CLIPPER BELT CUTTER 


MADE IN OPEN AND CLOSED MODELS 


For cutting belting from the roll and 
for squaring or trimming belts up to 6 
inches in width. Immediate delivery. 
—Any quantity. 

Safety Feature: The knife cannot be 
raised high enough to become a hazard. 


Descriptive literature mailed on request. 


ClipperBelt Lacer Company 


Grand Rapids, Mich. 





Eliminates Waste 
Motion 


SING common solder means 
separate fluxing which is now- 
adays considered waste motion. 


This tedious and uncertain opera- 
tion is eliminated by using Kester 
Acid-Core Wire Solder which sup- 
plies its own scientific flux. 


Kester is a hollow wire of virgin tin 
and lead, inside of which are tiny 
pockets full of an acid flux. As the 
heat is applied and just before the 
solder melts these pockets supply 
the proper amount of flux to the job. 


This allows inexperienced help to 
do first class work. The skilled work- 
er can easily double his production 
and at the same time use less ma- 
terial. 


Try it out—we’ll send a sample for 
test. 





"e 
Sold by live dealers everywhere in one pound coils, in 
cartons, and on one, five and ten pound spools 





Manufacturers 


CHICAGO SOLDER COMPANY 
4215 Wrightwood Avenue, Chicago 


Direct Factory Representatives: 


THE FAUCETTE HUSTON CO. 
Chattanooga, Tenn. 


LOUIS J. ZIESEL CO. RICHARD F. ELY 
216 Market St. 66 W. Broadway 
San Francisco, Cal. New York City 


KESTER 


J 
Acid Gre WIRE SOLDER. 
(ENLARGED PHANTOM STANDARD SIZE ’8 INCH DIAMETER) 
FLUX IN POCKETS VIRGIN TIN € LEAD 


Requires Only}leat 
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Beginning with January 1, 1924, the Department of 
Commerce will compile statistics of exports by state of 
original shipment in compliance with the demand of ship- 
pers in the interior, particularly the middle western 
states. Heretofore the statistical reports have shown 
only the exterior port from which such exports cleared 
for the foreign country. 

The uew report will not show, as might be assumed 
from ‘ne title, the exports of all products traced back 
to the original state of production—that would be quite 
impossible. The staple agricultural products of the Mis- 
sissippi valley states are to a great extent shipped from 
the original state of production to northern or eastern 
concentration points. They may change hands several 
times before the sale to a foreign country is completed, 
and in many cases they lose their identity as to state of 
production by the time they reach the seaboard. This 
statement applies also to many manufactured articles, 
orders for which are placed with the export agencies 
located at the seaboard, who distribute them to mills 
located in different states. The finished products are 
shipped from the mills to the seaboard and there assem- 
bled and shipped out as an entirety. All shipping docu- 
ments are prepared at the port, and it would be imprac- 
ticable to require the export offices to segregate the 
products by state of origin in the shippers’ export dec- 
larations. 

All goods shipped on through export bills of lading, 
for which the declarations are prepared by the shipper 
in the interior, will be credited to the interior state of 
shipment. Goods consigned from interior points to sea- 
board ports, to be there consolidated or reconsigned for 
export, will also be credited to the state of original ship- 
ment if an export declaration prepared by the interior 
shipper, showing the place of original shipment, is filed 
at the custom house. Merchandise forwarded from the 
interior to the seaboard for export by commission mer- 
chants, forwarding, or other export agents, and the 
export declaration prepared by them will in most cases 
be shown as exported from the port of final shipment, 
and will so appear in the statistical reports. 

The export statistics are compiled from the shipper’s 
declaration filed by the exporter with the collector of 
customs at the port of exportation. The declaration 
shows the name and address of the exporter, the place 
from which shipped, the route of shipment, whether by 
rail or vessel, the port of exportation, the country of 
ultimate destination, and the description, quantity and 
value of the exported commodity. 

The state of original shipment to be shown in the new 
report will be the place of shipment as shown by the 
exporter in the declaration. The completeness and ac- 
curacy of the published report will depend directly on 
the care exercised by the exporter in giving accurate 
information regarding the state of original shipment, as 
well as the description, quantity and value of the goods 
shipped. In order that the government export statistics 
may be complete and accurate, it is important that the 
original shipper in the interior, who has personal knowl- 
edge of all the facts pertaining to the shipment, prepare 
the export declaration. Many inaccuracies have shown 
up in the published statistics on account of the practice 
of shippers of delegating the preparation of the declara- 





tion to forwarding or shipping agents at the port of 


To Show States of Origin 


Innovation in Export Statistical Service Starts With New Year 


exportation, who have no knowledge of the goods except 
what is shown on the bills of lading. 

Even in cases where merchandise is consigned to a 
forwarding or shipping agent at the seaport, it is advis- 
able for the original shipper to prepare the export dec- 
laration, showing the interior place of shipment, and mail 
it to the forwarding agent for filing at the custom house. 
It will also facilitate the handling of declarations at the 
port if exporters will show in the column, “Class No. 
Schedule B,” the number of the particular commodity 
class under which the merchandise should be included. 
That practice will also improve the accuracy of the sta- 
tistics, as the original shipper is usually more competent 
to decide the correct classification than the statistical 
clerks at the custom houses. The export declaration is 
used only for the compilation of statistics and the infor- 
mation shown therein is regarded as confidential. 

~—or 
SUCCESSFUL SAVINGS PLAN 
The Ohio Brass Company Employes Have Saved Substantial 
{mounts During the Past Year 

The Ohio Brass Company, Mansfield, Ohio, has just 
completed the first year of its employes’ savings plan. 
The results are highly gratifying both to the company 
and to the workers. The first deductions from the pay- 
roll were made on January 12, 1923, whatever amount 
those in the savings club desired to save each month 
being deducted from the payroll of the previous week. 
There were approximately 400 accounts at the start of 
the year, and there were still more than 300 active 
accounts at the close of the year. Including the payroll 
deductions for the week ending November 17, the total 
deposits of savings under the plan amounted to 
$46,686.46. 

The prize saver of the year was one Naido Stefanof, 
a molder in the malleable foundry, who authorized deduc- 
tions of $20 a week, and who has continued the account 
all year. However, there is no set amount for any 
account, each employe who joins making his own deci- 
sion. The foremen of the various departments have 
membership cards for any men under them who may 
desire to become depositors. The money is deposited in 
any bank that the employe may designate, and a pass 
book is held at the payroll department of the company. 


tor 


Will Erect New Building 

The Charlotte Supply Co., Charlotte, S. C., plans to 
erect a new four-story building to house its growing 
business. Plans and specifications have been prepared 
by Lockwood, Greene & Co. of Boston, who maintain 
offices in Charlotte. The Charlotte Supply Co. was in- 
corporated in 1889 and carries a line of general mill 
supplies, machinery and tools. It is capitalized at 
$25,000 and has five traveling salesmen. The officers of 
the company are: President, A. B. Clark; vice-president, 
Eugene B. Graham; secretary and treasurer, H. W. Eddy. 
The new building will be of brick and steel construc- 
tion, and will contain approximately 27,000 square feet of 
floor space. It will be sprinkled. The building will be 
erected on a site on the southwest corner of First and 
Mint streets. A side track will be run to the building 
from The Piedmont and Northern Railroad. Contract 
will be let soon after the first of the year. 
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METRIC - 


Packing of Quality 
The House of METRIC 


Is built on the foundation of honest products, reasonable 
prices, courteous treatment, fair dealings and prompt 
attention to our customers’ needs. 





The name METRIC is your guarantee that you are buy- 
ing honest and dependable packings. 


ORDER BY STYLE NUMBER 


ASBESTOS PISTON ROD AND VALVE STEM 


PACKINGS 
Style No. 40—Ring } High Pressure Rubber Back Piston Rod 
Style No. 41—Spiral § Packing. 


Style No. 100— 
Style No. 101— 
Style No. 190—Ring 


Braided Valve Stem Packing. 
Twisted Valve Stem Packing. 


Style No. 192—Coil } Round Braided Asbestos Packing. 

Style No. 195—Ring } Square Braided Asbestos Packing—Mul- 
Style No. 197—Coil { tiple Braids. 

Style No. 200—Ring | Square Braided Asbestos Packing for Ro- 
Style No. 202—Coil § tating Rods. 


RUBBER AND DUCK PACKINGS 


Style No. 60—Plain Rings | 

Style No. 61—Sectional Rings >} Unstitched Plain Expansion. 
Style No. 62—Spiral | 

Style No. 50—Red Core for General Use. 

Style No. 165—High Pressure Combination, Diagonal. 

Style No. 170—Low Pressure Combination, Diagonal. 


HYDRAULIC PACKINGS 


Style No. 220—White Friction Hydraulic Plunger Rings. 
Style No. 230—White Friction Hydraulic. 
Style No. 240—Square Braided Waterproof Hydraulic 


FLAX PACKINGS. 
Style No. 321—Square Braided Flax Packing. 


Style No. 322—Square Braided Flax Packing. 
Style No. 323—Square Braided Flax Packing (No. 1 Jute). 


SHEET PACKINGS 


Style No. 1000— Highest Grade Asbestos Superheat Sheet. 
Style No. 1000—B Second Grade Asbestos Superheat Sheet. 
Style No. 1000—R Red Asbestos Superheat Sheet. 

All of above graphited one side or both sides 





when specified. 
Style No. 1010— Red Rubber Sheet. 
Style No. 1015— Red Rubber Sheet with Brass Wire Insertion. 
Style No. 1020— Black Rubber Sheet. 
Style No. 1030— Asbestos Metallic Sheet. 
Style No. 1035— Asbestos—Metallic Sheet Red One Side Gra- 
phited Other. 
Style No. 1065— Fibre Sheet. For Oil, Gasoline, Benzoile, Etc. 
Style No. 1075— Cloth Inserted Sheet. 


GASKETS 


Style No. 1500— Asbestos—Metallic Manhole, Handhole and Tube 
Plate Gaskets. 

Style No. 1565— Red Tubular Gaskets. 

Style No. 1580— Gaskets Cut from Asbestos Superheat Sheet. 


Write for our latest catalog 


METRIC PACKING CO., Inc. 
BUFFALO, N. Y. 


Branches 
New York City Pittsburgh Cleveland Detroit Chicago 
San Francisco Los Angeles Honolulu New Orleans 


METRIC 



































A FAIR OFFER 


If you will put a Jenkins Valve 
on the worst place you can find, 
where you cannot keep other 
valves tight, and if it is not per- 
fectly tight or does not hold 
steam, oils, acids, water, or 
other fluids, longer than any 
other valve, you may return it 
and your money will be re- 
funded. 











Behind the Jenkins Valves 
you sell— 


is the Jenkins “Fair Offer.” Jenkins 
Valves justify this liberal guarantee by 
giving what the valve user most desires— 
SERVICE. Years and years of depend- 
able usefulness prove the TRUE economy 
of Jenkins Valves. 


Valve users in your vicinity are constant- 
ly told of the merits of Jenkins Valves 
through advertising in magazines which 
they read, through circularizing, and 
through Jenkins service representatives. 


You can sell Jenkins Valves with an as- 
surance of satisfaction to your customers 
—a satisfaction that builds business. 


JENKINS BROS. 


New York, N. Y 
..Boston, Mass. 
Philadelphia, Pa. 
Chicago, Ill. 


80 White Street 

524 Atlantic Avenue 

133 No. Seventh Street 
646 Washington Boulevard 


marked with the” Diamond" 


SE. Giz 
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Legal Principle That Forbids Use of Own Name 


Court Ruling in Winchester Case Illustrates the Value of 
Constant Use of a Trade-Mark in Connection With Business 


ELTON J. 


I have frequently discussed in these articles the very 
interesting point of law that a business man, by the con- 
stant use of a trade-mark or trade name in connection 
with his business—and this may be a proper name not 
his own—may acquire such a property in that name that 
he can prevent another man whose name this is from 
using it in connection with his own business. The case 
books are full of instances where this has been done. 

Sometimes this legal principle leads to cases of ap- 
parent hardship. Such a case has just been decided, and 
in order to further illuminate the principle, which is 
liable to arise almost any time in anybody’s experience, I 
shall discuss this case a little. 

In New York there is a wholesale dry goods house do- 
ing, I believe, mostly a mail order business, called Charles 
Broadway Rouss, Inc. In 1900 this concern adopted as 
its private brand the word ‘“‘Winchester.”’ The word had 
no connection with the firm in any way; there was no- 
body named Winchester connected with it, and the goods 
which were to bear the trade-mark did not come from 
Winchester. It was purely an arbitrary selection. 

The trade-mark, which was duly registered, was ap- 
plied in the beginning mostly to men’s furnishings, and 
especially to shirts. For 23 years the Rouss concern reg- 
ularly sold those, and later other goods, bearing the reg- 
istered trade-mark, “Winchester,” making it, of course, 
their own in every way. I don’t think the registry of 
the mark had anything to do with their position. The use 
of the word for twenty-three years would have given 
them all the right they had, anyway, because the right 
of property in a trade-mark comes not from registry, 
but from adoption and use. Perhaps I should say that 
later in the period the firm also applied the trade-mark 
to hats, garters, sheeting, piece goods, underwear, neck- 
ties, overalls, ribbons, clothing and several other things. 

In New England there is a well-known concern called 
the Winchester Repeating Arms Co., which had been 
long using the trade-mark “Winchester” on the guns 
which it made. Nobody had questioned its right to do 
that. Later a companion corporation was organized by 
the same people called the Winchester Co. So far as 
appeared, the organization of both of these concerns was 
perfectly legitimate and straightforward, without any- 
thing but a bona fide motive. 

The new Winchester Co. decided to branch out a little 
beyond guns and firearms and prepared to enter the 
dry goods business, particularly to make men’s shirts. 
And it saw no reason why it shouldn’t make shirts under 
its own name, the name of “Winchester.” It started 
in to do that but was stopped by an application for 
injunction on the part of the Rouss concern, on the 
ground that the use of the word “Winchester” for dry 
goods, even by the Winchester Co., was an: infringe- 
ment upon their trade-mark and an attempt to steal 
their business. It developed that the Winchester Co. was 
preparing to offer a general line of dry goods throughout 
the very territory where the Rouss concern were selling 
goods under that name. 

The Winchester Co. defended on the ground that they 
certainly had a right to use their own name in connec- 
tion with their own products. The court. however, said 





BUCKLEY 


that they had not and granted the injunction against 
them. It is quite a good illustration of the very peculiar 
situation which often arises in which. a man is pre- 
vented from using his own name or the name of his 
company in business. 

I reproduce the following from the decision; it will 
give point to what I have said: 

“In my view the use of the word ‘Winchester’ by the 
defendant (Winchester Co.) within the field of business 
activities of the plaintiff (Rouss Co.) constitutes unfair 
competition, in addition to constituting an infringement, 
as to shirts, of the plaintiff’s rights as secured under its 
registration. 

“Nor can I find that the ordinary rule with reference 
to the use of one’s name in one’s own business has appli- 
cation in the case at bar. That rule is to the effect that 
one may use one’s own name in one’s own business, even 
though that name happens to be the trade-mark or trade- 
name of another, provided that in the use of one’s own 
name such procedure is adopted as would cause the pub- 
lic to discriminate between the products of the two manu- 
facturers. 

“T conclude that the plaintiff is entitled to an injunc- 
tion restraining the defendant from the use of the word 
‘Winchester’ as a mark upon shirts, underwear, piece 
goods, pajamas, hats, neckties, shoes, jumpers and men’s 
made to order clothing, and to an accounting of profits 
and damages.” 

This rule has had many applications. In some cases, 
perhaps the majority, fraud is present. For instance, a 
concern will popularize the brand “Charleston.” After 
a profitable business has been built up a concern either 
headed by a man named Charleston, or doing business 
in Charleston, will be organized to make similar goods, 
and it will work in the word “Charleston” in such a 
way as to confuse its goods with the original Charleston 
brand. The plea always is, “Why, Mr. Charleston is 
actually making these goods,” or “the goods are made 
in Charleston, therefore are Charleston goods.” Or I 
remember another case in which a certain product was 
advertised into national celebrity under the name 
“Baker.” A certain man named Baker coveted some 
of this and started in to make the same line of goods 
under the name of “Baker.”’ Suit resulted and the court 
said the second man could use his name in connection 
with his product only by plastering all over his package 
notice to the effect that they weren’t made by the first 
Baker and had no connection with them. The court 
always looks at the real inwardness of these cases. If 
a man is really trying to use his own name in a bona fide 
way, although that name was previously adopted by 
somebody else as a trade-mark, the court will let him 
do it only on one condition. He must pack his product 
in such a way and sell it in such a way that confusion 
between the two is rendered impossible. 

But where it isn’t the personal or family name of the 
second user. as in the Winchester case, the court will 
search out the motive, as well as the probable result, and 
if it finds that the motive is fraudulent, or the probable 
result is confusion, it will clap an injunction on the 
second user as it did in the Winchester case. 
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VOGEL Patented Frost-Proof Closets 


give satisfactory service, day in and day out, winter and summer 


The material used in the manufacture of VOGEL closets is the best to be obtained. 
The seats are exceptionally strong and durable, the operating levers are of mal- 
leable iron galvanized and will not break, the valve bodies are of good quality brass, 


and the entire fixtures are tested under hydraulic pressure before leaving our 
factory. 





VOGEL PATENTED FROST-PROOF CLOSETS have stood the test of zero 
weather and many thousands have been in use for years without requiring repairs. 
When repairs become necessary, merely remove one valve cap in back of the 

bowl and the rod with operating parts may be 





a ae removed in an instant. 
; S a Jf * The VOGEL is the simplest and most durable frost- 


proof water closet made. The price is right. 


SOLD BY ALL JOBBERS 


i JOS. A. VOGEL COMPANY 


Wilmington, Delaware 























Our Specialties are sold to Jobbers Only 


Hanna “Ball Joint” 
Pipe Hanger 


is the 
eee | 
and 
tronges 


HANGER EVER MADE 


Crescent Universal 


Woodworkers 


you do not have to cut the price 
to get orders for CRESCENT machines. 
CRESCENT prices are made at the factory, 
and are as low as is consistent with building 
strictly high grade wood working equip- 
ment. Your customers want CRESCENT 
quality and are willing to pay for it. Send us 
more orders and we will show you that the 
machines make good. 


EXERUAE CUCECUCELELELELE CELEEAEALELELIELER) 


Send today for catalog giving complete description of our band 
saws, saw tables, jointers, shapers, planers, borers, planer and 
matchers, swing saws, disk grinder, cut off table, hollow chisel 
mortiser, variety wood worker, universal wood workers. 


The 
Crescent Machine Co. 


96 Columbia Street 
LEETONIA OHIO 


@ Note the ball and socket 


joint. 







@ Hanger can swing in any 
direction. 


ERRRUSECEAERUSELAREREAEREREREEEE 


@ Not necessary to remove 
hanger to raise or lower 


pipe. 


Write for 
‘“‘Our Silent Salesman” 





The Penn Engineering Co. 
Philadelphia, Pa. 
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When writing to Advertisers please mention MILL SuPpPLieEs. 
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New Products and Improvements of Interest 


Paper Motor Pulley, Safety Valve for Gas Welding Equipment 
Special Armored Truck Features of Recent Trade Announcements 


The Buckeye Brass and Mfg. Co., Cleveland, has 
decided to enter the mill supply field, and has started 
to make bronze bars in stock sizes. The company has 
been long established as brass and bronze founders and 
machinists, having been doing business for the past 23 
years. It has heretofore catered to the automotive and 
machinery trade. The bars which are now being placed 
through the mill supply jobbing trade are said to be 
produced from high quality bronze, and the company 
will market them with a replacement guarantee if each 
bar does not machine right. 

Mattingly Automatic Valve Co., St. Louis, has placed 
on the market a safety valve for gas welding and cutting 
equipment. This device is designed to automatically shut 
off the gas at the tanks when a failure occurs in the hose 
line or fittings. A union end of the valve is attached to 
the regulator and the male end is attached to the hose. 





A rubber seat is provided and may be easily renewed by 
unscrewing a bushing through which the stem passes 
and lifting the stem out. 

The Ohio Valley Pulley Works, Maysville, Ky., an- 
nounces that it is placing on the market a new paper 
motor pulley, which the company brought out some time 
ago but about which it had made no announcements to 
the trade. The pulleys are made of high-grade straw- 
board, reinforced on the sides with fibre. They are fitted 
with accurately machined iron centers. After being 
turned, the pulleys are treated with a solution of oils, 
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designed to make their tractive surface unusually effi- 
cient, and at the same time protect them against moisture 
and adverse climatic conditions. The pulleys are made 
in all standard sizes, and arrangements have been made 
to make them in special and unusual sizes as well. The 
accompanying illustration shows a cross-section of one 


of the new pulleys, showing the reinforcing sidewalls, 
and the metal pins used to expand the longitudinal dowels 
which are built into each pulley. 

R. G. Haskins Co., Chicago, has placed on the market 
an armored truck, constructed of a patented veneered 








steel. This special material consists of thin facings of 
steel with a steel and wood core, combining strength and 
lightness. The truck presents a smooth steel surface. 
All edges are steel protected. 
tor 
NEW ALBANY SUPPLY HOUSE 
Sager-Spuck Company Has Concluded Its First Nine Months in 
Business With Good Record 


Sager-Spuck Supply Co., Inc., Albany, N. Y., which 
was organized during the past year to deal in mill, fac- 
tory, garage and contractors’ equipment, recently pur- 
chased about 50 per cent of the stock of the Albany Belt- 
ing & Supply Company. It is understood that a Troy 
supply house has acquired the remainder of the latter 
company’s stock. The Albany Belting & Supply Com- 
pany several months ago met with financial difficulties. 
At the time a committee of friendly creditors took 
charge of the company’s affairs, and an effort was made 
to sell the business as a going organization. However, 
one of the creditors interposed objections and a receiver 
was appointed. It was decided best to close out the 
business. 

The Sager-Spuck Supply Co. was organized by Howard 
M. Sager and Conrad P. Spuck. The former was for 
about 17 years connected with the Albany Belting & 
Supply Company, and the latter was with the same 
organization for about nine years. Mr. Sager is presi- 
dent of the company, Mr. Spuck, treasurer, and William 
L. Weaver, secretary. The company employs two out- 
side salesmen and its territory includes eastern New 
York and part of Vermont. The offices and warehouse 
are located at 26-28 Beaver street, one block from the 
Plaza. 

Both Mr. Sager and Mr. Spuck are well known to the 
mill supply field. Their new venture is proving very 
satisfactory, and gives evidence of expansion in the near 
future. The company is carrying in stock power trans- 
mission appliances, belting, emery wheels, chain hoists, 
mechanical rubber goods, babbitt metal, electrical tools, 
lathes, garage compressors, trucks and scales, forges, 
valves, fittings, pipe and pipe tools, hack saw blades, 
lubricating oils and greases—in short, a complete line 
of mill, factory, garage and contractors’ equipment. 
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Be “To Get the Right Start—Equip with*EDARP’’ 2 


Get the 
»>MEDARP 
Wood Split 
PULLEY 
from Stock! 


a @ What are the sizes, 


regardless of what 
quantities, you want 
shipped TODAY? 


© Wire them-~phone 

































them—they ll go off our ware- 


house racks and on the cars in a jiffy. 


© You can always get 
price, at “Medart’s.” 
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Get the we 


Office and Warehouse 


CINCINNATI 


S ( ‘ 


I ‘ | I’ 5 
t ( Rn s ves, | 


them from stock, and for a fair 


IOD SPLIT PULLEY from Stock! 


THE MEDART COMPANY 


General Offices and Weshe: 


St. pm U. a ae 


Offices 
CHICAGO and PHILADELPHIA 





BELT 


LACING 


Cheapest By Far 


Ask any of cur 16,000 users. Another important fact te remember te that 


“DETROIT” 


IS the only Wire Hook 
Belt Lacing that takes a 


staggered 


is Still The 
| 


grip on the Belt. 


Let us prove it by sending X-Ray photographs, they tell the inside story. 














Free Proof 


Repos rts of epee al inve 
par rd of let 


tized on n Detroit 


stigations 


ugh stuc 


DETROIT BELT LACER CO. 


DETROIT, MICHIGAN, U. &. A. 
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THE WILLYS-OVERLAND CO., Telede, Ohie. 


























Our Line is the Recognized Standard on 
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Cylinder Cocks 
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THE 


STERLING & SKINNER MFG. CO. 


for 


DETROIT, MICH. 


Write 


Catalog 


Gauge Cocks 
Water Gauges 
Priming Cocks 
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New York City 


Philadelphia 


Automatic Stream 


reasons why 
they’re profitable 





Control 


2—Convenient Drinking 


Vound 
Von-squirting 


HALSEY TAYLOR 


_ DRINKING FOUNTAINS 


ss ¢ lusiy 


tior cor nience 


ings or new. 


The stream is always uniform in height, even 
if the pressure varies. Regardless of its angle the 
tream is always inside the bowl. the two-stream 
projector keeping the drinking mound sanitary and 
practical, And no matter how you try, you can- 
not squirt the water! 

That's why Halsey Taylor Drinking Fountains 
ire fast becoming standard ind the source of 
greatest profit to supply houses everywhere 

Write for descriptive catalog TODAY the 

profit you make tomorrow depends on your 


1etion 


The Halsey W. Taylor Co. 


53L N. 


210 East 45th St. 


5224 Greene St. 


Bost 





on 
46 Cornhill, Room 512 


& PROFITS wheres 





tures whi 
i safety. 
r ye 


TODAY! 


u us* them, 


ch promot 
And they soeunaee 
old build- 


Park Ave., Warren, O. 








Branches 


Chicago 
1702 N. Talman Ave. 
Denver 


401 Jacobson Bidg. 


Kansas City 
202 Baltimore Bidg. 





Atlan 
322 


Los Ang 
2131 
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sanita- 





N. Jackson 


Francisco 
soe Bidg. 








East Ninth St. 
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Current Trade Literature 


Pamphlet on Trade Acceptances Distributed by National Association 


The Goodyear Tire & Rubber Company, Inc., Akron, 
Ohio, has issued an unusual handbook of conveyor and 
elevator belting. This handbook outlines certain prin- 
ciples of design and operation applying to all belt-con- 
veyors and belt-elevators, which, if carefully observed, 
are said to insure long and satisfactory service. Among 
the contents of the handbook are tables covering the 
capacity of belt-conveyors, the width of the belt, the 
weight per foot of the belt, tension in belt, power 
required, number of plies required and others of value 
to buyers of this type of belting. It also tells how rub- 
ber conveyor belts and elevator belts are made and 
explains the value of keeping belt records, including a 
description and illustration of the belt record cards de- 
signed by the Goodyear company. 

Chandler & Farquhar Company, Boston, has issued its 
second annual radio catalog, containing 120 pages of 
listings, illustrations and descriptive material. The 
catalog is 8% by 11 inches, with an attractive reproduc- 
tion of the company’s store entrance on both front and 
back covers. It contains a few pages of amateurs’ sup- 
plies, the company believing that radio will prove not 
only an interesting and worth-while avocational pursuit, 
but that with it will come a large development of amateur 
work in general lines. The first edition of the new 
catalog is 5,000 copies. It is designed as an up-to-date 
reference book of standard radio supplies. 

The Hyman Supply Co., New Bern, N. C., issued the 
14th annual number of its house organ in November. 
The feature articles were devoted to historical sketches 
of the cities of New Bern and Wilmington. 

The National Supply and Machinery Dealers’ Asso- 
ciation has distributed to its members copies of a pam- 
phlet entitled, “Trade Acceptances, What They Are and 
How They Are Used,” by Robert H. Treman, director 
and former deputy governor of the federal reserve bank 
of New York. The association is endeavoring to secure 
the opinions of dealers on their experiences with trade 
acceptances, and hopes to issue a report of this subject 
in the near future. 

National Tube Company, Pittsburgh, has issued a 
booklet entitled, “‘“Seven Wonders of Wrought Pipe.” 
It contains reports of remarkable performances of 
wrought pipe under severe tests. The first six reports 
were secured after accidents in oil wells. The seventh 
shows the results of subjecting an 8-inch line pipe to a 
twisting force of 713,000-inch pounds. 

U. S. Galvanizing & Plating Equipment Corporation, 
Brooklyn, has issued a circular describing its new mov- 
ing cathode apparatus for plating and electro-galvaniz- 
ing work, and showing graphically some of the industries 
in which the apparatus is being used. 

The F. E. Myers & Bro. Company, Ashland, Ohio, has 
recently distributed a catalog, No. S024, with a price 
list of the company’s self-oiling power pumps, pump 
jacks and working barrels. 

Smith & Serrell, Newark, N. J., have issued a new 
catalog, Bulletin No. 37, which contains, in addition to 
other information, a description and illustration of the 
new high speed type flexible coupling for geared turbine 
and high speed motor drives, and the new pressed steel 
type for small auxiliary drives. The catalog also con- 


tains advice about lubrication and about installing and 


operating direct connected machines. Many typical di- 
rect-connected power installations are also illustrated. 
The catalog contains data on the company’s full line of 
couplings. 

Linde Air Products Company, New York, has issued 
a booklet entitled, “Cast Iron Welding by the Oxy- 
Acetylene Process.” It is a compilation of accepted 
practices in welding and contains information which is 
valuable to anybody interested in the sale or use of 
welding equipment. 

Link-Belt Company, of Chicago, has issued its 1924 
calendar. In general style it adheres closely to those 
issued in the past. Sixteen by twenty-four inches in 
size, each of the twelve sheets contains not only a large 
monthly calendar, plainly and legibly printed, but also, 
in smaller size, the months preceding and following. 


tor 


IMPORTANT COURT DECISION 


Federal Judge Dissolved Cement Manufacturers’ Protective Asso- 
ciation and Enjoined Certain Practices 


Another court decision affecting the status of trade 
associations was handed down by Federal Judge Knox in 
New York on December 13, when he signed a decree dis- 
solving the Cement Manufacturers’ Protective Associa- 
tion. The dissolution was ordered on the ground that 
the association operated in violation of the Sherman anti- 
trust law. The suit was brought by the government 
more than two years ago. 

Among the practices enjoined include “union mill base 
prices” and “arbitrary freight basing points other than 
the points from which shipments are actually made’; 
also, uniform rates of discount or uniform terms for pay- 
ment of bills; limiting the quantity of cement to be 
shipped to a dealer within a specified time; prohibiting 
the diversion of cement sold on specific job contracts; 
maintaining a uniform differential in the price to dealers 
and contractors; fixing or suggesting the commission 
or profit dealers should be required to make; regulating 
or limiting the production of cement or the amount of 
stock to be kept on hand. 


tor 


Manufacture of Edge Tools 


The Department of Commerce announces that accord- 
ing to reports made to the bureau of the census the value 
of products of establishments engaged primarily in the 
manufacture of cutlery and edge tools amounted to 
$49,341,000 in 1921 as compared with $66,630,000 in 
1919, and $25,541,000 in 1914, a decrease of 26 per cent 
from 1919 to 1921, but an increase of 93 per cent for 
the seven-year period, 1914 to 1921. This industry in- 
cludes the manufacture of table cutlery, pocket knives, 
razors, scissors, shears, augers, gimlets, chisels, planes, 
meat choppers, axes, hatchets, and implements of a 
similar character. Of the 210 establishments reporting 
products valued at $5,000 and more in 1921, 46 were 
located in New York; 42 in Massachusetts; 25 in Con- 
necticut; 20 in Pennsylvania; 19 in New Jersey; 15 in 
Ohio; 12 in Illinois; 4 each in Indiana, Missouri and 
Wisconsin; 2 each in California, Maine, Maryland, 
Michigan, New Hampshire, and Rhode Island; 1 each in 
Arkansas, Iowa, Kentucky, Minnesota, Tennessee, Vir- 
ginia, and West Virginia. 






































YOU are invited 


to join the Edgemont distributing 
organization and share in the prof- 
its of our 1924 business. Edgemont 
Clutches are constantly gaining in 
popularity through satisfactory 
service—the kind of service you as 
a dealer want your customers to 
get from the equipment you sell 
them. 


Tie Edoemont- “@ Friction Clutch 











Countershaft 
Cluteh 
Pulley 


Self-Oiling 
Open Type 
Hardened 


Steel Cam 


Catalog 


on request. 





he Edgemont Machine Co. 


Dayton, Ohio 





Why Wait 
Until it is 
Too Late? 


When all depends upon 
your ability to get water 
into the boilers or shut 
down the plant —it will be 
too late to regret that you 
did not give more attention 
to the selection of abso- 
lutely reliable injectors. 
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TULLE 


never give cause for re- 
gret. They respond in- 
stantly to the demand 
and are always ready to 
feed your boilers contin- 
uously when necessary. 
Over a million satisfied 


WU 











users iS a testimony 
that cannot be over- 
looked. 





If yours is a special problem 
our engineers will be glad to as- 
sist you in selecting PEN- 
BERTHY INJECTORS ' that 
will meet your conditions in full 
Don’t wait. IMVrite us today for 
Catalog 


WA, 





PENBERTHY INJECTOR COMPANY 











Estab 1SS¢é 
1238 Holden Ave., Canadian Plant, 
Detroit, Mich. Windsor, Ont. 
HOUMA RAUNT Hid QUALLUAU CU UOTE CEU CER 





The Gate that will 


build your business 
















No. 200 


Capitol Radiator 
Valves have been a 
standard for 25 years 


A better Valve cannot be 
made 





Made in packless and standard type. 
We also make a full line of boiler trim- 
mings and plumbing goods. 









CAPITOL BRASS WORKS 
DETROIT, MICHIGAN 


Write for Catalogue No. 12 























rs Pumps | for Oil Burners 





Complete motor driven units including our highly efficient air pumps, 
our latest improved oil pump (not a gear pump) with our automatic 
force feed air pump lubricator with low oil level alarm. Just the 
thing for domestic as well as commercial oil burner heating plants, 
Made to suit any make of burner and any system of oil supply. 


Leiman Bros. AIR PUMPS 


Patented 


ROTARY OIL PUMPS 


used for soldering, annealing, hardening, tempering. Also used for 
a great many other purposes in every industrial plant, 


SAND BLASTING AGITATING SOLUTIONS 
BOTTLE FILLING BANDING CIGARS 
PAPER FEEDING MEASURING LIQUIDS 
LABELING HEATING HOMES WITH 
FOLDING PAPER FUEL OIL 


A NOISELESS, POWERFUL AIR PUMP for blowing or vacuum—for either Gas 
or Air. NOT THE KIND OF AN AIR PUMP THAT ANNOYS YOU—IT SATIS- 
FIES YOU. Tell us how you want to use air. 


Manufacturers 


LEIMAN BROS., 60 Lispenard St.,N.Y. 


Makers of good machinery for 35 years. 
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Many Mill Supply Manufacturers at PowerShow 


Transmission Equipment Featured in the Exhibits at Second Annual 
National Exposition Which Proved More Successful Than Last Year's 


Many mill supply manufacturers exhibited their prod- 
ucts at the second national exposition of power and 
mechanical engineering, held in the Grand Central Pal- 
ace, New York, during the week of December 3. The 
majority of the exhibits represented transmission equip- 
ment. The exposition was unusually successful, the 
attendance being in excess of that at last year’s show. 
There were in all 250 exhibitors. 

The American Schaeffer & Budenberg Corp., Brooklyn, 
exhibited a line of indicating and recording gages and 
thermometers, tachometers, valves and fittings. The 
American Steam Gauge & Valve Mfg. Co., Boston, 
showed some of its gages, valves and steam specialties. 
Armstrong Machine Works, Three Rivers, Mich., had an 
attractive exhibit of steam traps. 

Bassick Mfg. Co., Chicago, demonstrated its lubricat- 
ing devices for machinery. Bridgeport Brass Company, 
Bridgeport, Conn., was represented by an exhibit of con- 
denser tubes, brass tubing, rods, sheet, bars and other 
brass products. Bristol Co., Waterbury, Conn., showed 
a complete line of recording pressure and vacuum gages, 
electric temperature controls, indicating and recording 
thermometers and pyrometers. A. & F. Brown Co., New 
York, exhibited steel shafting, friction clutches, speed 
reducers, pulleys and gears. 

Carr Fastener Co., Cambridge, Mass., had an exhibit 
of its line of belt fasteners. The Jas. Clark, Jr., Electric 
Co., Louisville, Ky., operated several electrically driven 
portable tools, drills and grinders and bench drill presses 
and also showed two floor-type grinders and buffers. 

Detroit Belt Lacer Co., Detroit, exhibited a line of its 
belt lacing. R. & J. Dick Co., Passiac, N. J., showed a 
line of belting, shafting and steel pulleys. Driscoll 
Transmission Corp., New York, demonstrated a new type 
of transmission for machine tools, using a drill press in 
connection with an automobile engine. 

Fisher Governor Co., Marshalltown, Iowa, had an ex- 
hibit of pump governors, reducing valves and pressure 
regulators. France Packing Co., Philadelphia, exhibited 
a line of metallic packings. 

Goetze Gasket & Packing Co., New Brunswick, N. J., 
exhibited several types of pipe flange gaskets. Graton 
& Knight Mfg. Co., Worcester, had an exhibit of various 
types of belt drives. 

Hill Clutch Co., Cleveland, showed its line of collar 
oiling bearings, friction clutches, rope drives, hangers 
and shafting. Homestead Valve Mfg. Co., Homestead, 
Pa., showed the operation of its quarter-turn valves and 
protected seat operating valves. 

Jeffrey Manufacturing Co., Columbus, Ohio, exhibited 
its coal and ash handling systems. Jenkins Bros., New 
York, showed several of its line of valves and fittings. 

Keasbey & Mattison Co., Ambler, Pa., had an exhibit 
of magnesia pipe and boiler covering. 

Leather Belting Exchange, Philadelphia, had its belt 
testing apparatus in action, demonstrating several types 
of leather belting. Lunkenheimer Co., Cincinnati, in- 
cluded in its exhibit motor-controlled valves, non-return 
and safety valves and boiler mountings. 

Manning, Maxwell & Moore, Inc., New York, exhibited 
gages, safety valves and the Reeves variable speed trans- 


mission. Metallo Gasket Co., New York, exhibited valve 
disks and pipe flange gaskets. 

Montrose Newman, Inc., New York, demonstrated the 
new mantle vise recently placed on the market. Norma 
Co. of America, Long Island City, N. Y., showed its line 
of roller and ball bearings. 

Peerless Machine Co., Racine, Wis., showed in oper- 
ation shaping saws and high speed hack saws. 

Racine Tool & Machine Co., Racine, Wis., operated two 
metal hack saw machines and two woodworking band 
saws, each individually driven. 

S. K. F. Industries, Inc., New York, showed a line of 
S. K. F. and Hess-Bright ball bearings. Sandnik Steel, 
Inc., New York, demonstrated some of its steel conveyor 
belts. Sarco Co., Inc., New York, exhibited some steam 
traps and steam specialties. Smith & Serrell, Newark, 
N. J., had on exhibition a line of its flexible couplings, 
rigid couplings and self-fitting keys. 

C. J. Tagliablue Mfg. Co., Brooklyn, exhibited a com- 
plete line of indicating and recording thermometers and 
recording instruments. 

Uehling Instrument Co., Paterson, N. J., showed its 
recorders, combined barometer and vacuum recorders 
and gas filters. 

Henry Vogt Machine Co., Louisville, Ky., exhibited a 
line of boilers, pumps, refrigerating equipment, drop- 
forged valves and fittings. 

Walworth Mfg. Co., Boston, showed some of its globe 
and gate valves, fittings and specialties. 


tor 


URGE MANUFACTURERS TO HELP 


Bureau of Census Now Engaged in Collecting Statistics Covering 
the Past Calendar Year 

The Bureau of Census is now engaged in collecting 
statistics of manufactures covering the calendar year 
1923. These statistics are compiled in accordance with 
the Act of Congress of March 3, 1919, and the sched- 
ules have been prepared after conference with the asso- 
ciations and others interested in the various industries. 
The schedules will be mailed to the manufacturers on 
January 2, and the director of the census is very anxious 
to publish the statistics at the earliest possible date in 
order that they may be of the greatest possible com- 
mercial value. All mill supply manufacturers are ur- 
gently requested to forward their reports to the bureau 
at the earliest possible date, preferably before the end 
of January. The bureau has agreed to tabulate the 
results for each industry as rapidly as the schedules are 
received, and will publish the totals within a few days 
after the receipt of the last report. 

The bureau has been co-operating very closely with 
the mill supply industry and desires to be of further 
service. In turn it is hoped that appreciation will be 
shown by complying with the request of the director to 
mail reports promptly. If the reports are not made by 
mail, it will be necessary for the government to go to 
the expense of sending a special agent to the various 
establishments. It is hoped that all manufacturers will 
heartily co-operate and make their reports promptly. 
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WATER PROOF LEATHER BELTING 


Here is a shipment of sixty-nine big DUXBAK belts, 
approximately 3000 square feet, ordered by one of our 
jobbers to fill a big inclusive order for dependable 
transmission belting for one of the world’s largest dia- 
mond mines. This mine is now completely equipped 
with DUXBAK throughout. 


Big orders like this are frequently brought about 
through a thorough development of our co-operative 
sales plan for jobbers. 









(BELTING tht Ue: 
TRADE MARK / 


When your customers or prospects are in the market 
for equipment to complete a new plant or re-equip the 
old one, there is no reason in the world why you 
shouldn’t get the big inclusive order, if you are ade- 
quately assisted in your sales-efforts by the manufac- 
ture whose products you handle. 


If you are not getting this needed help for the belting 
you now sell, better let us outline our co-operative 
sales plan for you. It will pay you. 


(impo 


Tanneries: 


Tanners 
Belt Manufacturers 








Bristol, Tenn. 


Main Office and Factory: 
42 Ferry Street, New York, U. S. A. 
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PERSONALS pany’s Montreal branch, with headquarters in the McGill 
Oscar W. Trumbull has resigned as general manager of building. He has been succeeded in Toronto by W. H. Qua, 


the Metric Packing Co., Buffalo, and 
has accepted the position of vice-pres- 
ident in charge of sales of the Bel- 
mont Packing & Rubber Co., Philadel- 
phia. Mr. Trumbull has been prom- 
inent for many years in the packing 
industry. He was formerly asso- 
ciated with the Crandall Packing Co., 
Palmyra, N. Y., having been in 
charge of manufacturing for that 
company. Several years ago he be- 
came interested with the late H. H. 
Hewitt in organizing the Metric Pack- 
ing Co. 

William B. O’Neill is now acting as 
southern representative of the Wis- 
consin Electric Co., Racine, Wis. He 
has had wide experience in the electrical tool field. 

Robert R. Hirsh,, formerly connected with the Philadelphia 
office of the SKF Industries, Inc., has been appointed Buffalo 
district manager of the company. 

Kurt C. Marquardt has been appointed a salesman in the 
New York office of the Union Twist Drill Co., Athol, Mass. 

Presley Hamilton has been appointed manager of the newly 
opened New York offices of the Latrobe Tool Co., Latrobe, Pa. 

Carl A. Johnson, president of the Gisholt Machine Co., 
Madison, Wis., has been re-elected president of the Wisconsin 
Manufacturers’ Association. 











Oscar W. TRUMBULI 


Gordon H. Stewart has been appointed Detroit manager of 
the Union Twist Drill Co., Athol, Mass. He was formerly 
Detroit representative of the Illinois Tool Co. 

William Klingenhoefer, formerly connected with the Amer- 
ican Foundry & Construction Co., Pittsburgh, has been ap- 
pointed sales manager of the Latrobe Tool Co., Latrobe, Pa. 

Henry A. Smith, formerly purchasing agent of the Ameri- 
can Bronze Co., Berwyn, Pa., is now connected with the Phil- 
adelphia office of the Maryland Bolt & Nut Co., Baltimore, 
Md. 

Gerald T. Haddock, who has been appointed sales engineer 
for the Bayonne plant of the International Nickel Co., New 
York, was formerly connected with the Broderick & Bascom 
Rope Co. 

R. C. Moore, chief engineer, Chas. A. Schieren Company, 
New York, delivered an address on “Leather Belting,” at a 
recent meeting of the machine shop section of the Providence 
Engineering Society, Providence, R. -I 

John H. Marlotte, formerly with the Chas. A. Strelinger 

o., Detroit, has joined the sales organization of the Stocker- 
Rumely-Wachs Co., Chicago, covering south Chicago, north- 
western Indiana and western Michigan. 

Burton E. Carpenter, formerly manager of the Philadel- 
phia territory for the Garvin Machine Co., New York, has 
been appointed midwest manager for the same company and 
will make his headquarters in Chicago. 

George S. Rogers, vice-president, Beals, McCarthy & 
Rogers, Buffalo, was one of those who testified at a recent 
session before the Federal Trade Commission in the hearings 
on the Bethlehem-Midvale steel merger. 

John B. Brazier of the Powhatan Brass & Iron Works, 
Ranson, W. Va., has been elected president of the National 
Association of Brass Manufacturers to succeed Karl Legner 
of Haines, Jones & Cadbury, Philadelphia. 

J. Hubert Dougherty, who has been for seven years man- 
ager of Toronto, Ont., branch of the General Supply Co., Ltd., 
Ottawa, dealer in machinery, mill, machinists’, contractors’ 
and railway supplies, has been appointed manager of the com- 





who has been connected with the company for the past four 
years. 

H. P. Duval has been appointed Kansas City sales repre- 
sentative of H. D. Conkey & Co., Mendota, Ill., manufacturers 
of cranes and industrial cars. S. A. Gilliard has been ap- 
pointed sales agent at Buffalo for the same company. 

Hollis T. Waldo has been appointed representative of the 
Goulds Mfg. Co. in northern Massachusetts and southern 
New Hampshire. He will make his headquarters in Haver- 
hill, Mass., where he has opened offices as a hydraulic 
engineer. 

Walter A. Dow has been elected vice-president of Chandler 
& Farquhar Company, Boston. He will retain his position 
as secretary of the company. Mr. Dow has been associated 
with the Chandler & Farquhar organization for over 25 
years and is one of the best known mill supply men in New 
England. 

Don F. Kennedy, president and general manager of the 
Sterling Mfg. Co. has been elected president of the newly 
organized Detroit Tool Manufacturers’ Association, which 
held its first meeting on December 11. The association has a 
membership of about 30 of the leading tool manufacturers 
in the Detroit territory. 


William L. Huggins, former justice of the supreme court, 
Topeka, Kan., who was one of the speakers at last year’s 
convention of the National Pipe and Supplies Association at 
Cincinnati, was guest of honor and a speaker at the sixth 
annual meeting of the Employers’ Association of Eastern 
Massachusetts held at Boston, December 12. 

William A. Purtell, representative of the Allen Mfg. Co., 
Hartford, Conn., returned to his home in that city just in 
time for Christmas after a three months’ business trip 
through New York State and the Middle West. 








FACTORY ADDITIONS 

The City of Painesville, Ohio, will soon install new pumps 
and water mains at an estimated cost of $150,000. 

The June Machinery Co., Waco, Texas, plans to build a 
three-story addition at an estimated cost of $75,000. 

The Lambert Tire Co., Barberton, Ohio, plans to build an 
addition to its factory at an estimated cost of $75,000. 

The McKay Machine Co., Youngstown, Ohio, will build 
extensions to its plant at an estimated cost of $50,000. 

The Cadillac Motor Car Co., Detroit, plans several addi- 
tions to its plant at a total estimated cost of $2,000,000. 

The W. B. Oglesby Paper Co., Middletown, Ohio, plans to 
build an addition to its mills at an estimated cost of $90,000. 

The Chicago Pneumatic Tool Co., Chicago, plans to build 
an addition to its Cleveland plant at an estimated cost of 
$50,000. 

The Manitowoc Church Furniture Co., Waukesha, Wis., 
plans to build a factory addition at an estimated cost of 
$75,000. 

The Michigan Stamping Co., 11631 Mack avenue, Detroit, 
will build a five-story plant addition at an estimated cost of 
$750,000. 

The Lackawanna Laundry Co., 31 High street, Newark, 
N. J., will build a two-story addition at an estimated cost of 
$95,000. 


The International Silver Co., Meriden, Conn., is building 


plant additions to its Wallingford works at an estimated cost 
of $60,000. 

The Eagle Iron Works, 301 East Court street, Des Moines, 
Iowa, is building a two-story addition at an estimated cost 
of $75,000. 
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BROAD RANGE OF UTILITY MAKES 
“PICKERING” THE BEST SELLING 
LINE OF GOVERNORS 


It is used for the control of 
Engines operating: 





Industrial Plants 
Saw Mill Power 
Road Rollers 

Paper Mill Machines 
Mechanical Stokers 
Dredging Service 
Traction Engines 
Oil Field Work 
Refrigerating Units 
Fan aid Blower Engines 
Electric Generators 
Concrete Mixers 
Pumping Duty 

Air Unloaders 


Pickering Governors are also 
extensively used for 
Steam Turbines 
Gasoline Tractors 
Gas Motors—General 


Class A style 


Governor 





A new schedule of prices 
went into effect January 1st. 


Are you acquainted with them? 


THE PICKERING GOVERNOR CO. 
PORTLAND, CONN. 





NASON BALANCED VALVE 


For Full Opening With Minimum Movement 
















We built the first one— 
eighty years ago. 


Used with steam, air, 
gas, water and other 
fluids, in connection 
with automatic con- 
trols, such as_ forced 
draft and temperature 
regulators, feed-water 
heaters, condensation 
tanks, hot wells, etc. 


Of Bevel Disc con- 
struction—the upper 
disc being the larger. 


All Types. 
Write Us. 


NASON 


Manufacturing 
Company 


SECTION 


Established i841 


71 Fulton St. 
New York 




























DIXON’S 
GRAPHITE PRODUCTS 


Ticonderoga Flake Graphite 
Recognized the world over as the standard 
lubricating graphite, it has many applications 
as a lubricant for cylinders and valves. In 
dispensable to a dealer’s stock. 


Solid Belt Dressing 


\ ready seller and a sure cure for slipping belts 
[It contains no harmful ingredients and does not de- 
teriorate Put up in handy convenient bars that 
may be applied to the belt without stopping the 


nachinery 


Silica-Graphite Paint 


[ nequalled for the protection of exposed metal 
surtaces such as iron fences, fire escapes, iron shut- 
ters, tanks, stacks, etc. It will resist deterioration 


and wear for many years 


Automobile Lubricant 
Scientifically prepared to lower friction so that 
wear On gears and bearings is reduced to a mini- 
mum Recommend No. 677 for transmissions and 
aes ; é : rose 
differentials, except worm drive where No 0/> 


b 
should be used. 


Other Dixon Products 


Boiler Graphite Pipe Joint Compound 
Furnace and Stove Cement Graphite Waterproof Greas¢ 
Grapt Cup Greases Lumber Crayons 

Graphite Axle Greass Carpenters’ Pencils 


Write for Booklet No. 71KP. 


JOSEPH DIXON CRUCIBLE CO. 


Jersey City, N. J. 


D N D N 


Taace Wann Established 1827 Teas Wm ann 








GROUND SHAFTS 


OF EXTREME PRECISION 







TURNED. 
and POLISHED 
SHAFTS 


All of Rolled, Forged, Heat- 
Treated and Alloy Steels 











We recommend our 


POTOMAC BRAND STEEL 


for line shafting, lead screws, counter } 
shafts, piston rods, arbors and all similar 
equipment. 


Tensile strength about 80,000 lbs.; elastic 
limit about 42,000 Ibs., depending on diameter. 
Slightly higher in price, but economical because 
of saving in assembly cost and long service. 


We can also furnish Alloy Steel Shafts up to 
180,000 lbs. tensile strength. 











CUMBERLAND STEEL CO, Cumberland, Ma. 







































When writing to Advertisers please mention MILL SuppPties. 
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The Ashtabula Water & Supply Co., Ashtabula, Ohio, 
plans to build additions to its filtration plant at an estimated 
cost of $150,000. 

The Landis Tool Co., Waynesboro, Pa., plans to rebuild its 
foundry which was destroyed by fire recently with loss esti- 
mated at $165,000. 

Holmes, Inc., 29 Chancery Lane, Trenton, N. J., plans to 
build a two-story electric battery and repair works at an esti- 
mated cost of $60,000. 

The Capitol Brass Works, 2306 Franklin street, Detroit, 
plans to build a four-story addition to its factory at an esti- 
mated cost of $35,000. 

The Rome Mfg. Co., Railroad avenue, Rome, N. Y., manu- 
facturer of forgings, plans to build plant additions at an esti- 
mated cost of $200,000. 

The Middle States Oil Co., New Orleans, plans to install 
additional equipment at its refinery in New Orleans at an 
estimated cost of $75,000. 

The Harrison Box Co., Harrison Place and Varick street, 
Brooklyn, will build a two-story addition to its factory at an 
estimated cost of $50,000. 

The Central of Georgia railroad, Savannah, Ga., plans to 
rebuild its shops which were recently damaged by fire with 
loss estimated at $1,000,000. 

The Easton Gas Co., Easton, Pa., plans to install addi- 
tional generating equipment and to enlarge its plant at an 
estimated cost of $1,500,000. 

The Iowa Malleable Iron Co., Ninth and Kirkwood streets, 
Fairfield, Iowa, plans to build additions to its foundry at 
an estimated cost of $100,000. 

The Thwaite Furniture Co., Grand Rapids, Mich., plans to 
expend about $50,000 in remodeling a factory which it plans 
to purchase at Albion, Mich. 

The Sinclair Crude Oil Producing Co., New York, plans to 
build extensions to its distributing plant at Glenrock, Wyo., 
at an estimated cost of $500,000. 

The C. D. Edwards Mfg. Co., Albert Lea, Minn., manufac- 
turer of road machinery, plans to build a one-story addition 
at an estimated cost of $55,000. 

The Safety Car Heating & Lighting Co., Dixwell avenue, 
Hampden, Conn., is building a two-story addition which, it 
is estimated, will cost $40,000. 

The Bushwick Cork Co., 681 Hudson boulevard, Bayonne, 
N. J., plans to rebuild its plant which was damaged by fire 
recently with loss estimated at $50,000. 

Illinois Glass Co., Alton, Ill., plans to rebuild the portion 
of its plant at Bridgeton, N. J., which was destroyed by fire 
November 25 with loss estimated at $250,000. 

The Washington Cotton Oil Co., Maple avenue, Dallas, 
Texas, plans to rebuild the portion of its plant recently 
destroyed by fire with loss estimated at $50,000. 

The Continental Wood Screw Co., Inc., Mount Pleasant 
street, New Bedford, Mass., plans to build a two-story addi- 
tion to its plant at an estimated cost of $50,000. 

_ The Fesenmeier Packing Co., West Fourteenth street, Hunt- 
ington, W. Va., plans to build an addition to its ice and cold 
storage plant at an estimated cost of $50,000. 

The Atchison, Topeka & Santa Fe Railway Co., Railway 
Exchange building, Chicago, plans to enlarge its shops at 
Emporia, Kan., at an estimated cost of $500,000. 

The American Ice Co., City Centre building, Philadelphia, 
will build a one-story addition to its ice manufacturing plant 
in Atlantic City at an estimated cost of $75,000. 

The Motor Wheel Corporation, Lansing, Mich., will build 
an addition to its plant to be used for manufacturing gearing 
and transmission. The estimated cost is $75,000. 

The Sioux City Gas & Electric Co., Sioux City, Iowa, plans 
to make improvements in its system and to build a new gen- 
erating plant at a total estimated cost of $3,000,000. 

_The Chambersburg Ice & Cold Storage Co., Martinsburg, 
W. Va., plans to build a two-story addition to its ice and 
refrigeration plant at an estimated cost of $70,000. 

The Utah Power & Light Co., Salt Lake City, Utah,, 
plans to build additions to its steam-operated electric plant 
at West Salt Lake at an estimated cost of $1,500,000. 

Darling & Co., 4201 South Ashland avenue, Chicago, plan 
to build a new fertilizer plant to replace their plant which 
was recently destroyed by fire with loss estimated at $500,000. 
_ Thomas Jackson & Son Co., Reading, Pa., plans to rebuild 
its plant which was destroyed by fire on November 21 with 
loss estimated at $500,000. The company manufactures oil 
well cable. 


The Pittsburg Boiler & Machine Co., Pittsburg, Kan., will 
build additions to the recently acquired plant of the Salt Lake 
Iron & Steel Co., Salt Lake City, Utah, at an estimated cost 
of $500,000. 

The board of district commissioners, District building, 
Washington, D. C., plans to build a three-story addition to 
the Armstrong manual training school at an estimated cost 
of $500,000. 

The Certain-Teed Products Co., East State street, Trenton, 
N. J., will rebuild the mechanical drying department of its 
plant which was recently destroyed by fire with loss esti- 
mated at $75,000. 

The Oklahoma Gas & Electric Co., Oklahoma City, Okla., 
plans to build additions and extensions to‘its works, having 
recently authorized the issuance of $2,500,000 worth of bonds, 
partly for this purpose. 

The Ellicottville Novelty Co., Ellicottville, N. Y., plans to 
rebuild the portion of its main plant which was recently 
destroyed by fire with loss estimated at $50,000. The com- 
pany manufactures turned wood novelties. 

The Phillips Mine & Mill Supply Co., South Twenty-third 
and Mary streets, manufacturer of mine cars and supplies, 
plans to rebuild the portion of its plant which was destroyed 
by fire November 28 with damage estimated at $150,000. 

The Asbestos Products Company, 2100 Fullerton avenue, 
Chicago, will build a two-story factory addition, 50x150 feet, 
mill construction and sprinklered. Plans are now being pre- 
pared by Frank D. Chase, Inc., engineer. The estimated cost 
is $75,000. 

The Gulf States Chemical & Refining Co., Birmingham, 
Ala., plans to remodel a building recently purchased at 
Montgomery, Ala., and will equip it for manufacturing pur- 
poses, the estimated cost of the additions and machinery 
being $60,000. 


NEW FACTORIES 

The City of Baltimore will build a repair plant for the fire 
department at an estimated cost of $65,000. 

The Houston Power Co., Newton, Ala., will build a hydro- 
electric plant at an estimated cost of $500,000. 

Enid, Okla., will soon start construction of a new water- 
works which, it is estimated, will cost $1,000,000. 

The Grinnell Co., Providence, R. I., is building a new plant 
in San Francisco at an estimated cost of $90,000. 

The Walton Lumber Co., Lowell, Wash.,: plans to build a 
new veneer mill at an estimated cost of $500,000. 

The St. Francis Seminary, New Burlington, Ohio, will 
build a power plant at an estimated cost of $90,000. 

Schiefer & Sons, Inc., San Diego, Cal., will build a new 
furniture factory at an estimated cost of $100,000. 

Rockland, Me., will build a new high school with manual 
training department at an estimated cost of $100,000. 

The Waterbury Ice Corporation, Waterbury, Conn., plans 
to build a new plant at an estimated cost of $50,000. 

The Ohio Power Co., New Philadelphia, Ohio, plans to build 
a new power substation at an estimated cost of $1,000,000. 

The Russell-Miller Milling Co., Minneapolis, will build a 
flour milling plant at Buffalo at an estimated cost of $750,000. 

The Home Ice Co., Indianapolis, plans to build a new two- 
story ice-manufacturing plant at an estimated cost of $50,000. 

The Park Battery Co., 277 East 156th street, Cleveland, is 
building a two-story factory at an estimated cost of $75,000. 

The Blackstone Valley Gas & Electric Co., Pawtucket, 
R. I., will build a power house at an estimated cost of $60,000. 

The Universal Gypsum Co., Fort Dodge, Iowa, will build a 
new plant at Rotan, Texas, at an estimated cost of $250,000. 

The Port Arthur Ice & Refrigerating Co., Port Arthur, 
Texas, plans to build a new plant at an estimated cost of 
$325,000. 

Welch, W. Va., will build a new high school to contain a 
manual training department, the estimated cost being 
$175,000. 

The Hamlet Ice Co., Hamlet, N. C., will build an ice- manu- 
facturing and cold storage plant at an estimated cost of 
$100,000. 

The Central Oregon Sugar Co., Portland, Oregon, is build- 
ing a new refinery at Princeville, Ore., at an estimated cost 
of $700,000. 

The Public Service Co., Tulsa, Okla., plans to build a new 
one-story ice-manufacturing plant at an estimated cost of 
$150,000. 
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Dealers, Attention ! 


SAFETY 


ALLEN ECONOMY 
the 30°0 stronger hollow screw DURABILITY 


30% extra strength over broached hollow screws— 


the only other kind made. Cold-drawn by a pat- Three sterling qualities built into 


ented process which increases the density of the 


steel around the socket-hole, and heat-treated scien- “MOORE & WHITE” Friction Clutches 


tifically according to size and style of point. 





The Allen process makes deep, perfectly formed socket-holes, 


with no chips in the bottom. The entire length of the BACKED BY 37 YEARS 
“Allen” 


is utilized either for solid metal at the point, or 
depth of socket for the wrench. All sizes in stock from ™% to ( ) H x 
1%” diameter; any length, point or thread. Also Socket F CLUTC E PERIENCE 
Head Cap Screws, Pipe Plugs, Tap Extensions and Socket 
Wrenches—Allen process. 


That’s why the trade asks for 
and demands them 


Send for Catalog ‘‘C’’ 
The Allen Mfg. Co. 
143 Sheldon St. Hartford, Conn. THE MOORE & WHITE CO. 
Philadelphia U.S. A. 

















HOW TO LOWER YOUR COSTS AND 
MAKE MORE MONEY 


Quicker Plating — Better Finishes, Cleaner Raw 
Material Results From Sand Blasting 


Leiman Bros. Sand Blasting Outfits pro- 

vide an inexpensive means of doing 

work which is now expensive, dangerous 

and not at all satisfactory. They pre- 

pare the surface of all articles that are 

to be plated—prepare it so that the time 

of plating is materially cut down, current 

saved and a more durable plate secured. 

The sand blast also provides an attrac- 

tive finish in matt, satin finish or frosted 

effects on metals, celluloid, fibre, wood 

or other materials. Mention the names 

of all well known and widely advertised 

articles and you have the users of these 

machines. 

Any quantity of production can be 

taken care of rapidly—any shape, size or 

material—we make a number of different tres a - 
sizes to fit all conditions. . ; 2 rod 


LEIMAN BROS. 


ellen vee High Speed Production 
SAN D BLAST Every belt in this big wire nail factory is a Ladew 


alkane : Belt. Dependability of Ladew products provides a sure 
a a ha tee SS. safeguard against delays and losses due to belting 
Watts Bros. Tool Works Full Instructions Go With Each Outfit php ead —. — mark means essential continuity 
Makers of Dril Chucks Get Catalog an igh speed producticn. 


oa NO MATTER WHAT YOU MAKE. CONSULT Your trade will appreciate the service you can render 
lillian diate: tee: Meettih: ili WITWE'LL BOTH PROFIT IF YOU DO with Ladew Leather Belting. 

tained from your equip- Dealers: We have a few desirahle terri- 
-raedpate oboe Pa LEIMAN BROS. tories open. Write jor our proposition. 
all of our problems to a 


nicety.”” 60 Lispenard St., New York EDWARD R. LADEW COMPANY, Inc. 


ann ot Get meee Se SS pee. 29 Murray Street, New York 









































When writing to Advertisers please mention Mitt Suppviss. 
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The Ozark White Lime Co., Fayetteville, Ark., plans to 
build a new plant and power house at an estimated cost of 
$125,000. 

The Green Foundry Co., 3003 North Broadway, St. Louis, 
is building a new car wheel foundry at an estimated cost 
of $100,000. 

The Central Vermont Railroad Co., St. Albans, Vt., is 
building new shops and engine house at an estimated cost 
of $200,000. 

The Peerless Portland Cement Co., Union City, Mich., 
plans to build a new mill at River Rouge at an estimated cost 
of $3,500,000. 

James A. Redington, 9 Spring street, Pittston, Pa., plans 
to build a new automobile repair building at an estimated 
cost of $70,000. 

LeRoy, N. Y., plans to install manual training equipment 
in a proposed new high school to be built at an estimated 
cost of $225,000. 

The N. O. Nelson Co., 502 East Second street, Little Rock, 
Ark., is building a new shop and warehouse at an estimated 
cost of $80,000. 

M. J. Powers, Broad and Cumberland streets, Philadelphia, 
is building an automobile service building at an estimated 
cost of $175,000. 

The Continental Can Co., New York, plans to build a three- 
story plant on West Grand avenue, Chicago, at an estimated 
cost of $500,000. 

W. J. Holliday & Co., 326 West Georgia street, Indianapolis, 
plan to build a new steel fabricating plant at an estimated 
cost of $500,000. 

The Bedford Tire & Rubber Co., Bedford, Va., has plans 
for the initial unit of its proposed plant which, it is estimated, 
will cost $125,000. 

Penn Cress Ice Cream Co., Front street, Cresson, Pa., will 
build a new three-story plant and a power house at an esti- 
mated cost of $150,000. 

The Clermont Land Co., Liberty Trust building, Roanoke, 
Va., plans to build a new tile manufacturing plant at an esti- 
mated cost of $60,000. 

The Polar Wave Ice & Fuel Co., 3626 Olive street, St. 
Louis, will build a new ice manufacturing plant at an esti- 
mated cost of $175,000. 

The Boston & Maine Railroad Co., Boston, plans to build a 
one-story power house on Millbrook street, Worcester, at an 
estimated cost of $50,000. 

The Thomas Furniture Works, 312 Leopard street, Dun- 
kirk, N. Y., plans the erection of a new factory at an esti- 
mated cost of $65,000. 

The Reliable Furniture Mfg. Co., 303 President street, 
Baltimore, plans to build a new two-story plant at an esti- 
mated cost of $180,000. 

The Morrison Auto Sheet Metal Works, 26 East North 
street, Buffalo, will build a new five-story plant at an esti- 
mated cost of $190,000. 

W. H. Allen, Elizabethtown, Tenn., plans to build a power 
house and brick manufacturing plant at Marion, Va., at an 
estimated cost of $55,000. 

Mead & Goodrich, Williamsport, Pa., plans to build a three- 
story automobile service station and repair building at an 
estimated cost of $150,000. 

The Puget Sound Light & Power Co., Seattle, plans to 
build a new generating plant and transmission system at an 
estimated cost of $5,000,000. 

The Board of Education, Kenosha, Wis., plans to build a 
new high school to contain a manual training department at 
an estimated cost of $1,000,000. 


The West Michigan Cold Storage Co., Grand Rapids, Mich., 
is considering plans for the erection of a cold storage plant at 
an estimated cost of $1,000,000. 

E. S. Bullock, First National Bank building, Williamsport, 
Pa., will build a new two-story box-manufacturing plant at 
an estimated cost of $100,000. 

The Merrimac Clay Products Co., 53 State street, Boston, 
plans to build a one and two-story plant at Atkinson, N. H., 
at an estimated cost of $200,000. 


Michael Fronn, 47 West Forty-second street, New York, 
plans to build a new two-story ice plant at 4901 Second ave- 
nue at an estimated cost of $100,000. 

The Lyons-California Glace Fruit Co., Salem, Ore., plans 


to build a four-story ice-manufacturing and cold storage 
plant at an estimated cost of $450,000. 
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The Buhl Metal Stamping Co., Detroit, is reported to be 
considering the construction of a new Pacific Coast branch 
plant at an estimated cost of $500,000. 


F. H. Jones, 200 Commerce street, Fort Worth, Texas, 
plans to build a new automobile repair shop and service 
station at an estimated cost of $100,000. 


J. Milhenning, Inc., 135 South State street, Chicago, 
jewelry manufacturer, will build a two-story factory at 4626 
Ravenswood avenue at a cost of $48,000. 

The Duro Metal Products Co., 360 East Grand avenue, 
Chicago, plans to build a new plant at Shubert and Kildare 
avenues at an estimated cost of $100,000. 

The Reese S. Allen Refinery, Amarillo,. Texas, plans to 
build a new pipe line from Amarillo to the Carson-Hutchin- 
son fields at an estimated cost of $500,000. 


The Wolverine Bumper & Specialty Co., Grand Rapids, 
Mich., hopes to be in operation soon in the new plant it is 
building at an estimated cost of $42,000. 


The Southern Aluminum Co., New Orleans, plans to build 
a new plant at Emeryville, Cal., to manufacture aluminum 
products, the estimated cost being $85,000. 

The Lafayette Mill & Lumber Co., Lafayette avenue and 
Pennsylvania railroad, Baltimore, plans to build a new three- 
story plant at an estimated cost of $75,000. 

The Producers’ Cold Storage Co., Chillicothe, Mo., will soon 
begin construction of a new ice and refrigeration plant at 
Trenton, Mo., at an estimated cost of $90,000. 

The Union Asbestos & Rubber Co., 169 Quincy street, Chi- 
cago, will build a new one-story factory on Fifty-fourth 
avenue, Cicero, at an estimated cost of $75,000. 

The National Biscuit Co., 85 Ninth avenue, New York, 
will build a one-story machine and repair shop at 450 West 
Fifteenth street at an estimated cost of $75,000. 

The United Light & Railways Co., Davenport, Iowa, plans 
to build a power plant for its subsidiary, the Peoples Power 
Co., the initial unit of which will cost $2,500,000. 

The Ward Heater Co., 1314 South Central avenue, Los An- 
geles, manufacturer of gas furnaces and heaters, plans to 
build a new plant at an estimated cost of $250,000. 

The American Arsenic Co., Inc., 506 Lincoln Life building, 
Birmingham, is considering the erection of a reduction plant 
near Cragford, Ala., at an estimated cost of $150,000. 

The Paramount Motors Corporation of the Pacific, Inc., 
Azusa, Cal., plan to build a plant to manufacture automo- 
biles. The estimated cost of the project is $100,000. 

The Dean Rubber Co., 14 Chestnut street, Kansas City, 
Mo., plans to build a plant soon to manufacture a general 
line of rubber goods, the estimated cost being $50,000. 

Coony & Winterbottam, 1400 Santa Fe avenue, Los An- 
geles, manufacturer of pipe and supplies, will build a new 
plant on Hunter street at an estimated cost of $50,000. 


The Center Garage Co., 101 Second street, Fall River, 
Mass., plans to install a machine shop in its new two-story 
service building which, it is estimated, will cost $100,000. 

The Cleveland Roofing Tile Co., Cleveland, plans to build 
a new plant on a recently acquired site at Dunn avenue and 
the Pennsylvania railroad at an estimated cost of $80,000. 

The Pacific Gas & Electric Co., 445 Sutter street, San 
Francisco, plans to build a new power house at Commercial 
and Montgomery streets at an estimated cost of $500,000. 

The Pennsylvania Railroad Co., Broad street station, Phila- 
delphia, plans to build a new ice-manufacturing and car- 
icing plant at Huntingdon, Pa., at an estimated cost of 
$900,000. 

The National Fireproofing Co., Fulton building, Pitts- 
burgh, plans to rebuild its plant at Perth Amboy, N. J., 
which was recently destroyed by fire with loss estimated at 
$400,000. 

N. Coleman, Inc., 33 East Twelfth street, New York, 
manufacturer of metal specialties, plans to build a new six- 
story plant at Hubert and Green streets at an estimated cost 
of $68,000. 

The American La France Fire Engine Co., Elmira, N. Y., 
plans to build a branch plant at San Francisco at an esti- 
mated cost of $200,000. It will be used for: assembling and 
repair work. 

The Eslien Sheet Metal Works, 1001 Thirtieth street, Mil- 
waukee, manufacturer of portable steel garages, plans to 
build a new factory to replace its old plant at an estimated 
cost of $75,000. 
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What concern wouldn’t invest $5.00 to save 11 


BLUE RIBBO One Man or a Dozen? 
ELT DRESSING aang sone oa ees, Se ee 





is sold only to the jobbing trade. Many of the best mill starting and moving loaded cars by hand. Its 

supply houses have sold it for years. Machine. operators compound leverage exerts a double leverage of tre- 

like it because it speeds up production. mendous force. Many other good points. 

BLUE RIBBON is made in one-pound bars, packed in c 7 = Th ‘ ss 

= ; A Peet i e ATLAS 

attractive cartons of 6, 12, 25, 50 or 72 pounds. Con- iy Sal ae sure, Pe Rah 

venient to stock. Every buyer of leather, rubber or can- Write for discounts 

vas belting is a prospective user Blue Ribbon folders 

with your imprint will help you sell. Write for jobbers’ APPLETON 

eer, CAR-MOVER 
JOBBERS MANUFACTURING CO. COMPANY 


950 Webster Bldg. Chicago 


Appleton, Wis. ’ t 


















Known the World Over as the 


STOCK “V_B” Belt 


SKINNER PIPE For 
JOINT CLAMPS Transmission, Conveying and 
Elevating 


The Very Best Balata Belt Obtainable. 
We also Manufacture 
Special and Ampere Canvas Stitched Belt- 
ing and the Victor Endless Thresher and 
Tractor Belts 


M. B. SKINNER CO., MFRS. Victor Balata & Textile Belting Co. 


S62 Washington Boul. — Main Sales Office, 38 Murray St., New York 


When you sell a joint clamp 
to a customer, you do him a 
great favor, for you save him 
time—you make a lasting friend, 
for you save him money. 
















Cuts the Mill 
Steam Cost 


Davis Pressure Regulators give 
the low cost of low pressure steam 
reducing the fuel bill and increas- 
ing boiler efficiency. 


G. M. Davis Regulator Co. 
4108 Milwaukee Avenue 
Chicago, Illinois 


DAVIS VALWVE 


STEAM SAVERS SINCE 18675 ] 


Branches New York, Chicago, Pittsburgl - E . a 
Psi ag Ein ni aig SPECIALTLES 


- 
Canadian Asbestos Company, Montreal 


Chicago Warehouse: Factories: 


ASBESTOS PRODUCTS 


Including Garco Asbestos Brake Lining, 
Ringpak and Asbestos Textiles of 
every description. 


General Asbestos & Rubber Co. 
Main Offices & Factories: 
CHARLESTON, 8. C. 




















‘‘Superior”’ 
Paper Pulleys 
Are the Best 
For Motors, High Speed, 


ASBESTOS PRODUCTS COMPANY 


Manufacturers of 





Asbestos Aircell Coverings 





and AND 
Heavy Duty Machines Asbestos Cement 
Our new Jobber’s proposition makes possible a Better Profit ‘ s—Ca 
for the dealer. Write today for “Bulletin A” and secure Prompt Shipment rload or Less 


the “SUPERIOR” for your territory. 


SUPERIOR PULLEY co. General Offices and Factory 
Sv Gout Fives &., St. Louis, Mo. 2100 Fullerton Ave., CHICAGO, ILL. 

















When writing to Advertisess please mention M1Lt Supp ties. 




















wen 
































KULL QUPPLIES 





a 





The El Paso Cotton Mill Co., El Paso, Texas, plans to 
build a new mill with an initial capacity of 5,000 spindles. 
The company is a newly incorporated one with a capital 
stock of $500,000. 

The Roth Brothers Auto Supply & Machine Co., 317 North 
Flores street, San Antonio, Texas, is building a new two- 
story plant for rebuilding motors and electrical machinery. 
The estimated cost is $50,000. 

The Eastern Sewer Pipe & Brick Co., Dean building, Mar- 
tinsburg, W. Va., plans to build a new plant at an estimated 
cost of $200,000, including machinery and power plant. The 
company is a recently organized one. 

The Lawrence Plywood Co., Fall River, Mass., plans to 
build a new mill near Carrabassett, Maine, to manufacture 
packing cases, the estimated cost of the plant being $150,000. 
The company was incorporated recently. 

The Highway Iron Products Co., Ligonier, Ind., plans to 
build a plant at Seventeenth and Magnolia streets, Louisville, 
Ky., at an estimated cost of $100,000. The company will 
move its business to the new plant when completed. 

The Port Newark Brick Co., Newark, N. J., plans to 
build a new brick plant, including a machine shop and power 
house, at Port Newark at an estimated cost of $250,000. 
William D. Decker, 118 Clinton avenue, is president of the 
company. 


INCREASED CAPITAL 


The Wisconsin Foundry & Machine Co., Madison, Wis., has 
increased its capital stock from $100,000 to $125,000. 

The Paige-Detroit Motor Car Corporation, Detroit, is re- 
ported to be planning to increase its capital stock from 
$7,000,000 to $11,000,000. 

Chandler & Taylor Co., South Addison street, Indianapolis, 
manufacturer of steam engines and parts, has increased its 
capital from $100,000 to $400,000. 

Standard Machinery Co., Portland, Ore., has changed its 
name to Ersted Machinery Mfg. Co., and has increased its 
capital stock from $10,000 to $250,000. 

The Wesley Steel Treating Co., 651 South Pierce street, 
Milwaukee, has recently increased its capital stock from 
$25,000 to $50,000, and plans enlargements at its plant. 

The Simms Foundry Corporation, Racine, Wis., is increas- 
ing its authorized capitalization from $500,000 to $1,000,000, 
and will use the proceeds to allow for increased production. 

The Southeast Coal Co., 1732 Commercial Trust building, 
Philadelphia, recently increased its capital stock to $800,000 
and plans to install additional mining machinery and elec- 
tric power equipment at its mines in Kentucky. 

The Sivyer Steel Casting Co., Milwaukee, has increased its 
capital stock to $900,000, and it is probable that the com- 
pany’s works will be further enlarged during the coming 
year. 


NEW CORPORATIONS 


The Marshall & Huschart Machinery Co., Detroit, $100,- 
000, to deal in machinery; incorporators: Joseph Hamblen, 
Jr., and others. 

The W. B. Arnold Co., Waterville, Me., $150,000, to deal in 
hardware and building materials; incorporators: William B. 
Arnold and others. 

_The Wurldsbest Ventilator Co., 170 Fifth avenue, New 
York, to manufacture ventilators; incorporators: R. B. 
Respess and others. 

Sprague-Sells Corporation, Hoopeston, IIl., $625,000, to 
succeed the Sprague Canning Machinery Co.; incorporators: 
Ogden S. Mills and others. 

Premier Motor Bearing Co., San Francisco, $75,000, to 
manufacture motor bearings; incorporators: S. Russell, A. 
P. Bardet and Elsie Bardet. 

_ A. A. Morrison Co., Inc., Buffalo, N. Y., $100,000, to deal 
in metals, railway supplies and other products; incorporat- 
ors: A. A. Morrison and others. 

Super-Ear Corporation, 41 Union Square, New York, $100,- 
000, to manufacture acoustic devices; incorporators: H. 
Schoen, I. Ross and L. S. Scher. 

The Wausau Motor Parts Co., Wausau, Wis., $50,000, to 
manufacture automotive parts and equipment, moving to 
Wausau a plant which has been operating for about two 
years at Menominee, Mich. 


The New City Car Co., du Pont building, Wilmington, 
Del., $10,000,000, to manufacture wheels; address care of 
Corporation Trust Co., Wilmington. 

The Backer Metal Specialties Corporation, 406 Broome 
street, New York, $50,000, to manufacture metal products; 
incorporators: A. Backer and others. 

Eveready Corp., Milwaukee, $100,000, to manufacture a 
new type of fire extinguisher; incorporators: 9. E. Erwin, 
208 Twenty-fourth street, and others. 

National Hoisting Hook Co., Elkton, Md., $100,000, to 
manufacture hoisting hooks and other products; incorporat- 
ors: E. V. Brown and L. B. Vincent. 

The H. C. Oswald Supply Co., 2360 Third avenue, New 
York, $50,000, to manufacture and deal in metal products; 
incorporators: H. C. Oswald and others. 

The Harris-Luckett Hardware Co., San Angelo, Texas; 
$60,000, to conduct a wholesale and retail hardware busi- 
ness in San Angelo and adjacent territory. 

The New Metal Products Co., San Francisco, $750,000; in- 
corporators: Howard Spreckels, R. O. Bokee, W. E. Kettering, 
A. K. Harford and William Kehoe, attorney. 

Nippert Mfg. Co., Sturgeon Bay, Wis., $50,000, to manu- 
facture builders’ hardware and hardware specialties; incor- 
porators: J. W. Nippert and Walter Haertel. 

Western Tool & Wrench Co., San Francisco, $50,000, to 
manufacture tools and wrenches; incorporaters: Axel W. 
Peterson, Herman Peterson and John Henry. 

The New England Motors Corporation, Newport, R. L, 
$2,000,000, to manufacture automobiles; incorporators: 
Roscoe F. Levens, Edmund Baccari and others. 

The United States Radio Kraft Corporation, 132 Nassau 
street, New York, $100,000, to manufacture wireless equip- 
ment; incorporators: Abraham Segall and others. 

The Sawbrook Steel Castings Co., Elmwood Place, Cin- 
cinnati, $300,000, to manufacture castings; incorporators: 
E. S. Sawtelle, A. E. Anderson and E. L. Brooks. 

The Williamsburg Electric Supply Co., 636 Broadway, 
Brooklyn, $100,000, to deal in electrical equipment; incor- 
porators: J. A. Korn, M. A. Cutler and P. Cutler. 

Rainey Brothers Tool Co., Grove City, Pa., $50,000, to 
manufacture tools, plant now being in operation; incorpor- 
ators: W. E. Rainey, W. J. Rainey and D. L. Rainey. 

The Crouse & Pope Foundry Corporation, Auburn, N. Y., 
$100,000, to manufacture gray iron castings; incorporators: 
William Crouse, Harry L. Pope and Earl G. Washburn. 

Marathon Battery Co., Wausau, Wis., $150,000, to manu- 
facture storage batteries and electrical specialties; incorpor- 
ators: E. A. Fuller, W. H. Thom and Edgar J. McEachron. 

The Michigan Electric & Mfg. Co., Lake Linden, Mich., 
$75,000, to manufacture fractional horse power electric 
motors; incorporators: F. C. Perry, F. W. Vigelius and 
others. 

The Wheeler-Raisley Mfg. Co., 160 Mechanic street, New 
Haven, Conn., $50,000, to manufacture stainless steel cutlery; 
incorporators: Gardner E. Wheeler, John C. Raisley and 
others. ‘ 

The Plimpton Lift Truck Corporation, Stamford, Conn., 
$100,000, to take over and expand the business of the Plimp- 
ton Truck Co.; incorporators: Bernard E. Scriven, William 
J. Young and others. 

Reading Automatic Machine Co., Third and Buttonwood 
streets, Reading, Pa., $50,000, to manufacture automatic 
chucking machines and special machinery; incorporators: 
Louis J. LaRoche and others. 

H. L. Baumgardner Corp., 38 West Sixty-sixth street, Chi- 
cago, $50,000, to manufacture and deal in foundry and 
machine shop supplies; incorporators: Harry A. Whiting, 
S. E. Baumgardner and H. L. Baumgardner. 

The Jordan Machine Tool Co., 249 Third avenue, South, 
Minneapolis, Minn., $50,000, to manufacture cylinder rebor- 
ing and regrinding machines, the work to be done under con- 
tract; incorporators: R. E. Nyberg and others. 


GENERAL NEWS FROM THE FIELD 
The Western Iron Stores Co., Milwaukee, has been ap- 
pointed Wisconsin representative of the R. K. LeBlond 
Machine Tool Co., Cincinnati. 
J. E. Rhoads & Son, Philadelphia, manufacturers of 
leather belting, have moved their central offices from 12 North 
Third street to 35 North Sixth street. 
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“The Strongest 
Solvent Made” 
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solvent made, 
qualified 
Money Back. 


no substitute. 
tory. HERCU 


25% Stronger 


No Fumes . 
a jobber helps. 
woe See ee fun fe OOW os 


HERCULES CHEMICAL CO., 


W. HL. Cunningham & Hill, Ltd., 


action on the most difficult job. 
guarantee—SATISFACTION or 


For Stopped Up or Frozen Plumbing 


ERCULES 


Drain Pipe Solvent 


serves the purpose BEST. 


Stronger than any other 


it gives quicker and more positive 


Backed by un- 
Your 


HERCULES is in DEMAND. 


Progressive plumbers throughout the country who 
have found HERCULES “best by test” will use 


Supply this demand in your terri- 
LES is backed by national adver- 


tising to the plumbing trade and sales creating 


this established sales service to the trade. 


Drop us a line today for our Interesting jobber proposition. 


440 Washington St., New York 


Canadian Distributor: 


209 Richmond St., Toronto, Ont. 


MASON 


Reducing Valves 
Are Standard 





Do You Carry 
Them in Stock? 








MASON REGULATOR CO. 


BOSTON, MASS. 









MANUFACTURERS OF 


OAK TANNED 
WATER PROOF, CHROME 












TAYLOR BELTING COMPANY 


Indianapolis, Indiana 








PHILLIPS 


Spring Hammer 
DRILLS 


The most economical and satisfactory 
tools for drilling holes in concrete and 
stone, floors, walls and ceilings. 


| Any Size Hole up to 2 inches Diameter. 


Phillips Drill Company 
1537 Cortland St., Chicago, Ill. 


































Territory Open 
HARKER MFG. CO. 


Fire Prevention and Safety Engineers 


Queen 5 Gal. Pump Tank 


Non-Freeze 


Approved by the 
Underwriters—Will 


Not Freeze— 


Cincinnati, O. 


WIZARP_ 

: oT verge 

BAEGN Sick 
Guaranteed to contain no rosin 


WIZARD (Stick) Belt Dressing 
IS STRICTLY A JOBBERS’ PROPOSITION 


We guarantee WIZARD to sell and give satisfaction, or money re 
funded. We supply our jobbers liberally with samples and advertising 
folders. 


IVrite for our proposition 


RICHMOND BELT DRESSING MFG. CO., Inc. 
Richmond, Va. 


Samples free upon request. 





Lovejoy Steel 
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328 W. Ohio Street 











LOVEJOY TOOL 





Plate Trolleys 


To run on lower flange of 
I Beams. Made with steel 
bushings, roller bearings and 
steel side plates. The wheels 
are as large diameters as the 
sizes of beams will permit. 
Trolleys are light, strong and 
inexpensive. 


Write for prices 


WORKS 
Chicago, U. S. A. 





The No. 401 Champion 
Steel Rivet Forge 


can be seen working on 99 out of 
every 100 structural steel buildings 
being built in the United States to- 
day. The same may be said of all 
railroads, bridge builders, boiler 
makers, etc. The No. 401 Forge 
has not only been adopted by this 
class of trade in the United States, 
but also throughout the. entire 


Carried in stock by all the lead- 
ing mill supply jobbers, 


Write for catalog and price sheet. 


Champion Blower & Forge Co. 


Lancaster, Pa. 












When writing to Advertisers please mention MIL. Supptigs. 
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PMILL QUPPLIUES 








The Marshall & Huschart Machinery Co., 17 South Jeffer- 
son street, Chicago, has been appointed exclusive agent in 
Chicago territory for the V. & O. Press Co., Hudson, N. Y. 

E. P. Sanderson Co., East Cambridge, Mass., is building a 
new warehouse for storage of sheet metal and other prod- 
ucts. The company is also enlarging its present building. 

W. A. Case & Son Mfg. Co., Buffalo, pipe and supplies 
manufacturer and distributor, sustained loss estimated at 
$200,000 in a fire December 1 in its plant at 31-32 Main 
street. 

The plant of the A. & F. Brown Co., Elizabethport, N. J., 
manufacturer of clutches and other transmission machinery, 
was damaged by fire on December 6 with loss estimated at 
$25,000. 

The General Machinery Co., 417 First Avenue, Spokane, 
Wash., hus been appointed agent for the Chicago Pneumatic 
Tool Co. in the eastern part of Washington and the north- 
ern part of Idaho. 

The American Nickel Corporation, Clearfield, Pa., manu- 
facturer of nickel and nickel alloys, has appointed H. F. 
Chase as its New York representative with headquarters at 
350 Madison avenue. 

The Consolidated Machine Tool Corporation of America is 
subleasing its showrooms at West Washington boulevard and 
Clinton street, Chicago, having decided to rent office space 
and to abandon the store display. 

The Walworth Mfg. Co., Boston, declared a dividend of 
35 cents per share to common stockholders of record Decem- 
ber 5, and another of 75 cents per share to preferred stock- 
holders of record December 21. 

The Pittsburgh Gear & Machine Co., Twenty-seventh and 
Smallman streets, Pittsburgh, has been appointed by the 
Whitney Mfg. Co., Hartford, Conn., as the latter’s distributor 
for chain in the Pittsburgh district. 

The Wickwire Spencer Steel Corporation in its report for 
the first nine months of this year showed net income of 
$699,504, equal to $9.10 per share on its preferred stock 
outstanding. Sales for the period were $21,938,425. 

Uehling Instrument Co., Paterson, N. J., manufacturer 
of power plant recorders and other instruments, has recently 
appointed J. R. Williams, 2028 Jefferson County Bank build- 
ing, Birmingham, as its representative in the state of 
Alabama. 

The Albany Hardware & Iron Co., Albany, N. Y., dealer 
in general and heavy hardware, builders’, factory and auto- 
mobile supplies, will erect a new warehouse and plant. It 
will be a seven-story building, 120x200 feet, and will cost 
$500,000. 

According to notices to stockholders, the Scoville Mfg. 
Co. proposes to purchase the American Pin Co., Waterbury, 
Conn. The latter company is a prominent member of the 
National Pipe and Supplies Association and is capitalized at 
$1,350,000. 

Burglars recently attempted to carry away the office safe 
in the Chicago headquarters of the Bunting Brass and 
Bronze Company, 724 South Michigan avenue. They had 
carried the safe as far as the doorway when discovered by 
the janitor of the building. 

The Chain Belt Co., Milwaukee, which recently opened offices 
in Portland, Ore., and in Seattle, Wash., where the company 
was formerly represented by the Meese & Gottfried organiza- 
tion, has been appointed representative of the Diamond Chain 
& Mfg. Co., Indianapolis, on the Pacific Coast. 


The board of directors of the National Pipe and Supplies 
Association held a meeting in New York a month ago. Re- 
ports from the meeting state that there was a distinctly bet- 
ter feeling among those present at the meeting over the 
prospects for the first six months of next year. 

The Anthracite Chain & Engineering Co., Hazleton, Pa., 
which was recently organized by local men to manufacture 
mechanical chains and conveyor equipment, plans to start 
operations in the near future. Those interested in the new 
company are S. J. Benner, E. D. Snyder and J. H. Lahm. 


Charles N. James, who died recently at his home in Cam- 
bridge, Mass., had been associated for some time with the 
Dodge Haley Co., Boston, dealer in iron and steel. During 
the last few years he had been engaged in manufacturing 
automobile wheels. He was in his fiftieth year at the time of 
his death. 

The Standard Pulley & Mfg. Co. has been organized to 
succeed the Standard Pulley Company, Cincinnati. The offi- 
cers of the new company are: Elmer Ritter, J. F. Jewett, 








Jr., and J. F. Jewett 3rd. The organization work has not 
yet progressed sufficiently far to announce the details of 
the company’s plans. 

The American Railway Association estimates that the total 
car loadings for the year 1923 will exceed 50,000,000 cars, 
the largest number in history. This exceeds by 2% per cent 
the estimate for the year which was made early last spring. 
For the period from March 10 to November 24, the average 
loadings have exceeded 1,000 cars per week. 

The William E. Pratt Mfg. Co., Chicago, manufacturer of 
wrenches, jacks, belt hooks and other products, was recently 
incorporated with a capital stock of $50,000. The company 
has been established since 1893. The officers under the 
new incorporation are: president, William E. Pratt; vice- 
president, F. T. Radecke; secretary and treasurer, A. F 
Boehm. 

New York financial interests have secured control of the 
Wolff Manufacturing Corporation, Chicago, manufacturer 
of plumbing supplies, and the company will hereafter be 
operated as a unit of Pierce, Butler & Pierce Manufacturing 
Company, of New York. Dr. J. T. Duryea, president of 
the latter organization, has been elected president of the 
Wolff company. 


The International Derrick & Equipment Co., 186 Broad 
street, Columbus, Ohio, is the name of a new organization 
which represents a merger of the Columbus Structural Steel 
Co., the International Steel Products Co. and the Interna- 
tional Derrick & Equipment Co. The consolidated organiza- 
tion will manufacture oil and well drilling equipment. It is 
headed by Harry M. Runkle. 

L. J. Hammond has been elected president of the Strong, 
Carlisle & Hammond Co., Cleveland, to fill the vacancy 
caused by the death of the late Edgar E. Strong. Mr. 
Hammond will continue to act as general manager of the 
company. H. W. Strong, who has been secretary of the 
company, has been elected treasurer to succeed Mr. Ham- 
mond. T. W. Carlisle has been elected secretary to succeed 
Mr. Strong. 

Mark-Lally Co., San Francisco, dealers in plumbers’, steam- 
fitters’ and power plant supplies, has opened up a new branch 
in Sacramento to be used as the distributing center for the 
Sacramento Valley and Nevada. The company has taken 
over half of a building at 907-917 Front street, and will 
occupy 22,000 square feet of floor space. In addition pipe 
storage room has been take over in an adjacent lot. A 
complete pipe shop will be installed. 

Thomas J. Peterson and W. W. Starr have opened up a 
anew mill supply house at 134 East Bay street, Jacksonville, 
Fla. Both men are widely known in the mill supply field 
in the Jacksonville territory. Mr. Peterson has been for the 
past 12 years vice-president and manager of the branch of 
the Georgia Supply Company at 831 E. Bay street, while 
Mr. Starr was formerly representative of the Manhattan 
iatubber Mfg. Co. in that territory. 

The C. M. S. Manufacturing Company, Mishawaka, Ind., 
has recently purchased two buildings from the Dodge Manu- 
facturing Corporation and will utilize them for manufac- 
turing purposes. The company is a comparatively new organ- 
ization, having been established less than a year ago as engi- 
neers, manufacturers and contractors of material handling 
equipment, including conveyors, power transmission machin- 
ery, chain shop equipment, trucks, trays and other specialties. 
W. H. Sippel is general manager of the company. 

C. H. Crennan, economist for the Continental and Com- 
mercial National Bank, Chicago, was the speaker at the 
December meeting of the Leather Belting Club of Chicago. 
He stressed the fact that credit strain was lacking in the 
present industrial situation, and on the whole painted a 
favorable picture of business conditions. Lee Stiles, of Chi- 
cago Belting Co., chairman of the entertainment committee, 
reported that his committee expected to complete arrange- 
ments soon for the club’s annual ladies’ night which will 
be held during January. 


J. E. Dilworth Co., 493 S. Main street, Memphis, Tenn., 
dealer in machinery and mill supplies, plans to erect a 
concrete and steel branch house in Vicksburg, Miss., in the 
near future. A site has already been purchased. The com- 
pany was incorporated in 1920 with a capital stock of 
$75,000, and at the present time carries an average stock of 
goods valued at between $60,000 and $100,000, serving a 
territory including western Tennessee, eastern Oklahoma and 
northern Mississippi. The business has proved unusually 
successful. J. E. Dilworth is president and treasurer of the 
company. 
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RETTRICK 


HETTRICK 


For All Conveying and Trans- 
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HETTRICK 


Quality and Price 
are Right 


That is why supply dealers 
who sell Hettrick Stitched 
Canvas Belting satisfy their 
belting customers and at the 
same time make _ profitable 


sales. Write for samples and 
discounts. 
Red 32 oz. Black 34 oz. 


The Hettrick Mfg. Co. 


Toledo, Ohio 
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Jobbers of Plumb- 
ing, Heating and 
Mill Supplies every- 
where sell it exclu- 
sively. 


J.C. WHITLAM MFG. CO. 


Sole makers of ““TYTE-UNYTE” 
WADSWORTH, OHIO, U. S. A. 
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No, 208 Torch 


Ask for Latest 


Price 


is the latest and 
percent of all Burner troubles. 


either 
are blunt which prevents injuring the gas 
orifice. 


lates the flame. 


s Torch Troubles Cost Money 


can save time and fuel by using 
Torches that function properly. 
208 Improved Double Needle Torch 
best and overcomes 60 
Over 300 
degrees more heat is produced burning 


prices. Get a catalogue. 


CLAYTON & LAMBERT MFG. CO., 


10583 Knodell Ave., 
DETROIT, MICH., U.S. A. 


gasoline or kerosene. Both Needles 


Upper Needle cleans, lower regu- 
Jobbers supply at factory 





| 7 | RACINE 


Machine Tools 


“*Standard the World Over’’ 
“Racine” High Speed Metal 
Cutting Machines 
“Racine” Wood or Metal Band 
Saw, Duplex type 
“Racine” Abrasive Metal 
Cutter 
Use “Racine” H. S. Wood and 
Metal Band Saw Blades and 
W Wigs “Racine” H. S. Tungsten Power 
Yo and Hand Hack Saw Blades. 
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Racine Tool 


& Machine Co. 


1405 Jones Ave. 
Racine, Wis. eS. 





NW 



























































Something to Crow About 








BURMALINE Belting 
General Transmission Use is 
an ideal Jobbing Proposition. 


Burrell Belting Co. 
413 So. Hermitage Ave., 


Chicago 


for 





SANDING GRINDING—DRILLING 
f a " prnen Any Time— 
. Any Place 


These and a_ hundred 
others are the opera- 
tions for which 
HASKINS’ Equipments 
are used every day. 


Manufacturers will ap- 
preciate a copy of our 
new catalog giving im- 
portant data on the pro- 
duction savings possible 
with HASKINS’ Tools. 
JOBBERS will find many 
items of special interest to 
them and their customers. 

Copies will be mailed on re- 
quest. 
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_<_ . 
R. G. HASKINS COMPANY 





’, Monroe St., Chicago, Ill. 






























































EXPANSION BOLTS 








Insist on Genuine 
Quality. It Bears the 
GOETZE Label 














provide a 


masonry. An absolutely permanent device, 
filling every crevice with lead. Simple in- 
stallation. They cost less and hold more. 


The CHICAGO EXPANSION BOLT has 
given satisfactory service for over ten years. 
Equipment Endorsed and used by public utility com- 


panies, rail 
and many industrial plants. Equipment 








proper method of fastening to 







roads, automobile manufacturers Double 


Dealers—We will be glad to submit samplesand prices, Write us today. 


Chicago Expansion Bolt Co. 
Madison Terminal Bldg. Chicago, Ill. 


Also manufacturers of Conduit Hangers, Flat Pipe Clamps, Expansion 


Bridle 


Rings, 





Toggle Bolts and Expansion Nuts 








We give you 


Goetze Gaskets 


or 


for ninety days 


and pipes. If they do not satisfy, they 
will cost you nothing. 


Goetze Gasket and Packing Co. 


7 Allen Avenue, 
New Brunswick, N. J. 


the privilege of trying 


Discs 


on your worst valves 








When writin 
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The Globe Iron-Crush & Shot Co., Mansfield, 
changed its name to the Globe Steel Abrasive Co. 

Barnes Drill Co., Rockford, Ill., manufacturer of machine 
tools, plans to build extensions to its factory and to construct 
a new office building this spring. 

Ridenour, Seaver & Kendig, Cleveland, factory representa- 
tives, have opened an office at 838 Equitable building, Balti- 
more, under the management of C. D. Gilpin. 

The Carborundum Company has been elected a member of 
the New England Foundrymen’s Association. The annual 
meeting of the association will be held this month. 

The Townsend Co., New Brighton, Pa., manufacturer of 
rivets and wire nails, has moved its Chicago offices to Room 
721, London Guarantee & Accident building, 360 North Mich- 
igan avenue. 

The Providence Mill Supply Co., Providence, R. I., recently 
added a new department which will carry a complete line of 
iron and steel in bar and sheet form, and will also deal in 
general heavy hardware. 

Standard Seamless Tube Co., Ambridge, Pa., is enlarging 
its plant by additions to be used for finishing and shipping 
departments, the present space used for these departments to 
be remodeled for production work. 

The J. C. Smith Hoe & Tool Co., Evansville, Ind., manu- 
facturer of mine cars and tools, has changed its name to the 
Young Car Co. Plans are being considered for manufactur- 
ing bodies for commercial auto trucks. 

November sales of fabricated structural steel totaled 120,- 
858 tons, the figures being based on reports from the prin- 
cipal fabricators of this country. This amounted to 54 per 
cent of capacity of the reporting establishments. 

The Association of Railway Executives and the American 
Railway Association have outlined a program for 1924. The 
associations report that $244,000,000 remain to be spent by 
the railroads of this country in distributing their appropria- 
tions for new locomotives, cars, equipment and repairs. 

November production of automobiles, based on figures 
received from 186 manufacturers, 96 making passenger cars 
and 119 making trucks, was 284,680 passenger cars and 27,- 
914 trucks. The corresponding figures for the November, 
1922, production were 215,352 passenger cars and 21,949 
trucks. 

A committee on better methods has been appointed by the 
Purchasing Agents’ Association of Washington to confer with 
manufacturers and dealers for the purpose of bringing about 
greater cooperation and to plan better methods of purchas- 
ing. The association was recently formed in Seattle and has 
taken over the former Seattle Purchasing Agents’ Associa- 
tion. 

All the statutes of Massachusetts on the subject of taxa- 
tion of corporations, partnerships and individuals have been 
published in a pamphlet entitled, “Laws Relating to Taxa- 
tion.” Copies may be secured for 25 cents each by address- 
ing Frederic W. Cook, Secretary of the Commonwealth, Bos- 
ton. All orders must be accompanied by the necessary 
remittance. 

The National Industrial Conference Board has prepared 
data based upon research which shows that if the soldier’s 
bonus law is passed, the effect of the bonus will be to add to 
the debt of the United States 20 years from now a sum equiv- 
alent to from $102 to $142 on each family, and from $64 to 
$86 for every person gainfully employed, which group com- 
prises the great class of taxpayers. 


Ohio, has 


The American Steam Pump Co., Battle Creek, Mich., 
recently declared a stock dividend of 68 per cent, in addition 
to deciding to increase the capital stock from $500,000 to 
$1,000,000. The company recently merged with it the 
Advance Pump & Compressor Co., Battle Creek, and now 
has a total of 205,000 square feet of floor space in its 
plant. No change in officers has been made since the merger. 


M. J. O’Fallon, president, M. J. O’Fallon Supply Co., Den- 
ver, acted as vice chairman at the annual joint banquet of the 
Denver Purchasing Agents’ Association and the manu- 
facturers’ and jobbers’ bureau of the Civic and Commercial 
Association of Denver, which was recently held in that city, 
and still more recently the members of the two associations 
made a joint visit to a big Denver manufacturing establish- 
ment. 

W. H. Rastall, chief of the machinery division of the 
Department of Commerce, was a recent speaker before the 
Cincinnati Chamber of Commerce. He advised exporters to 
go slow in the matter of granting credits to merchants in 
Mexico and Latin-American countries. He also said that 








there was an abundance of export business in the world for 
American manufacturers, and that business could be done 
with safety with all countries, with the possible exception of 
Russia and China. 

The National Supply and Machinery Dealers’ Association 
under date of December 7th made an inquiry among its 
members in regard to the cost of doing business for the 
first nine months of 1923. Up to December 24, replies 
had been received from 25 members. The average per- 
centage of cost of doing business reported by these members 
was 17.12 per cent. At the convention in Cincinnati last 
May, of 43 houses reporting their costs, the average per- 
centage of expenses to total sales for the previous year was 
21.65, the lowest percentage reported by a‘house doing less 
than $500,000 annual business being 15.29. 

The Bureau of Standards is undertaking a program of 
nickel plating experiments with a view to iinding the best 
possible process for making protective coatings on steel. 
A large number of specimens of steel are to be plated, and 
the procedure will be varied from the standard conditions 
in many different ways in order to test the effect on the 
products of these variations. After plating the specimens 
will be subjected to tests to determine their resistance to 
corrosion and to other adverse conditions that nickel plated 
ware is expected to meet. A few other tests will be made 
with nickel plating on brass and other metals in order to 
learn to what extent the results found for steel are gen- 
erally applicable to other metals. 





CLASSIFIED ADVERTISEMENTS 


Classified Line Advertisements under heads of Wanted, For Sale, etc., 
will be published in this Department at a rate of 25 cents a line, each 
insertion. Count nine words to a line. 








“SALESMEN WANTED 








W ANTE ‘D- Raeeeeninl salesman ottine rough and cur- 
ried leather. Thorough knowledge of belting as well as leath- 
er business essential. Eastern territory. Address SHINGLE- 
GIBB LEATHER COMPANY, 54th and Gray’s Ave., Phil- 
adelphia, Pa. 

WANTED—Mil!l Supply Salesman, traveling in southern 
states. What states do you cover? Give experience and in 
what line of merchandise, with annual amount of sales. 
State age, whether married or single, references, what 
church you attend, also remuneration expected as to salary 
or commission. What about expenses? To sell a popular gauge 
glass either as side line or direct representation. Address No. 
771, care MILL SUPPLIES, 537 S. Dearborn St., Chicago. 


WANTED—An established Ohio jobber of mill supplies, 
machinery and tools, iron and steel, pipe and fittings, has 
an opening for a first class salesman. This is an opportunity 
for a live wire salesman to enter a growing organization 
with excellent opportunities. Address No. 770, care MILL 
SUPPLIES, 537 S. Dearborn St., Chicago. 

WANTED—Two salesmen, experienced in Mill Supplies, 
one for New England and New York State, one for Penn- 
sylvania and the South, to represent a manufacturer in a 
specialty line to dealers and consumers. These men must 
measure up to experience, success, integrity, and furnish 
high grade references. None others need apply. Address 
No. 769, care MILL SUPPLIES, 537 S. Dearborn St., Chicago. 











POSITIONS WANTED 





WANTED—AMill Supply Salesman, age 27, desires connec- 
tion with high class Mill Supply House, or would consider 
specialty line. Six years’ sales experience. Can furnish 
very best references. Address 631 Fon du Lac street, Mus- 
kogee, Okla. 


WANTED—Salesman—Canadian, 36, residence Toronto, 
fourteen years’ experience selling power transmission and 
mill supplies to factories, mills and mines in Ontario, would 
represent established company, anywhere, this district pre- 
ferred. Also purchasing = Would accept position 
of this nature. Address No. 772, care MILL SUPPLIES, 537 
S. Dearborn St., Chicago. 











SUPPLIES 














































PERFECTION 
EXCELSIOR CAN 


One of the ‘‘Diener’’ quality line 


Jobbers,—write for discount and particulars— 


This article will sell. There is a demand for it, 
and every plant using excelsior, wiping cloths or 
waste needs the protection it affords against fire 
and the waste of material if left loose and unpro- 
tected. 

Correctly designed, strongly built, 
priced and good profit for dealer. 

Made in three sizes, for one, two or four bales of 
excelsior. 


Geo. W. Diener Mfg. Co. 


400-420 Monticello Ave., Chicago 


reasonably 











WHEN YOU NEED GATE VALVES 
ORDER WILLIAMS. 


T’S as much to your in- 

terest to sell Williams 

Gate Valves as it is to 
the engineer to use them. 
You benefit in 
profit, also the good will of 


increased 


the engineer—who, in turn, 
secures better valve value, 
greater economy and higher 
efficiency at less cost. 


W henever the Williams is compared with 


othe! ilves, in point of quali construction and 
dur “A ility its superiority is quickly emphasized 
and here are some of the reasons why: 

The Wi i lig ams is heavier than other Gate 
Valves a guaranteed for 200 lbs. pressure. 
It’s iriidie and substantial that's why it is not 
affected by he stri Ains of expansion or contraction 


or sagging of pipe lines 


It has two discs and seats, a double pro- 


igainst leakage, and it will take pressure 
from either Side. 
Like all other Williams Valves, it can be 
safely repacked under pressure 


In short, the Williams is a GOOD Gate 


good for the iser and very good for the 


Send us a stock order—small or large, and 
we lo the st toward making your valve trade 
more profit: ib le. 


The D. T. Williams Valve Company 


CINCINNATS OHIO 









































































Mechanical 


Rawhide 





is vastly superior to the ordinary 
rawhide lace leather. 


In making it no lime or acids are used to distend 
and weaken the natural hide fibres. The genuine 
mechanical Chicago Rawhide has much greater ten- 
sile strength than any other, and you or your cus- 
tomer can safely carry it in stock for months or 
years without danger of its rotting or growing hard, 
as the ordinary rawhide or Indian-tan leather does. 


Chicago Rawhide “‘Selected”’ Cut Lacing 
Mechanical—Every lace perfect 


—It will pay you to handle 
this lace leather and none other— 


Write us for Prices and Samples 


The Chicago Rawhide Mfg. Co. 


1301 Elston Ave. Chicago, Ill. 


Mechanical Leather Tanners 


Rawhide — Indian Tan Krome 










TWELVE SIZES | 
CAPACITIES 500109000 
GALLONS 
PER HOUR, et 
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[= is the stepping stone to trade identity, 
and publicity paves the highway to success. Myers 
Self-Oiling Power Pumps and Working Heads for 
either shallow or deep well service, have through 
sheer merit builded a reputation for themselves by 
rendering a full measure of service to those who de- 
pend on them for their daily water supply. 


There is a style for almost any requirement, and a 
copy of o 


line will be mailed to interested parties on request. 


Tre F.E. MYERS & BRO.CO.Ashiand Ohio. 


—ASHLAND PUMP AND HAY TOOL woRKs-— 





ur No. SO24 Catalogue showing the complete 


YERS séhino nme 


BULLDOZER 
POWER PUMPS 
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When writing to Advertisers please mention M1Lt Supplies. 
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DVERTISED PRODUCT 


lassified Index to the Products of Advertisers in This Issue 








Buckeye Brass & Mfg. 

The Bunting Brass & Bronze Co, 

Arthur Harris & Co 

Johnson Bronze Company 

Stewart Manufacturing Corp, 

BEARINGS, SHAFT, BABBITTED 

Bond Foundry & Engineering Co, 

Dodge Manufacturing Corporation 

Hill Clutch 

A. Jones Foundry & 

Medart Company 
Wood's 
BEARINGS, SHAFT, BALL 
Pulley & Shafting Co. 

Ball Bearing 


BEARINGS, SHAFT, 


Co, 


Co, 


The Co. 
Ww Machine Co, 
The 

Tt. B. 





Sons Co, 


ago 








OLLLESS 
Arguto Oilless Bearing 
BEARINGS, SHAFT, 
fond Foundry & Machine Co, 
“The i Pulley Co. 
Royersford & Machine Co. 
BELT CARRIERS AND IDLERS 


Jeffrey 


ROLLER 


Reeves Reeves 


Foundry 


The Manufacturing Co. 
BELT DRESSING 
Alexander Brothers 
antic Manufacturing 
“Beltex’’—Chicago Belting Co. 
Burrell Belting Company 
Chicago Rawhide Mfg. Co. 
Duryea Mfg. 
Gandy Belting Co., The 
Joseph Dixon Crucible Co, 
Jobbers Mfg. Co 
Richmond Dressing 
Chas. A. Schieren Co 
Victor Balata & Textile Belting Co, 
BELT FASTENERS 
Bristol Company 
Belt Lacer 
Belt Fastener Co, 
Detroit Belt Lacer 
Flexible Steel Lacing 
Isaac Jackson Belt Fastener Co, 
BELT LACINGS, LEATHER 
Alexander Brothers 
Chicago Belting Co 
Chicago Rawhide 
‘Cocheco”’—I. B. 
BELT 
Belt 
Belt 
Steel 
Bristol 





Co, 


Mfg. Co., Inc, 


The 
Clipper 
Crescent 


Ca. 


Mfg. Co, 
Williams & Sons 
LACINGS, METALLIC 
Lacer 
Lacer 
Lacing Co, 
Company 

BELT SHIFTERS 
Haskins Co, 

BELT TIGHTENERS 
Engineering Co. 
(Automatic) 

& Machine Co, 


Clipper Co 
Detroit 
Flexible 
The 


Co. 





R. G. 
Dodge Sales & 

Hill Clutch 
A. Jones Foundry 
Medart Company 


B. Wood’s Sons Co, 

BELTING, BALATA 
Balata & Textile Belting 
BELTING, BURMALINE 

Belting Company 
BELTING, CANVAS STITCHED 
Duryea Mfg. 


The Co. 
W.A 
The 
T. 


Victor Co. 


Burrell] 








Co. 











Brothers 
Sole & Belting Leather 


Alexander 
American 








Chicago Belting Co. 
Chicago Rawhide Mfg. Co. 
Edward R. Ladew Co., Inc, 
Chas, A. Schieren Co, 
“Sterling’—Chas, Bond & Co,, Philadelphia 
Taylor Belting Company 
I, B. Williams & Sons 
H, W. Caldwell & Son Co 
The Jeffrey Manufacturing Co. 
Chas, A. Schieren Co, 

BELTING, ROUND 
Chicago Belting Co. 
Chicago Rawhide Mf Co. 





Co, 


Chas, A. Schieren 
I, B. Williams & Sons 

BELTING, RUBBER 
Diamond Rubber Co., Inc 
Hewitt Rubber Co, 
The Jeffrey Manufacturing Co, 
New York Belting & Packing Co, 
The Republic Rubber Co, 
United States Rubber Co. 


BELTING, THRESHER 
Chicago Belting Company 
Gandy Belting Co. 


The Hettrick Mfg. Co. 

New York Belting & Packing Co. 
The Republic Rubber Co, 

United States Rubber Co, 

I. B. Williams & Sons 

Victor Balata & Textile Belting Co. 


BELTING, TRACTOR 


selting Company 

Belting Company 

Mfg. Co, 

Salata & Textile Belting Co. 
BELTING, TWISTED 

Chicago Belting Companv 

Chicago Rawhide Mfg. 

Victor Balata & Textile 

BELTING, WATERPROOF 

Alexander Brothers 

Chicago Belting Co. 

Chicago Rawhide Mfg. Co, 

Duryea Mfg. Co 


Burrell 
Chicago 
The Hettrick 
Victor 


Co, 
Belting Co. 


Gandy Belting Company 
The Hettrick Mfg. Co. 
Chas, A, Schieren Co. 
Turtle—Edward R, Ladew Co., Ind. 
I. B. Williams & Sons 
Victor Balata & Textile Belting Co, 

BELTS, WELL DRILLING 
Chicago Belting Company 
Duryea Mfg. Co 
The Hettrick Mfg. Co. 
Victor Balata & Textile Belting Co. 

BENCHES (WORK), JEWELERS 
Leiman Bros 
BENCH LEGS 

Ww. A. Jones Foundry & Machine Co, 
The Hill Clutch Co, 


Pressed Steel Co. 
BENDERS, PIPE 


Co, 


Standard 


Skinner 


M. B. 


Tanners, 


Inc. 


BLOWERS, SANDBLAST 


Leiman Bros, 


BOILER TUBES 
Co, 


National Tube 














' Index to Advertisements on Last Page 
7 ACCESSORIES, AUTOMOBILE “Gandy’’—The Gandy Belting Co. BLOCKS, CHAIN 
q ) oit Brass & Malleable Works The Hettrick Mfg. Co. _ a . $i 
General Asbestos & Rubber Co. _ VICUOr OSS Ge eee ne es Wright Mig. Go. xis 
a Ae « te “emg BELTING, CONVEYOR The Yale & Towne Mfg. Co. 
fhe m. owe 0. 
n The Wiamond Rubber Co., Ine. BLOCKS, PILLOW 
J APRONS, LEATHER Duryea Mfg, Co. : : 
4 2 Gandy Beltine Co Bond Foundry & Machine Co, 
Chicago Belting Co. | T}  Heterl Mie Cc Chicago Pulley & Shafting Co 
Chicago Rawhide Mfg. Co. ski ie tee co alg . Dodge Manufacturing Corporation 
New York Belting & Packing Co. The ill : ‘| bs “ } « 
ASBESTOS PRODUCTS The Republic Rubber Co. . 1e Hi ( lutch Co. ee 
; a Stanley Belting Corporation he Jeffrey Manufacturing Co. 
Asbestos Products Company ; Victor Balata & Textile Belting C W. A. Jones Foundry & Machine Co, 
Braiding & Packing Works of America a's et er pa The Medart Company 
General Asbestos & Rubber Co. BELTING, COTTON, SOLID WOVEN Se ee & Machine Co, 
, . Ste ar essed Steel C 
BABBITT LINED BEARINGS Burrell Belting Company ; a waa 
Johnson Bronze Company Duryea Mfg. Co. pa — 
. Stanley Belting Corporation — BLOCKS, TACKLE 
BABBITT METALS Victor Balata & Textile Belting Co. Marine Decking & Surly Co. 
Dodge Manufacturing Corp. BELTING, IMPREGNATED =a 
w. A. Jones Foundry & Machine Co, “A)falfa”—Burrell o 1 : no BLOWERS 
The Medart Company rake ee Cie ? elting i Champion Blower & Forge Co, 
BARRELS, TUMBLING The Hettrick Mfg. Co. Leiman Bros. 
Royersford Foundry & Machine Co. Gandy Belting Company BLOWERS, HAND, ELECTRIC 
BEARINGS, BRONZE BELTING, LEATHER United States Electrical Tool Co, 


BOLLERS, TUBULAR AND WATER TUBE 


Henry Vogt Machine Co, 
BOLT CUTTERS 
H. K. Porter—‘‘Easy,’”’ ‘“‘New Easy,” ‘“Allen- 
Randall,.”’ 
BOLTS, NUTS AND SCREWS 

The National Acme Company 
Standard Pressed Steel Co, 

BRACKETS, WALL 
Bond Foundry & Machine Co, 
Dodge Mfg. Corp. 
The Hill Clutch Co, 
W, A. Jones Foundry & Machine Co, 
The Medart Company 

BRAKE LINING 
General Asbestos & Rubber Co, 
BRASS GOODS, STEAM 

American Injector Co, 
Capitol Brass Works. 
Detroit Brass & Malleable Works 
McRae & Roberts Co. 
Michigan Lubricator Co, 
Sherwood Manufacturing Co. 
The Wm. Powell Co, 
Sterling & Skinner Mfg, Co. 
The D. T. Williams Valve Co, 

BRICKS, ABRASIVE 
The Cleveland Stone Co. 
Sterling Grinding Wheel Co. 

3RONZE BUSHINGS AND BARS 


Buckeye Brass & Mtg, Co. 

The Bunting Brass & Bronze Co, 
Arthur Harris & Co. 

Johnson Bronze Company 
Stewart Manufacturing Corp. 


BROOMS, FACTORY, WAREHOUSE AND 


RAILROAD 
Indianapolis Brush & Broom Mfg. Co, 
BRUSHES, BENCH, FLOOR, ETC. 

Indianayolis Brush & Broom Mfg. Co, 

BUCKETS, ELEVATOR 
H. W Caldwell & Son Co. 
The Jeffrey Manufacturing Co. 
W. A. Jones Fdy. & Machine Co. 
“‘Salem’’—Mullins Body Corporation 


BURNERS, GASOLINE AND KEROSENE 


Clayton & Lambert Mfg. Co, 
CANS, EXCELSIOR 


Geo. W. Diener Mfg. 


Harker Mfg. Co. 


CANS, OILY WASTE 
Mfg. 


Co. 


Geo. W. Diener Co. 
Harker Mfg. Co. 

CANS, SAFETY, GASOLINE 
Geo. W. Diener Mfg. Co. 
Harker Mfg. Co. 

CAR-MOVERS 

Advance Car Mover Co. 
Appleton Car Mover Co. 
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Nationa Pube oO. 
CASTERS, TRUCK 
The Bassick Co. 
Bond Foundry & Machine 
R, G. Haskins Co, 
( 
Detroit Brass & Malleable 
The Hill Clutch Co. 
Illinois Malleable Iron ° 
The Jeffrey Manufacturing Co, 
CEMENT, ASBESTOS 
Asbestos Products Company 
CEMENT, LEATHER BELT 
Alexander Brothers 
Chicago Belting Co. 
Chicago Rawhide Mfg. Co, 
Cocheco I. B. Williams & Sons 
Chas, A, Schieren Co 
CEMENT, PIPE JOINT 

I. Whitlam Mfg. Co, 

CHAIN 
United States Chain & Forging 


W \ ) 





Ti Jeffrey Mfg. Co. 
CHUCKS, LATHE 
Sw a The Hoggson & tt 
CLAMPS, BAR 
Adju Clamp Co. 
CLAMPS, 
Tr Hoggson & Pettis Mfg. 
T. B. Wood's ns Co, 
CLAMPS, “C’ 
art ‘1 Bt Tool Co 
CLAMPs, PIPE 
M. B. Skinner & Ct 
CLAMPS, 
Adiust ] ‘ ‘ mt * 
CLEANERS, CLOSET BOWL 
H ules I Co Inc. 
CLEANERS, FLUE 
SI Mfx. 
ti ie | I . 
CLIPPERS, BOLT 
I IK I 
CLOSETS, FROST 
A V 
CLUTCHES, 
Bond Found & M 
cm. We we & 5S 
hic > I & 5S 
Dods Mat tu 
t mont M I 
The Hil 1 
The Jef Manu 
Lemley Ww. A s I 
Th Med Company 
The Moo & WI oO. 
TI Re Re s Pi 
T. B. We Sons Co. 
cocks, AIR 
An in It 
De i Br & M 
Mel & Re rt 
Michi n Ia 
rl Wr P 
TT! Sterlir & Skinner M 
TI m ae ms V t oO. 
cocks, BALI 
D La tor ¢ 
Mel & Robs Co, 
Tr Sterling & Skin Mfg. i 
COCKS, CORPORATION 
r \ Pow ( 
COCKS, GAGE 
Ar Ir Di 
ay I M 
Te il t 
McRae & I 
Michi r I 
Ohio ri I I 
The W P ‘ 
Ss vood M < 
Tr D. 2 Wi r \ Co. 
COCKS, STEAM AND SERVICE 
Ds I M 
Mel & | 
Th Wr P 
W rth M ‘ 
rt i we. r \ 
COLLARS, 
BR i Four & M hine 
ct} I & Ss I 
ige 5 & | 
H Clut 
J M 1 
\ A, J I & M 
Me 









ASTINGS, GRAY AND MALLEABLE 


CHAIN BELTS 
H, W. Caldwell & Son Co. 


Mfg 





AND ALL POWER 





CLEANERS, SEWER AND DRAIN PIPE 












CASING, WELL 


s Foundry & Ma 


. A. vone ‘ 
CHAINS FOR ALL ELEVATING, CONVEYING 
TRANSMISSION 
PURPOSES 


AND PIPE JOINT 


WOODWORKERS’, ADJUSTABLE 








COMPOUND, PIPE JOINT 
Joseph Dixon Crucible Co. 
COMPRESSORS, AIR, ELECTRIC 
The Black & Decker Mfg. Co. 
COOLERS, WATER 
The Halsey W. Taylor Co, 
COPPERS, SOLDERING 
Chicago Solder Co. 
COUNTERSHAFTS 
Chicago Pulley & Shafting Co. 
Edgemont Machine Co., The 
The Hill Clutch Co, 
T. B. Wood’s Sons Co. 
COUNTERSHAFTS, SMALL 
Birkle Machine Works, 
N, A. Strand & Co. 
COUPLINGS, MOTOR 
Birkle Machine Works 
Bond Foundry & Machine Co. 
W. A. Jones Foundry & Machine Co. 
COUPLINGS, SHAFT 
Chicago Pulley & Shafting Co. 
Dodge Manufacturing Corporation 
W. A. Jones Foundry & Machine 
The Hill Clutch Co. 
The Jeffrey Manufacturing Co. 
The Medart Company 
Royersford Foundry & Machine Co 
Spiro—Bond Foundry & Machine Co. 
Standard Pressed Steel Co. 
T. B. Wood's Sons Co. 
COUPLINGS, SHAFT, FLEXIBLE 
Birkle Machine Works 
Bond Foundry & Machine Co. 
The Hill Clutch Co, 
The Jeffrey Manufacturing Co. 
W. A. Jones Foundry & Machine Co. 
T. B. Wood's Sons Co. 
COUPLINGS, SHAFT, FRICTION CUT-OFF 
Dodge Mfg. Corp. 
Edgemont Machine Co., The 
The Hill Clutch Co. 
W. A. Jones Foundry & Machine Co. 
The Medart Company 
T. B. Wood’s Sons Co. 
COVERING, PULIFY 
Chicago Pulley & Shafting Co. 
CUPS, LEATHER 
‘hieago Belting Co. 
Chicago Rawhide Mfg. Co. 
The Watson-Stillman Co, 
CUPs, OIL AND GREASE 
American Injector Co 
Detroit Lubricator ) 


Co. 


Mik gan Lubr to 
Penberthy Injector Co, 
The Wm. Powell Co. 
Sherwood Mfg. Co. 
D. T. Williams Valve Co 
CUTTERS, BOLT, RIVET AND WIRE 
H. K. Porter 
CUTTERS, GASKET AND WASHER 
M, B. Skinner Co 
CUTTERS, MILLING 
National Twist Drill & Tool Co. 
CUTTERS, PIPE 
Armstrong Bros, Tool Co, 
Toledo Pipe Threading Machine Co. 
CUTTERS, STORAGE BATTERY 
H. K. Porter 
CUTTING DIES FOR LEATHER, PAPER AND 
CLOTH 


Co 








The Hoggson & Pettis Mfg. Co. 
CYLINDERS, WATER, AIR OR GAS 
National Tube Co 
CYLINDERS, WATER, BRASS AND BRASS 
LINED 
F. E, Myers & Bro. Co. 
DIE FILERS 
R. G. Haskins Co, 
DIE SINKING OUTFITS 
I G. Haskins Co, 
DIES, BOLT THREADING 
The National Acme Company 
DIES, BRASS AND STEEL, LETTERING AND 
PRINTING 
The Hoggson & Pettis Mfg. Co. 
DIES, PIPE THREADING 
Armstrong B . Tool Co, 
The Oster Mfg. Co. 
Toledo Pipe Threading Machine Co 
DOGS, LATHE 
Armstrong Bros. Tool Co. 
J. H. Williams & Co, 
DRAIN PIPE SOLVENT 
‘her 11 Co., In 
DRAINERS, CELLAR 
Penberthy Injector Co 
DRILLING POSTS 
Armstrong Bros. Tool Co 
Lovejoy Tool Works 
DRILLS, CONCRETE 








Hercules ¢ 


DRILLS, ELECTRIC 
The Black & Decker Mfg. Co. 
R. G. Haskins Co. 
N. A. Strand & Co. 
U. S. Electrical Tool Co. 
Wisconsin Electric Co, 
DRILLS, POST 
Champion Blower & Forge Co. 
The Crescent Machine Co. 
DRILLS, RATCHET 
The Armstrong Bros. Tool Co, 
Lovejoy Tool Works 
DRILLS, SPRING HAMMER 
Phillips Drill Co. 
DRILLS, TWIST 
Cleveland Twist Drill Co. 
National Twist Drill & Tool Co. 
The Whitman & Barnes Mfg. Co. 
DRINKING FOUNTAINS 
The Halsey W. Taylor Co, 
DRIVES, POWER 
The Toledo Pipe Threading Machine Co. 
DRUMS, CAST IRON 
The Hill Clutch Co, 
W. A. Jones Foundry & Machine Co. 
The Medart Company 
T. B. Wood’s Sons Co. 
DRUMS, STEEL RIM 
The Medart Company 
EJECTORS 
American Injector Co. 
Penberthy Injector Co, 
Sherwood Mfg. Co, 
ELECTRIC LIGHT REELS 
The Cincinnati Specialty Mfg. Co., Inc, 
ELIMINATORS, OIL 
The D. T. Williams Valve Co. 
ENGINE AND BOILER FITTINGS 
American Injector Co. 
Capitol Brass Works 
Detroit Brass & Malleable Works 
McRae & Roberts Co. 
Michigan Lubricator Co. 
The Pickering Governor Co. 
The Wm. Powell Co. 
Sterling & Skinner Mfg. Co. 
Sherwood Mfg. Co. 
D. T. Williams Valve Co. 
EXPANDERS, TUBE 
The Watson-Stillman Co, 
Lovejoy Tool Works 
EXTENSION REELS, ELECTRIC LIGHT 
The Cincinnati Specialty Mfg. Co., Inc 
EXTINGUISHERS, FIRE 
Geo. W. Diener Mfg. Co. 
Harker Mfg. Co, 
FASTENERS, BELT 
The Bristol Company 
Crescent Belt Fastener Co, 
Flexible Steel Lacing Co. 
Isaac Jackson Belt Fastener Co, 
FEED WATER SOFTENER AND PURIFIER 
Dodge Manufacturing Corporation 
The Swartwout Company 





FILES 
American Swiss File & Tool Co. (Precision, 
diemakers’, toolmakers’, jewelers’, machin- 
ists’.) 
Delta File Works 
FILES, ABRASIVE, “STERBON” 
The Cleveland Stone Co. 
Sterling Grinding Wheel Co, 
FIRE FIGHTING DEVICES—UNDER- 
WRITERS’ APPROVED 
Geo. W. Diener Mfg. Co. 
Harker Mfg. Co. 
FIRE PREVENTING EQUIPMENT—UNDER- 
WRITERS’ APPROVED 
Geo. W. Diener Mfg. Co. 
Harker Mfg. Co. 

FITTINGS, COPPER TUBING 
Michigan Lubricator Co, 

FITTINGS, GAS FIXTURE 
Detroit Brass & Malleable Works 

FITTINGS, HIGH PRESSURE 
Henry Vogt Machine Co, 

The Watson-Stillman Co, 
FITTINGS, HYDRAULIC 

Henry Vogt Machine Co, 

The Watson-Stillman Co. 
FITTINGS, PIPE, BRASS 

Detroit Brass & Malleable Works 

Michigan Lubricator Co. 

FITTINGS, PIPE, MALLEABLE 
Detroit Brass & Malleable Works 
Illinois Malleable Iron Co. 

Walworth Mfg. Co. 

FITTINGS, PIPE, STEEL 
The Watson-Stillman Co 
Henry Vogt Machine Co, 

FLEXIBLE SHAFT EQUIPMENTS 
N. A. Strand & Co. 

FLOOR STANDS 
Bond Foundry & Machine Co. 
Dodge Manufacturing Corporation 
The Hill Clutch Co. 
W. A. Jones Foundry & Machine Co 
The Medart Company 
T. B. Wood’s Sons Co. 
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The CHICAGO Line 


Power Transmitting Appliances 


Every Appliance Necessary to Transmit Power 


! 


v, 


w,) 
tA 





Ball Bearing Hanger Box 


This is the Hanger Box guaranteed to operate at a 
minimum power cost. Heavy duty construction. De- 
signed to fit any hanger frame in general use. Easily 
installed and requires only a small amount of lubricant 
two or three times a year. A fast selling specialty. Every 
factory interested. 


This is only one of many CHICAGO LINE Specialties. 
Are you handling up-to-date equipment, enjoying the 
profits of CHICAGO LINE Dealers? 


Send for Dealer’s proposition. It will interest you. 


Chicago Pulley & Shafting Co. 





MAIN OFFICE: 
32 S. Clinton St., 
Chicago, Ill. 





FACTORY: 


Menomonee Falls, 











Wisconsin 


















é mention MILL SuPPLIES 








HULL QUPPLIES 








FLUX, 
Chicago Solder Cc. 
FLY WHEELS, CAST IRON 


Dodge Manufacturing Corporation 
The Hill Clutch Co. 

W. A. Jones Foundry & Machine Co. 
i Medart Company 


SOLDERING 


B. Wood's Sons Co. 

FORGES, BLACKSMITH 

Blower & Forge 
FORGES, RIVET 


Champion Blower & Forge Co. 
Lovejoy Tool Works 


Champion Co. 


FORGINGS 

States Chain & 
FOUNTAINS, 
Halsey W. 
FRAMES, WALL 


& Machine Co. 
Corporation 


United Forging Co. 


DRINKING 


The Taylor Co. 


Bond Foundry 
Dodge Manufacturing 
The Hill Clutch " : 
W. A. Jones Foundry & Machine Co. 
The Medart Company 
T. B. Wood’s Sons Co. 

FRICTION CLUTCHES 
(See Friction’) 
FURNACES, SOLDERING 
Lambert Mfg. 
Diener Mfg. Co. 
GAGE GLASSES, 
Rogers & Co, 

GAGES, HYDRAULIC 
Watson-Stillman Co, 

GAGES, WATER 
American Injector Co 
Detroit Brass & Malleable 
Detroit Lubricator Co. 
McRae & Roberts Co 

F Lubricator Co, 
Ohio Brass Co. 
Penberthy Injector Co. 
The Penn Engineering Co. 
The Wm. Powell Co. 
Sterling & Skinner Mfg. Co. 


GASKETS 


“Clutches, 


Co, 


Clayton & 
Geo. W. 


PRISMATIC 
H, A. 


The 


Works 


& ¥ cing Works 
Asbestos & Rubber 
Gasket & Packing 


Br Amer 
General 
Goetze 
Jenkins Bros 

Metric Packing Inc. 

New York Belting & Packing 


GEARS 


Caldwell & Son Co. 
Dodge Sales & Engineering Co. 
3 Hill Clutch Co, 
> Jeffrey Manufacturing Co 
A. Jones Foundry & Machine Co. 
Medart Company 
GEARS, 
Rawhide Mfg. 
Foundry 


Liding yt 
Co 
Co. 


Co. 


x. W. 


The 

RAWHIDE 

Chicago Co. 

W. A. Jones & Machine Co. 

GEARS, SPEED REDUCING 

oundt & M hine Co, 
GLASSES, GAGE 

Mfg. Co. 

Co. 


Libbey Glass 
A. Rogers & 


FOR STEAM 
ENGINES 


Co., 


The 
H. 


GOVERNORS, AND GASOLINE 


The Portland, Conn. 


PURPOSES 


Pickering Governor 
GRAPHITE FOR ALL 
Joseph Dixon Crucible Co. 
GREASE CUPS, 
Lubricator Co, 
GREASE, LUBRICATING 
Bond Foundry & Machine Co., “Bondeline” 
Adam Cook’s Sons 
Joseph Dixon Crucible Co 
Royersford Foundry & Machine Co. 
GRINDERS, BENCH AND FLOOR 
Chicago Pulley & Shafting Co. 
The Cleveland Stone Co 
R + Haskins Co. 
Sterling Grinding Wheel Co 
The U. S. Electrical Too! Co, 
Wisconsin Electric Co. 
GRINDERS, ELECTRIC 
The Black & Decker Mfg. 
R. G, Haskins Co, 
N. A. Strand & Co 
U. 8S. Electrical Tool Co. 
Wisconsin Electric 
GRINDERS, TOOL, ROLLER 
Chicago Pulley & Shafting Co. 
St. Louis Machine Tool Co. 
GRINDERS, VALVE 
The Black & Decker Mfg. Co. 
Wisconsin Electric Co, 


BRASS 
Michigan 


Co. 


Co 


BEARING 





GRINDSTONES 
Stone Co, 
GUARDS, ELECTRIC 
Flexible Steel Lacing Co. 
GUNS, OIL AND GREASE 
Bond Foundry & Machine Co. 
Royersford Foundry & Machine Co. 
HACK SAW BLADES 
Victor Saw Works 
HANGERS, DOOR 
F. BE. Myers & Bro. Co. 


HANGERS, PIPE 

“Ball Joint’—The Penn Engineering Co. 
HANGERS, SHAFT 

Bond Foundry & Machine Co. 

Chicago Pulley & Shafting Co. 

Dodge Manufacturing Corporation 

The Hill Clutch Co. 

W. A. Jones Foundry & Machine Co. 

The Medart Company 

Royersford Foundry & Machine Co. 

Standard Pressed Stee] Co. 

B. Wood's Sons Co. 

HEADS, 


Swartwout 


The Cleveland 


LAMP 


EXHAUST 
Company 
HEATERS, FEED WATER 


Swartwout 


The 
The Company 
HOISTS, CHAIN 
Ford Chain Block Co. 
Wright Mfg. Co. 
The Yale & Towne Mfg. 
HOLDERS, TOOL 
Bros. Tool Co. 
Williams & Co. 
HOOKS, 


The Bristol Company 
Flexible Steel Lacing Co. 


Co. 


Armstrong 
J. H. 


BELT 


HOSE, COTTON 
Diamond Rubber Co., Inc. 
New York Belting & Packing Co. 
HOSE, FIRE 
Diamond Rubber Co., Inc. 
New York Belting & Packing Co. 
The Republic Rubber 
HOSE, 
Diamond Rubber Co., 
Hewitt Rubber Co, 
New York Belting & Packing Co. 
The Republic Rubber Co, 
TIOSE, STEAM 
Diamond Rubber Co., Inc. 
New York Belting & Packing Co. 
The Republic Rubber 
HYDRAULIC 
Chicago Belting Company 
Chicago Rawhide Mfg. Co. 
Chas. A. Schieren Co. 
The Watson-Stillman Co, 
INJECTORS 
Injector Co. 
Injector Co, 
Powell Co. 
Mfg. Co, 
JACKS, LIFTING 
Works 
LACE LEATHER 
Belting 


RUBBER 
Inc. 


LEATHER 


American 
Penberthy 
The Wm. 
Sherwood 


Lovejoy Too] 


Chicago Co 
Chicago Rawhide Mfg. Co. 
Chas. A. Schieren Co, 
I. B. Williams & Sons 
LACERS, BELT 
Belt Lacer Co 
Belt Lacer Co, 
LACING, BELT, 
Clipper Belt Lacer Co, 
ent Belt Fastener 
Detroit Belt Lacer Co. 
Flexible Steel Lacing Co. 
The Bristol Company 
LADDERS AND LADDER SHOES, SAFETY 
Harker Mfg. 
LADLES AND KETTLES, MELTING 
Mullins Body Corporation 
LAMP GUARDS 
Steel Lacing Co. 
LEATHER BELTING 
(See “Belting, Leather’’) 
LATHES, SPEED 


Clipper 
Detroit 
METALLIC 


Crest Co. 


Flexible 


Leiman Bros. 
LEATHER, BELTING AND SOLE 
American Sole & Belting Leather Tanners, 
LEATHER SPECIALTIES 


Alexander Brothers 
Chicago Belting Co. 
Chicago Rawhide Mfg. 


Inc, 


Co. 


LEATHERS, HAND 
Chicago Belting Co. 
Chicago Rawhide Mfg. Co. 


LEGS, BENCH 


W. A. Jones Foundry & Machine Co. 
Standard Pressed Steel Co. 


LETTERS AND FIGURES, STEEL 
The Hoggson & Pettis Mfg. Co. 
LUBRICANTS, BALL & ROLLER BEARING 


Bond Foundry & Machine Co. 
Royersford Foundry & Machine Co. 


LUBRICATOR GLASSES 


Michigan Lubricator C 
H, A. Rogers & Co. 


LUBRICATORS 


American Injector Co. 
Detroit Lubricator Co. 

McRae & Roberts Co. 
Michigan Lubricator Co. 

The Pickering Governor Co. 
The Wm. Powell Co. 

Sherwood Mfg. Co. 

The D. T. Williams Valve Co, 


MACHINE TOOLS 
Machine Co, 
Machine Tool Co, 


MACHINERY CLUTCHES 
Chicago Pulley & Shafting Co. 
Dodge Manufacturing Corporation 
Edgemont Machine Co., Inc. 
The Hill Clutch Co, 
Jones Foundry & Machine Co. 
The Medart Company 
T. B. Wood’s Sons Co. 
MACHINES, CLEANING, METAL 
The Black & Decker Mfg, Co. 
MACHINERY, COAL HANDLING 
Dodge Manufacturing Corporation 
MACHINERY, CONVEYING AND ELEVATING 
H. W. Caldwell & Son Co. 
Dodge Manufacturing Corporation 
The Hill Clutch Co. 
The Jeffrey Manufacturing Co. 
W. A. Jones Foundry & Machine Co. 
MACHINES, GRINDING AND POLISHING 


Royersford Foundry & Machine Co. 
St. Louis Machine Too! Co. 

N. A. Strand & Co. 

United States Electrical Tool Co. 
Wisconsin Electric Co. 


oO. 


The Crescent 
Sidney 


PARTS 


MACHINERY, 
Henry 


ICE AND REFRIGERATION 
Vogt Machine Co, 


MACHINES, MARKING 
The Hoggson & Pettis Mfg. Co. 


MACHINES, PIPE CUTTING 
THREADING 
Co. 

Threading Machine 
MACHINES, PUNCHING AND SHEARING 
Royersford Foundry & Machine Co. 


MACHINERY, WOODWORKING 
The Crescent Machine Co. 
Sidney Machine Tool Co. 
MALLETS AND HAMMERS, RAWHIDE 
Chicago Rawhide Mfg. Co. 
MATS AND MATTING, 
Diamond Rubber Co., Inc. 
New York Belting & Packing Co. 
MERCHANDISE CONVEYORS 
F. E. Myers & Bro. Co. 
METAL, BEARING 
Buckeye Brass & Mfg. Co, 
Dodge Manufacturing Corporation 
Bunting Brass & Bronze Co, 
Arthur Harris & Co 
Johnson Bronze 
The Medart Company 
Reeves Pulley Co. 
Stewart Manufacturing Corp. 
MILL LEATHERS, ALL KINDS 
Chas. Bond Co., Philadelphia 
Chicago Belting Co. 
The Chicago Rawhide Mfg. Co. 
Chas. A. Schieren Co. 
I, B. Williams & Sons 
MILLBOARD, ASBESTOS 
Asbestos Products Co, 
MOTORS, AUTOMOBILE 
Reeves Pulley Co. 
MOTORS AND DYNAMOS 
Wisconsin Electric Company 
MOVERS, CAR 
Car Mover Co, 
Car-Mover Co. 


4ND 


The Oster Mfg. 


Toledo Pipe Co. 


RUBBER 


Co, 


Advance 
Appleton 
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AUTEX Extension Reel 


FOR ELECTRIC LAMPS 


Take your lamp with you to any part of your machine shop or 
garage. An automatic lock holds it at any desired distance from the 
Reel. In no sense a “half-baked” proposition nor an amateur’s outfit, 
but a splendidly strong Extension Reel for people who haven't time to 
bother with nonsensical makeshifts. 

Approved by Underwriters. Fully protected by patents. Full particu- 
lars furnished on request. 


AUTEX Extension Reels are distributed entirely through the 
jobbing trade. An attractive proposition will be made to mill 
supply jobbers writing us. 


THE CINCINNATI SPECIALTY MFG. CO., Inc. 
SYLVAN AVENUE & POWERS ST. 
CINCINNATI, OHIO 








PACKINGS 


For the Jobbing Trade 


SCREW WRENCHES We are manufacturers of 









“W & B” Machinists’ and “Railroad Asbestos Cotton Flax 
Special” heavy duty wrenches are oe z : a 
powerful—the head and bar drop- and Specification Packings 
forged in one piece. 
The kind of wrench that sells, For the Jobbing Trade 






sells quickly, and brings re- Put up under your own brand. Territory open 






peat orders. for distributors. Write us now. 
<> oe er ae eee BRAIDING & PACKING WORKS of AMERICA 
J. H. WILLIAMS & CO. 251-253 46th St. Brooklyn, N. Y. 








Brooklyn, Buffalo, Chicago 




























Sell theNew Badger Car Mover Under Our feta. 


Dealers are protected in the sale of the “NEW BADGER” Car Mover by 
our strong guarantee. We warrant all malleable parts for six months—re- 
placements made free—f. o. k. factory. 


The “NEW BADGER” moves the biggest cars easily and rapidly. It is light, 
well balanced and has a quick-acting compound leverage. It has the power and the 
speed. Made of certified malleable iron, with special tool steel never-slip spurs and large 
maple handle. The best car mover on the market at the price of an inferior tool. Let 
us send you our dealers’ proposition. 


ADVANCE CAR MOVER CO., @&Fidanzin 

































A record that is hard to beat. During that time 
we have never had a report of a belt injured 
by it. Made of high grade materials. We 
never lower the quality. 


ATLANTIC MANUFACTURING CO. 


Wilmington, Delaware 
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MULE STANDS 
Bond Foundry & Machine Co, 
xige Manufacturing Corporation 
lutch Co, 
‘oundry & Machine Co, 


iny 
































NAME PLATES 
The Hoggson & Pettis Mfg. Co. 
NUTS AND SCREWS 
The Natior Acme Co, 
OLL CUPS, GLASS AND BRASS BODY 
Michigan Lubri tor Co. 
Sherwood M - Co. 
OLL GAGES (LEVEL) 
Michigan Lubr tor Co, 
OIL PUMPs, HAND 
Michigan Lubricator Co, 
Sherwood Mfg. Co. 
OLL WELL ACCESSORIES 
The Wm. P« Il Co, 
OLLERS, MULTIPLE FE 
Detroit Lubri itor _o 


Michigan Lubricator Co, 
Sherwood M Le 


l 








ED 


OILERS, PUMP 
Gusta Lidseen C¢ 

OILING DEVICES 
American Injector Co, 


Detroit Lubri t ( 
Michigar Lu i ( 
Th W I Ll « 
Sherw iM 


The D. T. Williar \ e Co, 
OLLSTONES 





rh Cleveland Stone Co, 
PACKING, AMMONIA 

Bi & P ing Works of Amer 

Diamo Ru ( Ine, 

New Yor Belting & Packing Co, 






rt Republi Rubber Co. 
PACKING, HYDRAULIC 

Alex sroth 

Cl g Cor I 

cl ) Mfg. ¢ 

Di Co Ir 

Ger \ & Rut r ¢ 

Metri E ) 

New Y B < P gS 

The Watson-St I ( 





PACKING, LEATHER 
("} £ Be lting ‘ ’ 
I Rawhid M 







PACKING, PISTON 
» Works of Ame! 





Rubl r ¢ 
PACKING, 





RUBBER 














rev asbestos & R r Co. 

FH tt Ru ° 

Met x I ( Inc, 

New Yor Belting & P 

rt Repu Rubber ¢ 
PACKING, SHEET 

Br lit & I ? Works o Ame 

D> nd Rt Co Ir 

G \ & Ru 

G G P ing ¢ 

J kins ‘9 Jer I 

Metric I I 

Ne Y« ! & Pa 






PACKING, VALVE STEM 






Br lir & P ing Works of America 
D> nd Rubber ¢ Ir 

Ge \ & I 

M P Ir 

N y Reltir & | I 

rt Repu Ru 





PAINT, SILICA-GRAPHITE 





PAPER, ASBESTOS 







\ I 1 ‘ 
PASTE, SOLDERING 
PEGS OR PINS, RAWHIDE 
! M Co, 
PIPE CLAMPS 
M. I S ( Emerge 
PIPE SADDLES 
M. B. Skir skinner 
PIPE THREADING TOOLS 
Arr tror Bre T« o 





The Oster M ; 
T Phreading Machine Co 
PIPE, HIGH PRESSURE 














Bo 





KMLL QUPPLUES 


PIPE, STEEL 
tional Tube Co, 
PLATES, BASE 


nd Foundry & Machine Co. 


Dodge Manufacturing Corporation 
PLATES, FLOOR AND CEILING 
The Penn Engineering Co, 
PLUGS, BRASS AND FUSIBLE 
American Injector Co, 
Sherwood Mfg ) 






Th 


POWER PUMPS AND DEEP WELL HEADS 


Th 
F. 








PRESSES, DRILL, JEWELERS’ SENSITIVE 


zeiman Bros, 











lé 


itional Tube 


etroit Brass & Mall 





Be Co 
D. T. Willian 
e Wm. Powell 


POLES, TUBULAR STEEL 


is Valve Co, 
Cc 


Company 
e Goulds Mfg, Co, 


E. Myers & Bro, Co. 


POWER TRANSMISSION APPLIANCES 


rguto Oilless Bearing Co, 


nd Foundry & Machine Co, 

; Pulley & Shafting Co, 
turing Corporation 
mont Machine Co,, The 


Moore & White Co. 
versford Foundry & Machine Co, 
undard Pre i Steel Co, 


B. Wood's 





Sons Co 





PRESSES, DRILL AND FOOT 
ersford Foundry & Machine Co, 
PRIMING CUPS 
ble Works 





troit Lubricator Co. 
higan Lubricator Co, 
R & Cc 


Roberts oO. 


PROTECTORS, ELECTRIC LAMP 


le Steel Lacing ¢ 
PULLEY COVERING 
i zo Rawhide Mfg. Co. 


PULLEYS, CAST IRON 





es Foundry & Machine Co, 
Company 





yversford Foundry & M hine Co 


B. Wood's Sons Co, 


PULLEYS, CONVEYOR 


PULLEYS, FLANGE 


I> Manu turing Corporatior 
The Hi Clutch Co, 

W. A. Jones Foundry & Machine Co, 
TI Medart Company 

TI Ohio \ ley Pulley Works, In 
Re Pulley Co 

Ss I vy M ( 

a 2 Wood's Sons ¢ 


PULLEYS, FRICTION CLUTCH 


i Foundry & Machine Co 
Pulley ifting Co. 


Corporation 





A. Jones Foundry & Machine Co, 


PULLEYs, GROOVED 
Machine Works 


Manu turing Corporation 
Th Hi Clutch Co, 
W A. Jone Foundry & Machine 
Reeve Pulley Co, ° 
The Ohio \V ey Pulley Works, In 
Saginaw Mf Co 
The Medart ¢ ny 
r. B. Wood's Co 





PULLEYS, IRON CENTER 


turing Corporation 


M fer ! 
Ohio Val Pu Works, I 
Pulle ( 
M ( 
Pull 
I Wood Sons Co 





A, Jones Foundry & Machine Co, 





The Medart Company 

The Ohio Valley Pulley Works, Ine, 
Reeves Pulley Co. 

Saginaw Mfg 

B. Wood's Sons Co, 


PULLEYS, MOTOR 
Birkle Machine Works 
The Hill Clutch Co. 
W. A. Jones Foundry & Machine Co, 
The Ohio Valley Pulley Works, Inc, 
Reeves Pulley Co. 
The Rockwood Mfg. Co, 
Saginaw Mfg. Co. 
Superior Pulley Co, 
T. B. Wood's Sons Co, 

PULLEYS, PAPER 
The Rockwood Mfg. Co, 
Superior Pulley Co. 

PULLEYS, STEEL 

Manufacturing Corporation 
PULLEYS, STEEL RIMM 
The Medart Company 
PULLEYS, STEP AND TAPER CONE 
Dodge Manufacturing Corporation 
,, A, Jones Foundry & Machine Co, 
The Hill Clutch Co, 
The Medart Company 
The Ohio Valley Pulley Works, Ine, 
teeves Pulley Co, 
Mfg. Co. 
B. Wood's Sons Co. 

PULLEYS, WOOD SPLIT 
Chicago Pulley & Shafting Co, 
Manufacturing Corporation 
The Medart Company 
The Ohio Valley Pulley Works, In 
Reeves Pulley Co, 

Saginaw Mfg. Co. 

PUMP JACKS 
The Goulds Mfg. Co, 
KF, E. Myers & Bro. Co. 

PUMPS, GAS AND VACUUM 
Leiman Bros. 

PUMPs, HAND AND POWER 
The Goulds Mfg. Co, 

Ir, E, Myers & Bro, Co, 
PUMPs, JET 
American Injector Co, 
PUMPS, MINE 
The Goulds Mfg. Co. 
F, E. Myers & Bro. Co. 
PUMPS, OLL 
Detroit Lubricator Co, 
Leiman Bros, 
The Pickering Governor Co. 
Sherwood Mfg. Co, 
PUMPS, STEAM 
Vogt Brothers Mfg. Co, 
PUMPS, TANK 
The Goulds Mfg. Co, 
Fr, E. Myers & Bro. Co, 
PUNCHES AND DIES 
Royersford Foundry & Machine C 
PUNCHES, SCREW 
ejoy Tool Works 
RAILS, ELECTRIC MOTOR 
Machine Works 
RASPS 





Co. 





Dodge 








Works 
RATCHETS 
Bros. Tool Co. 
REAMERS 
Cleveland Twist Drill Co, 
National Twist Drill & Tool Co, 
The Whitman & B ’ Mfg. 
REDUCERS, ED, SPUR GEAR 
The Hill Clutch Co. 
W. A. Jones Foundry & Machine Co, 
REELS, ELECTRIC LIGHT EXTENSION 
The Cincinnati Mfg. Co., In 
RESEATERS, VALVE 
Skinner Co, “Skinner’ 
ROPE DRIVES 
eturing Corporatior 
H. ‘aldwell & Son Co, 
The Hill Clutch Co, 
The Medart Company 
T. B. Wood's Sons Co, 
ROPE, WIRE 


Spencer Steel Corp, 


Delta File 


Armstrong 











cialty 





Wickwire 
RUBBER GOODS, MECHANICAL 

Diamond Rubber Co., Ine, 

General Asbestos & Rubber Co, 

Hewitt Rubber Co, 

Jenkins Bros, 

New York Belting & 

The Rept 


Packing Co, 
iblic Rubber Co, 
SAFETY DEVICES 
The Crescent Machine Co, 
Dodge Manufacturing Corporation 
SAND BLAST OUTFITS 
Leiman Bros, 














When writing to Advertisers please mention MILL § gppLies. 

































VICTOR 


HACK SAW BLADES 





are bacKed by 
Victor Service 


3 
P 
: 
- 
4 
x 
: 

a 


Victor All Hard and Flexible Blades for hand 
4 frames and Victor All Hard Blades for light 
machine work are made of special tungsten 
steel and give your customers special service. 


a 


Victor Service includes full information on 
hack saw blade use, advice on metal cutting, 
price lists, etc. Write, and let us help you sell 
7 more Victor Saws. 


| || VICTOR SAW WORKS 


MIDDLETOWN, N. Y. 


' 2009-28 








An Up-to-the-Minute 
Gauge Glass 


John Moncrieff made *‘Perth’’ 
(green) gauge glasses for years. No 
other glass equaled them. No other 
glass equals them now for low pressure 
work. 


But power requirements began to de- 
mand higher steam pressure, so Mon- 
crieff experimented. 


He compounded a gauge glass that 
would stand high pressures and shifting 
temperature. He named it “Unific” 


brand. 


Always ahead of boiler requirements 
is Moncrieff. Do you wonder why we 
have handled his glasses for 40 years? 








Get this gauge glass. You'll say, 
‘Never again” to the other makes. 





PERTH brand for Standard Steam Pressure up to 200 lbs. 
UNIFIC brand for High Steam Pressure up to 400 lbs. 


Voncrieff also makes the Prismatic Reflex, Klinger type 
gauge glasses. 

87 Walker St., 

H. A. Rogers Co. NEW YORK 








They’re Safe to Use 








BLUE GRASS Sanitary Wipers are 
safe for the engineer, machinist and 
all others who use wiping cloths in 
their work. They are better than 
waste. To make them perfectly safe 
for handling, they are washed in boil- 
ing water, sterilized and disinfected 
in powerful chemicals. Blue Grass 
Wipers are endorsed by health 
officials. 


Mill supply and hardware jobbers 
write for special proposition on this 
high grade line of sanitary wiping 
cloths. Jobbers have our full co- 
operation. 


Louisville Sanitary Wipers Co., Inc. 
Manufacturers 


Louisville, Kentucky 





Insist on BLUE GRASS 
SANITARY WIPERS 

















“Accurate” 


“Accurate” means ex- 
actly right. Every “De- 
pendable” Product is 
accurate, because each § 
one of them must 
stand the same careful 
inspection and_ rigid 
test. 


The “Dependable” 
line for water, steam, 
gas, oil and air has 
been _ available and 
standard for thirty 
years. Why experi- 
ment? Specify them 
on your next order. 





Detroit Brass & 

Malleable Works 
Detroit Michigan 
Sole Manufacturers 


The “Dependable” Line 
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SAWS, BAND 

The Crescent Machine Co. 
Sidney Machine Tool Co, 

SAWS, HACK (Blades) 
Victor Saw Works 

SAWS, HACK (Machines) 
Racine Tool & Machine Co. 

SAWS, SWING, CUT-OFF 
The Crescent Machine Co. 

SCREWDRIVERS, ELECTRIC 
The Black & Decker Mfg. Co. 
N, A, Strand & Co. 
SCREW MACHINES, AUTOMATIC 

The National Acme Company 


SCREW MACHINE PRODUCTS 


The National Acme Company 

Standard Pressed Steel Co 
SCREWS, CAP AND SET 

The Cleveland Wrought Products Co, 


The National Acme Company 

Strong, Carlisle & Hammond Co. 
SCREWS, SAFETY SET 

Allen Mfg. Co, 

The Bristol Company 

The National Acme Company 

Standard Pressed Steel Co. 

Strong, Carlisle & Hammond Co. 


SEPARATORS, OIL AND STEAM 
The Swartwout Company 


The D, T. Williams Valve Co. 


SHAFTING 


Bond Foundry & Machine Co. 
Chicago Pulley & Shafting Co. 
Cumberland Steel 
Dodge Manufacturing Corporation 
The Hill Clutch Co. 

The Jeffrey Manufacturing Co. 

W. A. Jones Foundry & Machine Co. 
The Medart Company 

Royersford Foundry & Machine Co. 
T. B. Wood's Sons Co 


Co 


SHAFTING, TUBULAR (MATERIAL FOR) 


National Tube Company 
SHARPENERS, KNIFE 
The Cleveland Stone Co, 
SHEAVES, MANILA AND WIRE ROPE 
The Hill Clutch Co. 
The Medart Company 
T. B. Wood's Sons Co 
SLEEVES AND SOCKETS, DRILL 

Lovejoy Tool Works 

SHELLS, EXPANSION DRILL 
Phillips Drill Co. 

SHOVELS 

Wood Shovel & Tool Co. 
SOLDER, BAR AND WIRE 


Chicago Solder Company 


SOLDERING COPPERS, FLUX, PASTE AND 


SALTS 
Chicago Solder Company 
SPEED TRANSFORMERS 


The Hill uteh Co, 

W, A, Jones Foundry & Machine Co 
SPROCKETS 

H. W. Caldwell & Son Co. 

The Jeffrey Manufacturing Co. 

W. A. Jones Foundry & Machine Co. 

The Medart Company 


STEAM PUMPS 
Vogt Bros. Mfg. Co 
STEAM SPECIALTIES 


American Injector Co. 
Armstrong Machine Works 

G. M. Davis Regulator Co 
Detroit Lubricator Co 

Detroit Brass & Malleable Works 
Michigan Lubricator Co, 

Nason Manufacturing Co 
Penberthy Injector Co, 
Sherwood Mfg. Co. 

Sterling & Skinner Mfg. Co. 
Strong, Carlisle & Hammond Co. 
The McRae & Roberts Co 

The Pickering Governor Co. 
The Wm. Powell Co. 

H. A. Rogers & Co 

The Swartwout Company 
Walworth Mfg. Co 

The D. T. Williams Valve Co. 


STEEL STAMPS AND MARKING DIES 
The Hoggson & Pettis Mfg. Co. 
STENCILS, SHIPPING 
The Hoggson & Pettis Mfg. Co. 
STILLSON WRENCHES 


Moore Drop Forging Co 
Walworth Mfg. Co. 








STOCKS AND DIES 
Armstrong Bros, Tool Co, 
The Oster Mfg. Co. 
Toledo Pipe Threading Machine Co. 
STRAINERS 
American Injector Co. 
Michigan Lubricator Co, 
The Swartwout Company 
STRAPS, LEATHER 
Chicago Belting Co. 
Chicago Rawhide Mfg, Co. 
Chas, A. Schieren Co, 
I, B. Williams & Son 
TACKLE BLOCKS 
Marine Decking & Supply Co, 
TANKS, SEAMLESS STEEL 
National Tube Company 
TAPS, COLLAPSING 
The National Acme Co. 
TILING, RUBBER, INTERLOCKING 
New York Belting & Packing Co. 
TIRES, AUTOMOBILE 
Diamond Rubber Co., Inc. 
TOOLS, BORING 
Armstrong Bros, Tool Co. 
TOOLS, ELECTRICAL 
Black & Decker Mfg. Co. 
U. S. Electrical Tool Co. 
TOOLS, MACHINISTS’ 
American Swiss File & Tool Co. 
Armstrong Bros. Tool Co. 
J. H. Williams & Co, 


TOOLS, PLUMBERS’ AND STEAMFITTERS’ 


The Oster Mfg. Co. 
Toledo Pipe Threading Machine Co. 
Walworth Mfg. Co. 

TOOLS, VALVE RESEATING 
M. B. Skinner Co. “Skinner” 


TORCHES, BLOW 
Clayton & Lambert Mfg. Co, 
Geo. W. Diener Mfg. Co, 
TRANSMISSION, VARIABLE SPEED 
The Moore & White Co. 
Reeves Pulley Co. 
TRAPS, AIR 
The Swartwout Company 
TRAPS, SEDIMENT 
Swartwout Company 
TRAPS, STEAM 
Armstrong Machine Works 
G. M. Davis Regulator Co. 
Nason Manufacturing Co 
Strong, Carlisle & Hammond Co. 
D. T. Williams Valve Co. 
The Swartwout Company 
TROLLEYS 
Lovejoy Tool Works 
TUBES, BOILER 
National Tube Company 
TUBING, RUBBER 
New York Belting & Packing Co. 
TUBING, STEEL 
National Tube Co. 
UNIONS, BRASS AND IRON 
Illinois Malleable Iron Co. 
Walworth Mfg. Co. 
VALVE LEATHERS 
Chicago Belting Co. 
Chicago Rawhide Mfg. Co. 
VALVES, AIR 
Detroit Brass & Malleable Works 
Michigan Lubricator Co 
The Penn Engineering Co. 
Sterling & Skinner Mfg. Co. 
VALVES, BALANCED, FLOAT 
Mason Regulator Co. 
VALVES, BLOW OFF 
Jenkins Bros, 
The Wm. Powell Co. 
The D. T. Williams Valve Co. 
Walworth Mfg. Co. 
VALVES, CHECK 


Jenkins Bros. 
Detroit Brass & Malleable Works 
The Ohio Brass Co 
The Wm. Powell Co. 
The D. T. Williams Valve Co. 
Walworth Mfg. Co. 
VALVES, COLD WATER, BALATA 

Victor Balata & Textile Belting Co. 

VALVES, GATE, GLOBE AND ANGLE 
Detroit Brass & Malleable Works 
Jenkins Bros. 
The Ohio Brass Co. 
The Wm. Powell Co. 
Walworth Mfg. Co. 
The D. T. Williams Valve Co. 


VALVES, HIGH PRESSURE 
Jenkins Bros. 
The Ohio Brass Co. 
The Wm. Powell Co. 
Henry Vogt Machine Co, 
The D. T. Williams Valve Co. 
Walworth Mfg. Co. 
The Watson-Stillman Co, 
VALVES, HYDRAULIC 
Jenkins Bros. 
The Wm. Powell Co. 
Henry Vogt Machine Co, 
Walworth Mfg. Co. 
The Watson-Stillman Co, 
The D, T. Williams Valve Co. 
VALVES, POP SAFETY AND RELIEF 
Detroit Lubricator Co. 
The Wm. Powell Co. 
Walworth Mfg. Co. 
VALVES, PRESSURE REGULATING 
G. M. Davis Regulator Co. 
Mason Regulator Co, 
Walworth Mfg. Co. 
VALVES, PUMP, RUBBER 
Diamond Rubber Co., Inc. 
Jenkins Bros. 
New York Belting & Packing Co. 
VALVES, RADIATOR 
Capitol Brass Works 
Detroit Brass & Malleable Works. 
Detroit Lubricator Co. 
Jenkins Bros. 
Michigan Lubricator Co, 
The Ohio Brass Co. 
The Wm. Powell Co. 
Walworth Mfg. Co. 
The D. T. Williams Valve Co. 
VALVES, THROTTLE 
Detroit Lubricator Co. 
Jenkins Bros. 
Walworth Mfg. Co. 
The D. T. Williams Valve Co. 
VISES, BENCH 
The Chas, Parker Co. 
Walworth Mfg. Co. 
VISES, PIPE 
Armstrong Bros, Tool Co, 
The Chas. Parker Co. 
Toledo Pipe Threading Machine Co. 
Walworth Mfg. Co. 
WASHERS, LEATHER 
Chicago Belting Co. 
Chicago Rawhide Mfg. Co. 
WASHERS, METAL 
The Cleveland Wrought Products Co, 
WASHERS, RUBBER 
Diamond Rubber Co., Inc. 
New York Belting & Packing Co. 
WASTE, COTTON AND WOOL 
The J. Milton Hagy Waste Works 
WATER CLOSETS, FROST PROOF 
Jos, A. Vogel Co. 
WATER GAGES 
Michigan Lubricator Co, 
WHEELS, GRINDING 
The Cleveland Stone Co, 
New York Belting & Packing Co. 
Sterling Grinding Wheel Co, 
WIPING CLOTHS, MACHINERY 
The J. Milton Hagy Waste Works 
Louisville Sanitary Wipers Co., Ine. 
WIRE ROPE 
Wickwire Spencer Steel Corp. 
WIRE SOLDER 
Chicago Solder Co. 
WOODWORKERS, VARIETY 
Creseent Machine Co, 
Sidney Machine Tool Co. 
WRENCH SETS 


Armstrong Bros. Tool Co. 
J. H. Williams & Co. 


WRENCHES, ADJUSTABLE 
Walworth Mfg. Co. 
J. H. Williams & Co. 


WRENCHES, ENGINEERS’ & MACHINISTS’ 


Armstrong Bros. Tool Co. 
J. H. Williams & Co. 
WRENCHES, PIPE 
Moore Drop Forging Co, 
Walworth Mfg. Co. 
J. H. Williams & Co. 
WRENCHES, PIPE, CHAIN 

Armstrong Bros. Tool Co. 
J. H. Williams & Co. 

WRENCHES, SOCKET 
Armstrong Bros. Tool Co. 
The Black & Decker Mfg. Co. (electric) 
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Steel 
Spindles 
Steel 
Nuts 
Maple 
Jaws 
Look for the Name 
i "” = MARK ” 
1Zes 
Adjust- Or 2ensen 
U S PAT OFF 
able The ea you will eventually sell. 
Jorgensen Clamps have stood 
the test of time and are rec- 
Ten ognized by woodworkers and 
by dealers as the standard. 
Sizes Specified by the U. S. gov- 
ms ernment. The popular line 
Rigid for supply dealers. 
Style Adjustable Clamp Company 
213 North Jefferson St. 
Chicago, Ill. 














Swartwout 


Steam Specialties 


Constantly grow more profitable to Swartwout 
Agents through their growing demand. They are 
consistently advertised. Our salesmen cooperate. 
Our products are of highest standard. Prompt 
deliveries from our stock to yours. 

Hydromatic Steam Trap, Sediment Trap and 
Strainer, Cast Iron Exhaust Head, Steam, Oil and 
Air Separators, Air Traps, and the well known 
Swartwout All Service and Junior Feed Water 
Heaters. 


The SWARTWOUT COMPANY 
Cleveland, O. 

General Offices, 18511 Euclid Ave. 
Factories 

Cleveland Orrville 





* * * 


Swartwout Junior 
Feed Water 
Heater 


Preheats water to 212 
degrees, prevents lime 
and scale, saves water, 
saves 10 to 15% coal. 
For any boiler up to 
250 h.p. Should be in 
every jobber’s stock. 


| 


























Mill Supply 


Buyers’ Guide 


1924 EDITION 


For seventeen years it has served the mill supply trade 
under the title of * ‘Buyers’ Reference Section of Engi- 


neering Directory.”’ 


It is being rearranged in eight 


major divisions to serve still more effectively manu- 
facturers who sell through mill supply houses. Special 
advertising rates for advertisers in MILL SUPPLIES. 
Space used in Mill Supply Buyers’ Guide will effec- 
tively supplement your advertising in MILL SUP- 
PLIES. Advertising forms will be open to January 


10th, inclusive. 
tion. 


THE CRAWFORD PUBLISHING CO., 537 So. Dearborn St., Chicago 


Send your copy with space reserva- 
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Independent, 





Combination, 

Universal Geared 
Scroll, 

Universal Geared 
Screw, 


Box Body, 2-jaw, 

Round Body, 2- 
jaw, 

Face Plate Jaws, 


Drill Press Vises. 
Ask for Catalog 


THE HOGGSON & 
PETTIS MFG. CO. 


New Haven, Conn. 
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THE CHAS. PARKER CO., Mast 





Feature RENEWABLE TOOL STEEL JAWS 


—_-- 


that cannot work 
loose. Milled to fit 
and pinned on; not 
cast or screwed on. 


Meriden, Conn., U.S.A 
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with the aid of 
WHITING-ADAMS 


BRUSHES 


There’s one that’s right for every 
paper-hanger’s need. 
Send for Illustrated Literature 
JOHN L. WHITING-J. J. ADAMS CO., Boston, U.S.A. 


Brush Manufacturers for Over 114 Years and the 
Largest in the World 
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It keeps m 
customers ar ix 


It is made right— 
Sells at the right prices— 


It is a— 

















LISBON, OHIO, VU. S.A 
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THE GOULDS MANUFACTURING CO. 






A Type for 


Every Service 


Bulletins on request 





SENECA FALLS, N. Y. 
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Up to 12” Diameter shipped 
within Twelve Hours 


Motor Rails 


Carried in stock for immediate 


shipment. 





Telephone Monroe 7053-54 


BIRKLE MACHINE WORKS 


456 N. Union Ave. Chicago, Ill. 








AMERICAN SWISS 


The File of Precision, manufactured to a gauge and with 
quality first requisite. Used by manufacturers of quality 
products, tool and die makers, instrument manufacturers, 
machinists, jewelers, and other skilled workers. 

















Booklet with list of distributors and other interesting data sent 
upon request. Sold by the foremost dealers. 


American Swiss File & Tool Co. 
410-416 Trumbull St., Elizabeth, N. J. 














We have customers who have been buying from 


us for thirty-six years. 


Better join our family. 


The next time you need any Engine and Boiler Trimmings, Plumbers’ 
Supplies, Water Gauges, Gauge Cocks, Air Cocks, Steam and Gas Serv- 
ice Cocks, Bibbs, Basin Cocks, Brass Fittings, etc., mail your order to 


The McRae & Roberts Co. 


Detroit, Michigan 


Long Distance Phone—Cedar 74 











A FIELD CONSTANTLY WIDENING 


In practically every industrial field the merit of Stanley 
Solid Woven Cotton Belting has been proven. It is 
highly heat and oil resisting; pliable; minimum stretch. 
A profitable jobber’s belt. Investigate. Write for 
samples and prices. 
STANLEY BELTING CORPORATION 
15-17 No. Jefferson St. Chicago 
: 


PORTER” — CIPPERS 


Made in a num- 
ber of sizes and 











A tool for cut- 
ting bolts, rods, 
and wires. Orig- 
inally perfected 
for the  black- 
smith and car- 
riage - building 
trade, now used 
all over the 
world in shops, 
factories and on 
construction. 


HK.PORTER 


models for han- 
dling various 
sizes of work 
and for special 
purposes. Sold 
by heavy hard- 
ware and tool 
supply houses 
everywhere. The 
name Porter is 
on every tool 
guaranteed by 

H.K. Porter. 


EVERETT 
MASS. 























A Gear Selection 
Unequalled 


16,000 machine molded gear fixtures made and ready for 
use. Not a theoretical compilation, but patterns in storage 
awaiting your orders. 

Our catalog listing these gears should be in the hands of 
every gear user. May we send one? 


POOLE ENGINEERING & MACHINE CO. 


Baltimore, Md. 
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Eleven handy tools, either 





plain or ratchet type, each 
threading 4 to 8 sizes, make 
a complete assortment cov- 


ering every demand. 

















Charting the 


New Year’s Sales 
By the Light of Past Experience 





Plans for a successful tool business in 1924—and be- 
yond—are logically built upon the lessons of past per- 
formance. 


For the past 30 years dealers and distributors have 
profited by Oster quality, initiative and experience. 
The future bears every assurance of a continuance of 
the same satisfactory relationship. 


OSTER 


BULL-DOG DIE-STOCKS 


have many outstanding advantages in appearance, in 
construction and in mechanical details that help sell 
customers so thoroughly that they continue to be satis- 
fied customers throughout the years. 


The steady advertising behind the Oster line, continual 
assistance in furnishing live sales-leads and adequate 
profit margin, make Oster Bull Dog Die Stocks the 
most profitable hand pipe-threading tool for a supply 
house to handle. 


Hate You Our Latest Catalog? 


THE OSTER MANUFACTURING CO. 


Pipe Threading Specialists Since 1893 
2087 EAST 61st PLACE 


CLEVELAND, OHIO 
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SET, CAP and SAFETY SET SCREWS | 


Mmac-it 


Squatre-head, headless, hollow, tool-post |j 








HMA UA 


i} 


A 
Profitable Addition 
to your line 


Mac-it 


Satisfaction, unfailing, is assured the purchasers of Mac-it Screws, be- 
cause Mac-it Screws are built to meet the needs of every user. 


They are made for hard service, and for all places needing frequent 
adjustment. 





Their superiority is due to the special alloy steel from which Mac-it 
Screws are made, and to the fact that each different kind of ““Mac-it” 
is heat treated to give maximum service on the special job which it has 
to do. 


This scientific treatment produces screws — (notice these important 
points )— 


i 


That do not break 
That do not split 
That do not mushroom at the point 


which means: a saving of time, a saving of labor, and a consequent 
saving of MONEY. 


Therefore, doesn’t it seem reasonable to conclude that MAC-IT 
SCREWS offer a service most desirable ? 


Increase your profits by selling MAC-IT SCREWS, made in all types 
and sizes. 


The Strong, Carlisle & Hammond Co. 


General Distributors 
1392-1394 West 3rd Street, CLEVELAND, OHIO 
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